









































$98,855,000 Bonds Called 


HE record of the calls of Straus Bonds before maturity during 
the last decade is an interesting one. It throws a strong sidelight 
on the operations of S. W. STRAUS & CO. and the success 
of its policy of purchasing bond issues on assuredly successful 


properties. 


Here is the record of called. bonds — only a fraction of the total 
Straus underwritings: 


Number of issues called. . . . .... 159 
Amountcalled . . . .... + « « «$ 98,855,000.00 
Premiums paidto Bondholders . . .. . 3,439,135.00 
Principal and premiums paid to Bondholders 102,279,540.00 


Now, as in the past, S. W. STRAUS & CO. continue to offer to the 
public sound first mortgage bonds, similar in type and in safeguards 
to those which have been called at a premium. These bonds have 
been purchased after careful investigation, and at present are offered 
to net around 54%42—6%. 


We suggest that you investigate these high-grade securities. As a first 


step, ask for 


BOOKLET D-499 


S.W. STRAUS & CO. 


INVESTMENT BONDS “ INCORPORATED 


Straus BUILDING Straus BuiLpinc Straus BuiLpInc 
565 Fifth Ave. at 46th St. 79 Post Street Michigan Ave.at Jackson Blvd. 
New York San FRANCISCO CHICAGO 
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Safety in Distribution 











A great margin of safety lies in the distribution of holdings. 


It is safer to purchase 10 shares of stock in 10 leading diversified 
industries than to purchase 100 shares in just one issue. 


Unfavorable developments are unlikely to affect all ten at the same 
time. If safety is desired, then distribution is needed. 


Ask for Booklet M. W. 296 


Curb Securities Bought or Sold for Cash 


John Muir& 


a em York Stock Exchange 


New York Cotton Exchange 
Associate Members: New York Curb Market New Yor k 











50 Broadway 
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Utilities Power and Light Corporation 
542% Twenty-Year Gold Debentures 


Controls, directly or through subsidiaries, public utility systems operating 
in 411 important cities and towns in 13 states. 
Principal companies owned or controlled are: 
The LaClede Gas Light Company Indianapolis Power and Light Company 


—supplying gas service without com- —serving Indianapolis _ electrically 
petition in the city of St. Louis. without competition. 


Interstate Power Company 
—supplying diversified utility services to 341 communities in eight states. 
Interest charges on these debentures earned approximately 4 times after provisions for 
depreciation. Junior stocks valued at more than $33,500,000. 


Yielding the investor about 6 per cent 
Circular and complete information on request; ask for BR-392. 


H. M. Byllesby and Co. 


INCORPORATE 


Investment Securities 
231 So. La Salle St., Chicago 111 Broadway, New York 
Boston Philadelphia Providence Detroit Minneapolis St.. Paul Kansas City 
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Member Audit Bureau of Circulations 


CONTENTS 


Vol. 40, No. 6 July 16th, 1927 
The Ticker Publishing Co. is affiliated with no other organization or 
institution whatever. It publishes only The Magazine of Wall Street, 
issued bi-weekly, and the Investment and Business Forecast, issued weekly 


hh hhdddhhhddhhhhididdddddiatihididdddtikdhdddhdddlddddbdddddtddddlddidhdddddldthdldMiMhhhhhhhlll/ZZLaZun 


INVESTMENT AND BUSINESS TREND 

Does Wall Street Need a Dictator? By Walker T. Davison 

Why Railroad Consolidations Are Deadlocked. By Pierce H. Fulton. 492 

Can We Make Prosperity Perpetual? By Charles H. Chase 

Russian Bank Conditions Revealed 

What “Recapture” Would Do to N. Y. Traction Securities. By H. J. 
Oliphant 


MONEY, CREDIT AND BUSINESS 
A Let Down in Business 
The Trend of Manufacture, Trade and Commerce 


BONDS 

What Sale of the White Star Line Means to Holders of Marine 6’s. 
By Ferdinand Otter 506 

Bond Buyers’ Guide.. 


RAILROADS 
Erie Undergoes a Real Metamorphosis. By J. A. Pollock, Jr 


INDUSTRIALS 

Position and Outlook for 125 Low-Priced Stocks 
Preferred Stock Guide 

U. S. Rubber Corporation 


BUILDING YOUR FUTURE INCOME 

Don’t Rey Too Much on Others 

“Investigate Your Broker.” By Stephen Valiant 

Utilizing Growth in Security Values to Obtain Financial Independence. 
By L. A. D 

Making Insurance Support Your Son’s Education and Your Estate. 
By C. O. Efnor 


PUBLIC UTILITIES 
Telephone System Perfectly Coordinated Utility. By Gilbert S. 
Wyndha 


Answers to Inquiries 
Trade Tendencies 


RECORD OF 
INVESTMENTS 


This loose leaf binder 
offers a simple method 
of keeping your per- 
sonal property accounts. 
Separate sheets for— 


Summary of Income 
Bonds 

Stocks 

Mortgages 


Insurance 


Ask for Folder NB-1 


A.B.Leach«Co., Inc. 


57 William St., New York 
39 So. La. Salle St., Chicago 


Boston Philadelphia Buffalo 
St. Louis San Francisco Seattle 
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New 
25th Edition 


New York Stock Exchange Price Range of Active Stocks 
Securities Analyzed in This Issue 

Magazine of Wall Street’s Common Stock Price Index 

New York Curb Market 

Bank and Insurance Stocks 

San Francisco Stock and Bond Exchange 

Important Corporation Meetings 

Unlisted Railroad Bonds 

Market Statistics 

The Strongest Link in Motor Prosperity. By C. C. Hanch 
Important Dividend Announcements.......................000 00 eee £62 
Who Is at Fault, the Banker or Automobile Manufacturer? 
Cumulative Index to Volume 40 


STANDARD OIL 
BOOKLET 


This Booklet contains 
description of proper- 
ties, annual reports for 
1926, dividend rates, 
price ranges and other 
important information 
relative to this group 
of companies. 
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Copyrighted and een by the a ym Co., 42 Broadway, New York, N. ¥. 
CG. @. Wyckoff, President and Treasurer. E. D. King, V. -Pres. and Managing Editor. Victor 

Graham, V.-Pres. and Advertising hacmadiess The information herein is obtained from 
reliable sources, and, while not guaranteed, we believe it to be accurate. Single copies on 
newsstands in U. 8. and Canada, 35 cents. Place a standing order with your newsdealer and 
he will secure copies regularly. Entered as second-class matter January 30, 1915, at P. 0., 
New York, N. Y., Act of March 3, 1879. Published every other Saturday. 

SUBSCRIPTION PRICE, $7.50 a year, in advance, Foreign subscribers please send 
international money order for U. 8. Currency, including $1.00 extra for postage (Canadian 
60 cents extra). 

TO CHANGE ADDRESS&—Write tis name and old address in full, new address in full, 
and get notice to us three weeks before issue you desire sent to the new address. ‘ 

EUROPEAN rt. ae The International News Company, Ltd., Breams 
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When dotna business with our advertisers. kindly mention THE MAGAZINE OF WALL STREET 


Copy om request 


CARL H. PFORZHEIMER & CO. 


Specialists in Standard Oil Securities 
25 Broad Street New York 
Phone: Hanover 58484 
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GENERAL COUNCIL 

EXECUTIVE OFFICES 

INVESTMENT COUNSELLORS 
INDUSTRIAL RESEARCH 

STATISTICAL & ANALYTICAL STAFF 
SUBSCRIPTION & SALES 
CONSULTATION FILES 

GENERAL OFFICES & DRAFTING (8) 
RECORD VAULTS 

MARKET ANALYSIS 
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Ghe Investment oe oe | 


of Our Subscribers 
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Quilt this Organiz ation 


pm Brookmire 


organization, which more than 23 
years ago began its service to invest- 
ors, has today grown so large that 
the entire floor pictured above is re- 
venga to accommodate its staff. In one 
orm or another each member of this 
staff is daily working in the interests 
of each individual subscriber. When 
‘you subscribe to Brookmire Service 
you know that instead of being ad- 
vised by an individual or two, or an 
understaffed organization you are 
dealing with one adequately equip- 
ped to serve you promptly and per- 
sonally, and to give your investments 
the benefit of the mature group 
consideration of a carefully rounded 
Investment Council of twelve men. 


The Value of the Service 
is Self-Evident 


It is obvious that the Brookmire or- 
8anization could not have attained its 
Present size and have established itself 
So firmly throughout the country un- 
lessithad proved itself of outstanding 
Value to a constantly growing num- 

subscribers. The growth of 
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Brookmire Service is measured solely 
by theinvestment success of thosewho 
follow its advice. That we are larger 
and stronger today than ever before 
is proof of continuously increasing 
appreciation of Brookmire Service 
which could come only from definitely 
successful results. 


The Nature of the Service 


Brookmire Bulletins are sent to sub- 
scribers weekly, fortnightly and 
monthly. They represent the conclu- 
sions reached by our investment ex- 
perts after the most careful investiga- 
tions and analyses. For years these 
men have studied the economic trends 
that influence the rise and fall of se- 
curity prices, and for years they have 
watched and studied the action and 
history of individual stocks and bonds. 
The recommendations contained in 
the bulletins are clear, non-technical 
and to the point. They tell you exactly 
what stocks and bonds to buy—at the 
proper time for purchase. From these 
bulletins alone you can govern your 
investment conduct and, judging by 
the experience of other clients from 
coast to coast, materially increase the 
size of your income . . . . safely and 
consistently. Moreover, in» addition 
to bulletins each subscriber is 
urged to consult with us by letter 


or in person on any specific or 
general question of investment 
. . at any time. 


For a Larger, Safer Income 
Cut This Coupon Now 


With Brookmire Service so readily 
available there is no reason why you 
should not make use of it as an aid in 
safeguarding your capital and build- 
ing a greater than average income re- 
turn from your investments. For your 
own interest you should return this 
coupon without delay. It will bring 
you tacts about investment and about 
Brookmire Service, a current set of 
bulletins that tell what policy is best 
now. This data can readily mean 
thousands of dollars to you, just as to 
the other investorswho through send- 
ing in a similar Brookmire coupon 
learned of the ability of Brookmire’s 
to serve them. if you are in our neigh- 
borhood you are invited tocall and in- 
spect the entire: Brookmire organiza- 
tion. In the meantime clip the coupon ! 


BROOKMIRE 
ECONOMIC SERVICE, Inc. 
570 Seventh Avenue, New York 


Please send me complete information on 
Brookmire Service, together with a current set 
of bulletins. Also your record showing every 
recommendation during 1926, with prices at 
time of purchase and az recent levels [t is 
understood that I am in we way obligated 

















Get the Most Out of Life 


A ip secure the happiness of family and self, to get the most 
out of life as we go along to enter mid-life with decent 
provision against the uncertainties that bedevil 90 men out 


of 100—is the aim of every man! 
Our Slogan: Financial Independence at |Fifty merely sets the Goal! 


In the meantime, you benefit every month in the year by 

the income from a carefully worked out investment plan :— 
Accumulated income at vacation time buys the trip you have been dreaming about— 
October income can pay the school tuition of your son and daughter— 
Accumulated income in December buys a joyous Christmas for your family— 
Accumulated income in the spring buys that “Easter Outfit.” 
To attain this goal, you must prepare in the same 

Send for One 


manner as you prepare yourself for earning a living. 

Study sound methods of investment. Learn how to avoid the pit-falls—find 

out how you can obtain the greatest profits on the money you put into securities. of these books 
—Learn how first FREE 
—Invest afterwards 


Then WATCH Your Holdings ‘Fnancial 
(AGA ZINE 6WALL STREET —s 





at Fifty” 


° 2 e New Revised Edition 
will uide you right (Retail value—$3.25) 
It will establish you on the right course—and keep you in touch with the con- Partial Contents 
ditions and positions of the securities you hold. Coupled with this, the FREE Plans for Initial Saving. 
PERSONAL INQUIRY SERVICE gives you the privilege of requesting First Aid Suggestions. 

a personal opinion as to the status of a reasonable number of your holdings or How to Distingush good, 
the standing of a broker. In order to assure prompt replies to all subscribers bad and indifferent In- 


each communication must be-limited to three securities. vestments. 
Acid Test for Stocks. 


Why not become a permanent subscriber? Carry ' 
THE MAGAZINE OF WALL STREET as your nsurance as an Investment 
investment insurance at a cost of only $7.50 a year. i Retin vg mg oh = 


On receipt of your subscription, we shall send you, Free of charge, a copy of ing? 
either “Financial Independence at 50”’ or ““When to Sell to Assure Profits.” When to Take a Chance. 


Group Investments. 


penanasesena: MAIL THIS COUPON TODAY ee a ihe? Makes 
The Magazine of Wall Street . rae 
42 Broadway, New York 


Gentlemen: Enclosed find $7.50. Send me The Magazine of Wall Street 
for one year (26 issues), including full privilege of your FREE Personal 


Inquiry Service. 


When to Sell to 
Assure Profits 


A new book; 160 pages, rich 
flexible cover lettered in gold; 
profusely illustrated with 
graphs and tables clearly ex- 
plaining the way to make 
profits and—above all—when 
to convert them into cash. 
This Book is not For Sale. 
You can only secure _ it 


through our SPECIAL FREE 


vie I 


When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 


Also send me FREE a copy of 
[] “Financial Independence at Fifty” 
or 
“When to Sell to Assure Profits” 
(Check the One You Want) 

















July 16, 1927 


























What Fk jae “We sbcitats Be! 


HE other day the executive vice-president 

of one of our largest American industrial 

‘Ni corporations when asked what he thought 

about the reported uncertainty of business 
replied with the following story: 

There was once a successful French 

ist. It was his custom to eat dinner every eve- 

ning in a small but select restaurant near his 

studio and being of discriminating tastes it was his 

practice to have one small bottle of rare wine with 

his meal. 

One evening he entered the restaurant and while 
waiting for his order to be taken picked up a copy 
of anewspaper which was lying on the table where 
some earlier diner had apparently left it. In the 
section devoted to financial news of the day he read 


an article which said that there were evidences of © 


depression throughout France. 

His waiter appearing, the artist ordered his 
meal and purposely neglected to ask for his bottle 
of fine wine. , . 

When the waiter expostulated the artist ex- 
plained that he would dine without the wine as 
times were hard. 

This brought the proprietor to his table with 
concern written plainly on his usually placid face. 


Again explaining that he was going without his 
wine because times were bad the artist finished his 
dinner and left the cafe. 

The next day the proprietor of the restaurant 
visited his tailor and said: “Times are hard and 
you need not make up that new dinner jacket I 
ordered.” 

The day following the tailor countermanded an 
order he had put in for a new automobile and gave 
as his reason “hard times.” 

That night the automobile man met the artist at 
a social gathering and said: “Business is terrible 
and I think I shall withdraw that commission for 
my wife’s portrait.” 

So the artist returned to his studio and as he 
sat bemoaning his ill luck his eyes fell upon the 
paper in which he had read the account of financial 
depression. To his astonishment, he found that it 
was dated a full three years before. 

The following night he ordered rare wine with 
his evening repast. 

The next day the restaurateur ordered a new 
suit. 

The tailor bought a new car and the artist 
painted the automobile man’s wife’s portrait. 

Beats statistics, doesn’t it? 
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SPECIAL FEATURES OF IMPORTANCE 


1. What Will the Oil Map Look Like After Present 
Unsettlement? 

A highly important analysis and extremely timely. Covering 
the present situation affecting the oil industry together with some 
observations as to how individual companies are likely to fare. 
Particular attention will be given to the ability of the various 
companies to overcome the effects of the present situation. 


2. Increasing Profits While Reducing Risks 
A series of “group” investments, showing how funds can 
be put to work for eventual appreciation, at the same time re- 
ducing the risk factor so far as is possible. A unique and valuable 
guide—worked out in a practicable form—for all types of in- 
vestors. 


3. What to Know About Investment Trusts 
With the rapid increase in the number of investment trusts, it 
is important that investors learn how to tell the good from the 
bad. This article, written by a specialist, tells you what to look 
for in considering investment trust securities. 


—WATCH FOR THE JULY 30TH NUMBER— 
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30,000 Shares Class “A” Convertible Preference Stock 
30,000 Shares Class “B’’ Common Stock 


Schutter-Johnson Candy Company 


The Class ‘‘A’’ Stock is preferred as to assets and cumulative dividends from July 1, 1927, of $2.40 per share per annum, payable quarterly October Ist, eto, 
It Is callable on any dividend date on sixty days’ notice at $40 per shave and accrued and unpaid dividends and convertible at 
any time prior to redemption into Class “‘B’’ common sock of the Company, share for share. 
Registrars 
DETROIT TRUST CO., Detroit, Mich. 
GUARANTY TRUST CO., New York, N. Y. 


Transfer Agents 
GUARDIAN TRUST CO., Detroit, Mich. 
CORPORATION TRUST CO., New York, N. Y. 


CAPITALIZATION 


To Be Presently 
Authorized Outstanding 


Class ‘‘A’’ Convertible Preferred Stock (No par)... 30,000 shares 30,000 shares 
Class “B’? Common Stock (No par) *130,000 shares 100,000 shares 


*30,000 shares reserved for .conversion of Class “A” perference stock. 


From a letter from Mr. Robert L. Schutter we summarize as follows: 

HISTORY: The Schutter-Johnson Candy Company of Delaware was incorporated in June, 1927, to consolidate 
——— the following three companies: The Schutter-Johnson Candy Co. of Chicago, The Jefferson Candy 
Co. of Illinois and the Schutter-Johnson Candy Co. of New York. The consolidated Company will have plants located 
in Chicago and New York, which are strategic centers for distribution. 

The Company, which is one of the largest manufacturers of bar candies, produces and markets such nationally known 
candy bars as “Old Nick,” “Bit-O-Honey” and “Orange Grove.” 

EARNINGS: Business of the consolidated companies has grown steadily. The cons lidated statement of earnings 
after Federal Taxes of the Companies which now constitute Schutter-Johnson Candy Co. for the 
two years and three months ending March 3lst, 1927, based on audits by Lawrence Scudder & Co., after eliminating 
certain non-recurring charges, are as follows: 





Net Profit “A” Dividend Per Share 
Year Sales After Taxes Times Earned Class “B” 


1925 $229,643 3.18 $1.57 
1926 185,138 2.56 1.13 
First quarter, 1927 78,641 *4.36 +.60 
*Number of times “A” dividend for quarter was earned. 
+After “A” dividend for quarter. 


During 1926 an extensive merchandising campaign in New England was carried on, the cost of which is reflected in 
the slightly lower earnings for that year. The benefits from the campaign are reflected in the results for the first 


quarter of 1927. 


BALANCE SHEET: The balance sheet shows total current assets of $664,415.11 and current liabilities of 
$208,011.77, a ratio of more than 3 to 1. Net working capital amounts to $456,403.34. 








DIVIDENDS: Dividends on the Class “A” Convertible Preference Stock accumulate from July 1, 1927, at $2.40 
per share per annum. The first quarterly dividend is to be payable October 1, 1927. 


The directors have announced their intention of placing the Class “B” common stock on a $1.00 annual dividend basis 
with an initial payment of 25c per share on October 1, 1927. 





MANAGEMENT: The management remains in the hands of the men who have developed the business, from its 
inception, to its present prominent position in the industry. 


Legal details subject to approval by Messrs. Campbell, Bulkley & Ledyard, Detroit, and Messrs. Katz & Sommerich, 
New York, counsel for the Bankers, and Messrs. McNab, Holmes & Long, Chicago, counsel for the Company. Auditors 
—Lawrence Scudder & Co., Chicago and New York. 





oe 9 
Price $41.00 per unit | : +n —. age aos Sect To Yield Over 814% 


Application will be made to list the Class “A” convertible preference and Class “B” common stock on the Detroit Stock 
Exchange. 


BAKER, SIMONDS & CO. 


INCORPORATED 


Detroit New York 


NICOL-FORD & CO., INc. CRANE, PARRIS & CO. 


Detrcit New York Washington, D. C. 


The statements presented in this advertisement, while not guaranteed by us, are obtained from sources which 
we believe to be reliable and on which we have acted in the underwriting of these securities. 





—_ 

















When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREE! 
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Cc. G. WYCKOFF E. D. KING 
PUBLISHER MANAGING EDITOR 
INVESTMENT & BUSINESS TREND 
om The Future of Petroleum Securities—Tax Revision 
~4 Possibilities—Selective Process in Stocks—Busi- 
= ness Profits in Third Quarter—The Market Prospect 
m1 HE completely demoralized: condi- way apparently to curb the present output. 
he 4} tions for some time prevailing in the It is a foregone conclusion, as judged by 
ing # petroleum industry, due to over-pro- the precipitate decline in prices for crude oil 
duction, have been reflected to an and gasolene, that the industry will have a 
acute degree in the price of leading profitless year and, in the case of individual 
oil securities. The extent of the de- companies, deficits will be large. It is a 
cline this year may be appreciated from the question, however, whether the impressive 
following comparison of leading stocks listed liquidation of the past two or three months 
on the New York Stock Exchange (fractions has not to a large extent discounted the out- 
in omitted) : look. 
= High High There is a tendency at a time like this to 
* — —* rr a become too pessimistic. Granted that 1927 
F — eileen ae aah a oe will be a poor year for petroleum companies 
Cal. Pet...... 32 22 Sinclair 92 16 2nd that it will be difficult for some of them 
Gen. Asphalt. 86 68 8.0. 60 61 ‘© maintain existing dividend schedules, 
40 Starland 5881 "O.N.J.... 41 36 nevertheless it is well to bear in mind that 
Mid-Contin’t.. 39 29 "O.N.Y... 34 29 the petroleum industry is one of the most 
sis Pan-Amer. B. 66 56 Texas Corp... 68 45 essential of the age. The curve of demand 
Phillips 88 Un. Oil Cal... 56 39 for petroleum products is constantly rising 
a and will continue to rise as the years pass. 
In terms of market value, the loss in the This fundamental factor is so completely 
ch, nation’s oil securities has run into the hun- favorable that it seems a doubtful proposi- 
rs dreds of millions. Accompanying this dras- tion to lay undue emphasis on present con- 
tic decline have been reports of sharply de- ditions. The economics of this interesting 
clining earnings, in some instances substan- industry are extremely volatile and it is by 
tial deficits, and several dividends have 0 means unknown for the industry to pass 
already been omitted with more omissions ‘SUddenly from a condition of adversity to 
likely to follow. one of complete prosperity. 
ck Such a situation obviously represents In the meantime, representative oil stocks 
something close to a collapse of profits. The have sunk to the lowest levels in years. 
story has been told too frequently to require Where they represent companies in an essen- 
elaboration here. Suffice to say that the in- tially sound position, physically and finan- 
dustry as yet has found no suitable way of cially, it would seem that the investor should 
cooperating to establish a basis on which ot overlook this new opportunity suddenly 
production might be more closely controlled thrust upon him, provided he is able to 
than is the case at present. Undoubtedly the elect intelligently, and provided he has the 
). present situation, particularly in regards to financial resources and patience to hold for 
the huge over-supply of the Seminole field, - # Considerable period. Obviously, it repre- 
will have to run its course, there being no sents no opportunity at all for the impatient. 
eal 
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HE present Government 
surplus is of such im- 
pressive proportions 

that downward tax revision at the next ses- 
sion seems a certainty. A growing senti- 
ment in favor of reducing corporation taxes 
is noted and the chances for such revision 
seem better than in a number of years. En- 
actment of such a provision in the law would 
be a decided aid to corporations in view of 
the developing trend in the direction of 
smaller profits. There seems also to be some 
possibility of a cut in surtax rates particu- 
larly as affecting the higher incomes. 

For political purposes, an attempt may be 
made to raise the exemption level but more 
conservative members of Congress appear 
to believe that the average citizen should feel 
that he has some stake in the Government 
and that to exempt several more million citi- 
zens from this obligation would further 
weaken the tie between the public and the 
Government. At this time, then, the most 
definite prospect is for a cut in corporation 
taxes regardless of the other forms which 
taxation cuts may take. 


m 


BUSINESS ROM present indica- 
PROFITS tions, business profits 

in the third quarter of 
the year will be smaller than in either of the 
two preceding periods. The following in- 
dustries in particular are likely to show a re- 
cession in earnings: steel, metal, petroleum, 
building and construction, lumber, automo- 
bile and accessories, rubber and packing. 
Railroad earnings should improve somewhat 
over the relatively poor second quarter, due 
to wheat crop movements. The allied shoe 
industries seem in an improved position. 
Utility earnings should be satisfactory ex- 
cept for possibilities of a downturn in gross 
among those utilities doing a large per- 
centage of business with industrial users. 
The tobacco industry seems headed for a 
continued period of large profits. Shipping 
conditions are improving. Chemicals will 
probably be affected by the general reces- 
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HE market shows 
that the selective 
process is still its 
most distinguishing feature. In _ recent 
weeks, new highs and new lows have been 
made by sundry stocks on the same date. 
Stocks representing companies in a strong 
positicn’ have forged ahead regardless, al- 
most, of price while those representing com- 
panies in a weak position have fallen by the 


TAXES 


STOCK 
MOVEMENTS 


wayside. As pointed out many times in this 
publication, this essential characteristic of 
the market seems a permanent feature. As 
the number of stocks on the Exchange con- 
tinues to increase, it seems reasonable to be- 
lieve that they will show an increasing dis- 
position to reflect conditions surrounding 
their respective companies rather than any 
“general trend.” For this reason, expres- 
sions such as “the market is high,” or “the 
market is low” have lost any value. It would 


be possible to pick out today several hundred . 


more or less important issues which have 
lost ground during the year and at the same 
time several hundred others which have 
gained ground. This clearly indicates the 
growing necessity for a high degree of dis- 
crimination on the part of investor who may 
no longer rely as in former years on a gen- 
eral rise in the market to sympathetically in- 
fluence the price of their less sound holdings. 


mR 


MARKET RECEDED by sev- 
PROSPECT eral days of rising 
prices after the July 
Fourth holiday, stocks have turned dull and 
are acting true to form in a characteristi- 
cally dull summer market. Transactions 
have dwindled sharply and it is prob- 
lematical that the public is to any important 
extent “in the market.” Scattered pool 
activities are noted in a handful of issues, 
mostly not in the leader class, the leaders 
themselves about marking time. Obviously, 
it will take some major development to 
shake the market out of its jnertia but at 
this writing nothing of this type appears to 
be on the horizon. Since the end of May, 
liquidation has brought large numbers of 
separate issues down considerably and the 
market merely looks high now if only high- 
priced stocks are considered to the exclusion 
of the rank and file. The averages are de- 
ceptive and have lost any real value as a clue 
to the actual position of the market. Brok- 
ers’ loans at a new peak at the end of June 
are less significant than is commonly sup- 
posed so far as the stock market is con- 
cerned, the bulk of the increase in the past 
few months having been due to loans on 
bonds as against loans on stocks, the latter 
in many cases having been severely liqui- 
dated. As pointed out in other issues the mar- 
ket has been in the distributive stage since 
February, 1926, interrupted by occasion- 
ally broad rallies. At present the groups of 
stocks in the most favored position for a rise 
are the railroads, sugars, shoe stocks, and 
those corporate issues related to Southern 
enterprises. Metals and oils seem resting 
near the bottom. 
Monday, July 11, 1927. 
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Does Wall Street Need a Dictator? 


How the Present “Undigested” Security 
Market Has Come About and the Remedy 


By WALKER T. DAVISON 


DICTATOR for Wall Street! 

This is a thought that is slowly—very slowly—crystalizing in some’ 
of the best minds in the nation’s financial center. The very notion of 
a recognized leader in Wall Street is intriguing. Notwithstanding some 
of the historic traditions of the district, it has never recognized a real 
leader from within its ranks in the past, and it has stubbornly resisted 

any dictatorship from the outside. 
But forthcoming events cast their shadows and the dictator idea has been 
planted in the fertile ground of open dissatisfaction with the present scheme of 

things in Wall Street. 


Its Two Great Functions 


Aside from the romantic glamor that surrounds the nation’s financial community, 
there is not so much mystery about Wall Street as the average layman imagines. 
The name is used to designate a group of several thousand large and small con- 
cerns engaged in one way or another in directing the nation’s wealth into securities 
issued by corporations which require this flow of capital for their current expansion 
and future development. The economic functions of the Street fall naturally into 
two distinct branches; one is to provide a market place for securities held by private 
investors who wish to sell their holdings to other private investors; these issues 
usually being termed “seasoned” securities and are “traded” in on one of the several 
established exchanges or in a semi-private manner between unlisted security dealers. 

The second branch comprehends the financial concerns which purchase “new se- 
curities” from corporations or municipalities and sell these securities for cash to 
the public, retaining a selling commission to cover the cost of the sale and their own 
profit. It is exclusively with the latter branch of Wall Street, the so-called “un- 
derwriting and distributing houses” that this discussion and the probability of 
dictatorship is concerned. So when we use the term Wall Street, it will be under- 
stood that we refer only to that division of the district which deals in the sale of 
new issues. 

Wall Street’s merchandising methods have long been criticised on the score that 
they are old-fashioned, inefficient and costly—steeped as they are in century old 
traditions and a veritable maze of ethics peculiar to this profession which most of 
the older firms deem essential to the welfare of the business. Those who keep a 
weather eye on the tendencies of the security markets claim that some of these 

inefficiencies are starting to come home to roost. Faults both within and out- 
side of the present system are bringing ripples to the surface, which indicate 
that something is wrong underneath. For one thing, competitive bid- 
ding for new issues has been a little bit more spirited recently than 
some bond men consider good for the business. The marketing of 
such issues has been “forced” resulting in a situation 
which has the earmarks of a “buyers’ strike” and causing 
a certain amount of accumulation of unsold portions which 
tends to choke the regular channels of security dis- 
tribution. 


Stupendous Volume of New Securities 


During the first five months of: the current 
year, new issues up to a total of over 4.37 
billion dollars have been offered for public 
subscription. In some quarters it is estimated 
that the amount of these new offerings still in 
the hands of dealers and “undigested” as far 
as the investing public is concerned is as 
high as three-quarters of a billion dollars or 
about 17% of all the new issues offered. Of 

: the total unsold issues, the same parties place 

’ the foreign securities at about one-third of the 
total, or 250 million dollars worth of invest- 
ments. If this calculation is at all reasonably 
accurate, the status of the foreign security 
market is not all that could be desired, for the 
total offerings in this division during this 
period were only about 450 million dollars. 

In presenting this side of the story, due 
emphasis should be placed on the lack of offi- 
cial or really dependable information relative 
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to the existing amount of unsold securities at any time. 
It is the kind of data that unfortunately at the present 
time is not definitely known even by the dealers themselves 
or bankers who finance their operations. The estimates 
mentioned above are by no means universally accepted. 


Another Side to the Story 


On the other side of the story, bond men point to the fact 
that brokers’ loans while they have swelled inordinately 
recently are only about 500 million dollars above the low 
point for the year. The word only is used advisedly in this 
connection. For, it is argued, if dealers are carrying 750 
million worth of securities unsold to private investors, this 
amount would show up in the increase of brokers’ loans. 
With the more intensive stock market activity and the sub- 
stantially higher average price levels, it is reasonable to 
suppose that a considerable portion of the 500 million in- 
crease in brokers’ loans is due to the more intense specula- 
tive interest in seasoned issues. At least, it would not all 
be represented by unsold 


of the amounts set in sealed bids “leaked out” in order t 
stimulate a higher offering from one of the banking groups 
Some of the smaller foreign governments are said to have 
repeatedly switched back and forth from one syndicate to 
another in various loans—a practice that had little prege. 
dent in previous years. 

This situation is now starting to bear fruit—luscioys 
plums from the standpoint of the contemporary borrower— 
but apparently not so palatable on the table of the private 
investor. The higher prices created through intensive com. 
petition are of course paid partly out of the pockets of the 
underwriter and distributor, but not entirely. The invest. 
ing public is required to pay its share, too. And there are 
certain foresighted gentlemen in the investment business 
today who feel that an appreciable portion of the unsold 
securities lying on dealers’ shelves today can be attributed 
rather directly to the private investor’s unwillingness to 
“reach up” as high as the syndicate to get his current in. 
vestment needs taken care of. 

The underwriting syndicates have an outlet for their 
commitments largely 
through the legion of 





“new” offerings. 

Still, all this is at 
best conjecture. The very 
sharp rise in_ brokers’ 
loans itself tends _ to 
confirm the rather per- 
sistent reports of an ex- 
cessive amount of undi- 
gested securities hanging 
over the market, even 
though they fail to indi- 
cate the true amount of 
unsold investments. Fur- 


In the first five months of the year, almost four and 
a half billion dollars in securities were offered to 
the American public. Of this, it is estimated about 
three quarters of a billion dollars were not sold, 
investment firms holding the bag. Why? 


so-called “participating 
firms.” These firms are 
scattered generously in al] 
parts of the country 
where there is an invest- 
ment demand to serve, 
They are equipped pri- 
marily to sell securities— 
not to buy them. This is 
the chapter of the great 
investment fraternity that 
is first to feel the brunt 
of a forced market be- 
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thermore, the market for 
seasoned investments ap- 
pears to be feeling the effects of the pressure of new securi- 
ties. New offerings invariably come out a little faster 
than average in a rising market and the anticipated 
demand for mid-year reinvestment accommodation is a fac- 
tor that encouraged underwriters to force the market a 
little at this period of the year. 

Underlying the whole problem at hand, however, is the 
increasing competitive bid- 


OT 


cause they are more di- 
rectly in touch with the investor. As an expedient, the 
larger of these “participating” firms have done some under- 
writing themselves recently—but this at best has proved to 
be an expedient. It certainly is no solution of the main diff- 
culty; competition in the underwriting branch of the busi- 
ness is only intensified by the entrance of these houses. 
Furthermore, negotiating and buying issues, being a new 
departure, is not always 
handled with all the 





ding for the new issues 
among the dealers them- 
selves. With the influx 
of gold into this country 
during and after the war, 
investment demand grew 
by leaps and bounds, put- 
ting a new lease on life 
into the financial com- 
munity which serves this 
demand. Looking behind 
the scenes in Wall Street, 
from the rapid growth in 


The growth in the numbers of small investors has 


created a totally new problem for Wall Street, espe- 


cially in regard to its machinery for distributing 
new securities. Does the present system help Wall: 


Street and the investor—or not? 


finesse of the older and 
better equipped firms, so 
that in addition to the in- 
creased competition the in- 
vestor pays sometimes for 
their education in under- 
writing methods. 
Strictly speaking, there 
is little concern for the 
possible damage that too 
intensive competition 
might cause directly with- 
in the investment busi- 





the investment business min 
during the financial boom 

in 1919 up to the present, one becomes aware of new align- 
ments among dealers in the distributing end of the business 
as well as-the rise of new underwriting groups at the 
originating end. 

There was a day when the borrowing corporation threw 
itself pretty much at the mercies of its financial representa- 
tive in Wall Street. The expert opinion of the underwrit- 
ing firm as to what the market would stand in the way of 
financing terms was considered the last word. 

More and more, a new attitude is developing among cor- 
porate borrowers today. It is not exactly shopping around 
—a term much detested in financial circles—but many bor- 
rowers nowadays let it be “known around” that they are 
in the market for a loan and then, as it were, sit back and 
look over some of the proposals presented by underwriting 
groups. Several times within the past twelve months or so 
—and these are “inside stories”—syndicate managers have 
been known to have gone so far as to print their circulars 
on a new offering only to suddenly read about a public 
offering of the same issue by another group in the morning 
paper. A certain state bond issue originating in the South 
last year is said to have reopened bidding after the news 


490 


ness. Aside from the in- 
evitable shrinkage in underwriting profits, the investment 
firms themselves have little to lose from the system of 
laissez faire—and indeed have much, perhaps, to gain, in 
the conventional advantages that are supposed to flourish 
in a competitive system. 

Wall Street itself is well inured to hardships. It has 
sufficient elasticity to adjust itself to either feast or famine. 
It is accustomed to the assumption of losses and is well 
fortified with capital to carry on through hard times. It 
is generously endowed with sophistication, expecting n0 
quarter when face to face with an economic situation. In 
plain English Wall Street is “tough” enough to stand any 
of the probable effects from this situation. Never would 
the idea of a dictatorship gain one moment’s recognition 
were only the immediate welfare of The Street at stake. 


A New Factor 


But there is still another and a very important factor 
behind the vague notion of more efficient regulation of the 
nation’s financing machinery. Within the past decade the 
investment banker has discovered a potential market for 
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his wares that he is far from willing to risk the chance of 
losing, particularly at this time, when it is felt that per- 
haps the surface has barely been scratched. For it is only 
within this period that investment firms have accustomed 
themselves to doing business with that much discussed in- 
dividual, the small investor, of whom there are some twenty 
millions today laying down their dollars for conservative 
investments along with the capitalists and institutional 


bond buyers. The aggregate purchasing power of this 
legion of “average Americans” who buy stocks and bonds 


is thought by some investment bankers to be as much of a 
factor in the tremendous volume of Wall Street’s invest- 
ment business today as is the four billion dollars increase 
in gold reserves since before the war. 

The small investor, if one be permitted to generalize, is 
not the most discriminating buyer. He is in the market in 


the gospel of thrift and drawing millions of dollars into 
conservative investment channels that otherwise would have 
been devoted possibly to the purchase of radios, second- 
hand automobiles and amusements. Their influence is an 
important factor in the economic health of the country, 
competing as they do with “luxury goods” for the surplus 
funds that the small investor has available, after purchas- 
ing his necessities of life. 


The Next Step 


In the latter camp, the present “top-heavy” state of the 
investment markets is attributed to a let-down in the selling 
activities of the bond houses—a sort of a “summer sickness” 
that is slowing up the movement of investments into con- 
sumers’ hands and could be corrected by more intensive 


season and out. He buys on labels, whether the purchase selling activities. To this faction the thought of sliding 


is an automobile, a radio or an investment bond. Simple 


faith in the integrity of the distributing house is as much simply impossible. 


of a buying motive as approval of the borrowing corpora- 
tion’s balance sheet, which he probably does 
not understand anyhow. He pays cash and 
And it is 
the hundreds of million dollars worth of in- 
yestment demand from this source that has 
made it possible to force the market here and 
there when competitive bidding for new issues 


holds for permanent investment. 


became too spirited. 


Two Typical Points of View 


Concerning the small investor, there are 
two characteristic attitudes among investment 
bankers. The one is negative and comes from 
the older concerns who did business before 
the day of the small investor. This faction 
holds that the distribution of securities along 
conventional merchandising principles is all 
wrong. Stocks and bonds are issued to meet 
the needs of surplus investment capital; place- 
ment of these funds being strictly a private 
affair arranged in confidence between the 
banker and his client on terms dictated by the 
availability of capital and the supply of good 
securities. When funds are scarce, the bor- 
rowing corporation must attract money into 
the established investment channels through 
more conducive terms. In any event the in- 
vestment banker is strictly the middleman— 
a negotiator between the borrower and the 


lender, 


_ That investment securities should be “sold” 
in the modern sense of the word as used by 
go-getters” is an abhorrent thought among 
those who represent the right wing of the in- 
vestment banker group in Wall Street. To 
them, the word “bond salesman” is one of the 
most unfortunate terms in modern financial 
phraseology. And the much discussed small 
m™estor plays no logical part at all in the 
conservatives’ scheme of bond distribution, be- 
= as they claim, it costs too much to sell 
— to this class of investor in comparison 

the nominal expenses in serving the patron- 


age of the professional investor. 


ay Bowed to this faction in Wall Street, is 
pe vewwand growing group of underwriting 
om pene firms, who have experimented 
ha . distribution of investment securities 
i g the recognized methods of merchandis- 
A commodities—and find the new system 
mee — _ They buy and sell issues of stocks 
re nds in much the same way that jobbers 
°- retailers deal in merchandise. 

mulate buying and build up “good-will” 


through advertisin i 
g, like depart- 
ment stores, Although their rl 
Usiness” activities have been 
rnd along educational lines dur- 
pod, Oat five or ten years, they 
n successful in spreading 
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The movies have their Will Hays! 
Baseball has its Judge Landis! 


Does Wall Street need its own dictator? 


back to the old-fashioned ways of distributing securities is 
The nation’s financial requirements 
have expanded greatly within the past decade and the capi- 
tal needs of our industries for the future is 
even larger in prospect. The next step must 
be a forward looking one is the thought of the 
more aggressive investment bankers. But to 
take this next step successfully, there must be 
a better understanding among investment 
dealers; more harmony of effort and more in- 
telligent cooperation. 

A means must be found to carry out this co- 
operation to the best interest of all concerned 
—dealer and investor. At present, the origina- 
tion of securities is too competitive. There is 
too much duplication of effort in their dis- 
tribution. 
fashoned practices and traditional customs 
that do not fit into a modern merchandising 
There is still too much mystery in 
Wall Street’s financing methods to completely 
win the confidence of the small investor and 
expand Wall Street’s market among the great 
masses of the people. 

In any case, it is coming to be understood 
by those familiar with the situation that the 
American investor, especially the small in- 
vestor, is too valuable an asset to be handled 
loosely. All competent observers agree that 
his education on investment lines should pro- 
ceed even more thoroughly than at present, and 
that it would pay investment firms to find a 
way in which to more closely bind the investor 
with strong ties of respect and confidence. At 
odds-ends among themselves, however, the in- 
vestment firms have not yet agreed upon a 
common policy of how this may be done, but 
instead have permitted competition to develop 
to a point not only embarrassing to themselves 
but irritating, and, to some extent, costly to 
the investors whose support they seek. 

Some Wall Street men look to a solution of 
these problems through an association of in- 
vestment firms with regulatory powers similar 
to the New York Stock Exchange’s regulation 
of dealings in seasoned securities on the Ex- 
Others talk of an alliance among the 
underwriting houses—a sort of a super-syndi- 
cate. But the most intriguing notion of all 
is a dictator for Wall Street—an arbitrator or 
umpire to regulate financing practices—just 
as the movies have their Will Hays and base- 
ball has its Judge Landis. 

Who will it be? Among the more aggressive 
firms, is there a strong enough individual to 
shoulder the responsibilities of such a dictator- 
And of the several likely «andidates 
one could think of, could any one draw enough 


There are still too many old- 


firms to the bandwagon to as- 
sure success of the plan? What 
opposition would come from Wall 
Street’s conservatives? These are 
only a few of the more prominent 
obstacles in the way. 
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Why Railroad Consolidations 


HESE three 
ih questions, 
that make 
up the caption 
lines of this arti- 
cle, are upper- 
most in the minds 
of railway ex- 
ecutives, their 
bankers, attor- 
neys, and every 
one who has fol- 
lowed closely the 
principal devel- 
opments in con- 
nection with rail- 
road _ consolida- 
tion, ever since the 
tentative plan of 
the Interstate 
Commerce Com- 
mission for plac- 
ing the railroads 
of the United 
States into a com- 
paratively few 
groups was 
brought out in 
August, 1921. 
That is almost 
six years ago. In 
the meantime no 
comprehensive 
consolidation 
plans have been 
approved by the 
I.C.C. The Mis- 
souri Pacific has 
been permitted to 
acquire control of 


Are Deadlocked 


Reasons for the Impasse and the Outlook 
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These Questions Regarding Railroad 


Consolidation are Answered 
in This Article 


1. Exactly what does the Interstate Commerce Com- 
mission want in regard to plans for railroad consolida- 
tion? 

2. In what respects have the promoters of pending 
or disapproved plans failed to live up to the I. C. C. re- 
quirements? 

3. For what reason or reasons have these require- 
ments not been complied with? 

4. To what extent is the I. C. C. justified in maintain- 
ing its position? 

5. Is there any possibility for promoters of plans al- 
ready submitted, or in the making, to rearrange them 
to meet with the I. C. C. demands? 

6. If they can, will this speed up consolidation as a 
whole? 

7. If they cannot, what will be the effect on present 
or future consolidation plans? 

8. Would such failure compel enactment of compul- 
sory railway legislation? 

9. What would be the effect on the securities of the 
companies involved? 


of one of its ex- 
aminers on the 
application of the 
New York Cen- 
tral to lease the 
Michigan Central 
and Big Four, 
and the latter 
several smaller 
companies. The 
I. C. C. has de- 
clared in_ these 
decisions, in no 
uncertain terms, 
that it feels that 
so far the rail- 
roads, with the 
exception of the 
Missouri Pacific 
and Southern Pa- 
cific, have not 
presented accept- 
able plans. 

It is not put- 
ting the situation 
too strongly to 
say that the rail- 
way executives 
and their bank- 
ers who have had 
most to do with 
railroad consoli- 
dation in the last 
few years, do not 
look for any plan 
to be approved 
during the rest 
of this year at 
least. A banker 
who has been ac- 
tive in railroad 
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the Gulf Coast 


financing for 





Lines, which gave 
it the Inter- 
national-Great Northern, and also to acquire virtual 
control of the Texas & Pacific. The Southern Pacific 
has been authorized to take over the El Paso & South- 
western from the Phelps Dodge interests, and like- 
wise the San Antonio and Aransas Pass Railroad. 
But that is about all, except for the acquisition of a 
fev, small lines here and there, which can be regarded 
only as feeders. 


Who Is to Blame? 


Who is to blame for this state of affairs? The 
I. C. C. says the railroads. They in turn “pass the 
buck” back to the commission. The latter has clearly 
indicated its position through the adverse decision 
handed down on the original Nickel Plate plan and 
that of L. F. Loree and associates for the Kansas 
City Southern, Missouri-Kansas-Texas and St. Louis 
Southwestern. It remains to be seen whether the 
commission will approve the equally adverse report 


many years, and 
more recently in consolidation undertakings, ex- 
pressed the opinion privately only a few days ago 
that apparently the commission was “stalling” until 
it brought out another general plan, or until remedial 
legislation was passed by Congress. 

There appears to be little or no ground for asser- 
tions of this kind. The simple facts are that, under 
the Interstate Commerce Act, the commission was 
directed to draw up and publish a tentative plan for 
placing all the railroads of the United States into 
19 or 20 geographical groups. Hearings on that 


plan were to be conducted and upon their completion © 


the commission was to formulate and publish another 
plan, that was to be regarded as permanent, at least 
much more so than the first one. The tentative plan 


was published in August, 1921, and the hearings held © 


in due course. 
In its annual report, both for 1925 and 1926, the 
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commission asked Congress to relieve it from making  { 


a complete plan, expressing the opinion that under 
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existing conditions such a plan was not feasible. Con- 
gress has never acted upon this request. The ques- 
tion now naturally arises as to whether both Congress 
and the commission will decide that it is necessary for 
the latter to undertake the making of the complete 
plan. Those who are most familiar with the situa- 
tion and are viewing it in an unprejudiced way, be- 
lieve that this will depend largely upon the kind of 
plans submitted by the railroads from now on. 

As to pending or prospective remedial legislation 
with regard to consolidation it need only be recalled that 
the Parker Bill, in revised form, favored alike by the 
railroads and the commission, was introduced in Con- 
gress the very last day of its most recent session. The 
understanding at that time was that the measure 
would be pushed in committee as much as possible 
during the long summer recess and be taken up 
actively at the regular session next December. When 
the bill was introduced there was no clear probability 
of an extra session at an earlier date. 

This rather well defined complication in the atti- 
tude, as between the commission and the railroads, 
toward the whole question of consolidation, naturally 
suggests various other questions as to why a consider- 
able number of comprehensive consolidation plans— 


who has taken an active part in the efforts that have 
been made to work out a four or five system plan for 
the principal roads in eastern territory, to do so over 
his name. For obvious reasons he politely declined 
but suggested that I ask the commission to answer 
the first three or four questions. 

Knowing that this was contrary to the well-defined 
policy of that body, I did not even make an effort to 
get the greatly desired information from that source. 
It is not necessary. Only a fairly careful reading of 
the I. C. C. decisions in the Nickel Plate and Loree 
cases is needed. If the commission approves the 
recommendations of its examiner on the New York 
Central application, undoubtedly it will reaffirm its 
position with regard to several vital points in any 
consolidation plan that may be attempted. 

What are some of these points? Above everything 
else, any consolidation plan to receive even serious 
consideration by the I. C. C., must show convincingly 
that in all respects it is “in the public interest.” That 
is a far more comprehensive term than even some 
prominent railway executives, their bankers and at- 
torneys, apparently have realized. If they had, it 
would seem that they would have made their merger 
plans quite different. 
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whether or not closely in keeping with the tentative 
I. C. C. grouping—have not gone through in the al- 
most six years that have elapsed since it. was made 
ublic. 

‘ These have been placed in a special box accompany- 
ing this article. These are the principal questions 
that have arisen in the minds of those who are most 
familiar with the situation. But who is going to 
answer them? The writer recently asked one of the 
most prominent of eastern railway executives, and 


In the Public Interest 


Briefly it means—to the I. C. C.—that the public 
would be better served by a proposed merger plan 
beize put into effect than if the railroads involved 
were to continue to be operated as separate units. 
That control of the stocks of these lines shall have 
been acquired in ways that will prove fair to the 
holders as a whole, and not chiefly as a medium 
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May 10/27—Hearing begun before I. C. C. for C. & O. to issue 

59 millions common to buy large blocks of Erie and Pere 
Marquette. E 

June 23/27—Hearing on application closed. Decision not expected 
before November. 
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Important Dates in “Van Sweringen” Merger 


Development 
Aug. 7/24 
Terms of original Nickel Plate plan unofficially announced by 
ae Dividend Changes in “Van Sweringen” Group 
Nickel Plate. 
April 1/26—1%% quarterly and 1%% extra. 
July 1/26—2%% quarterly. 
Mark aha” Hae -completet. Chscgeee Oe 
arch 2/ p 
—— plan rejected by I. C. C. Break in stocks began. — aaa oC from 4% @ year to 2% quarterly and 
aoe P ae Pere Marquette 
evised plam submitted to the 5 companies in proposed system. ast 
rm Shortly afte ; ds approved Haag. xermen Po. y. ah from 4% to 6% a year. Extra of 2%. 
. 1/27—Second p expired by limitation never having been April 30/26—I: d i 
approved by stockholders or submitted to I. C. C. “ a ae oe i ati i i. 


Aug. 20/24 

Of<ial date of plan. 
April 15/25—First hearing on plan before I. C. C. 
Dec. 31/25 
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The Formidable Interstate Commerce Commission in Session 


through which large profits may be made by those 
carrying through the deal. That the financial struc- 
ture provided for in the plan shall be sound and not 
of a character to work hardship to any group of 
stockholders or to the public, so that economies can- 
not be effected through consolidation and freight 
rates reduced accordingly. That minority stockholders 
and short lines be given adequate protection. 

As to the extent that the I. C. C. is justified in 
maintaining its position with respect to these require- 
ments, it would seem that there is every reason for 
their doing so. In fact, by insisting upon these fea- 
tures being embodied in every voluntary merger plan 
suggested they are giving as nearly absolute protec- 
tion as possible, both to security holders and the pub- 
lic, in advance of any plan being approved and put 
into effect. 

And now as to question No. 2. “In what respects 
have the promoters of pending merger plans failed to 
live up to I. C. C. requirements?” Aye, there’s the 
rub. This question is very properly asked in con- 
nection with the original Nickel Plate plan and also 
the Loree applications. 

To be specific and even politely blunt, perhaps, 
“Why did the commission fail to approve both of 
these plans?” It is not necessary to ask that body 
at this time for an answer. So many reasons are 
given in its formal decision, that no doubt can be 
entertained as to its position. So numerous are these 
reasons that only a few can be even mentioned in this 


article. 
The Nickel Plate Plan 


As for the Nickel Plate plan it should be recalled 
that at the outset, the commission held that from a 
transportation point of view it would be “in the pub- 
lie interest.” It also stated that “if final values should 
not fall substantially below these tentative estimates 
[figures appearing in the application to the commis- 
sion] the proposed aggregate capitalization [of the 
new company] is conservative.” 

It was on other considerations that this plan was 
rejected in terms so well defined that there could be 
no mistake as to their meaning and significance. 
Here are a few of the most striking reasons given: 

“The record leaves no doubt that the interests 
dominatir.g the Chesapeake & Ohio who, as we have 
pointed out, are those controlling the Nickel Plate, 
used every weapon at their command to crush all 


opposition to their pre-determined course of action. 
Requests made by stockholders for relevant and ma- 
terial information were met by evasion or refusal. 

“We cannot escape the conclusion that the plan was 
arranged with the intention of keeping control in the 
hands of its proponents, even though their interest 
is a minority one in fact. We believe it to be self- 
evident that the public interest requires that the en- 
tire body of the stockholders of a railroad, which is 
bonded in excess of one-half of its investment, and 
not a powerful few, shall be responsible for its man- 
agement. It is sufficient to say that the Van Swerin- 
gens may divest themselves of all beneficial interest 
in the Vaness Company [a private holding company] 
stock and still retain voting control of the new com- 
pany [Nickel Plate], without direct or indirect owner- 
ship of a share of stock therein. 

“The provisions of the leases dealing with the rights 
of non-assenting stockholders of the lessor companies, 
other than the Nickel Plate, appear to be designed to 
coerce all the stockholders into exchanging their 
stock into that of the new company upon the terms 
proposed. The options given them are largely 
illusory. 

“One of the chief criticisms of the unification plans 
which have been proposed or suggested have been that 
certain of them do not embrace related weak lines, 
although the union of the weak with the strong lines 
is one of the ends which Congress apparently had 
most definitely in mind. No branch line or short line 
now in operation should be left out of the considera- 
tion, unless by affirmative testimony, the abandon- 
ment of operation of such lines, or its omission from 
the plan, has been justified.” 


The Loree Plan and the I. C. C. 


The commission was equally lenient in the case of 
the Loree plan, in its comments upon its justification 
from a transportation point of view. For instance, 
it was stated that “the proposed union of the three 
carriers through the acquisition of the control herein 
sought has commendable features. There is room in 
our opinion for another major system in the South- 
western-Gulf regions.” 

The commission seemingly had little or no use, 
however, for the manner in which the stocks of the 
various companies were acquired, the proposal to 
use the Kansas City Southern, with limited mileage 
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and resources, as the central company for the pro- 
posed new system. As to the methods employed in 
the acquisition of stocks, the commission in its de- 
cision observed, “it thus appears that the Kansas City 
Southern dominated the other carriers of the proposed 
system before its application was filed. We doubt 
that such preliminary ascendency was necessary or 
conducive to the fixing of equitable terms of union.” 

Discussing the familiar question: of protection of 
the rights of minority stockholders, the commission 
said: “The proposed plan of control affords no proper 
protection to the minority stockholders of the Mis- 
souri-Kansas-Texas and Cotton Belt. If the applica- 
tions are approved, it will be in the power and to the 
interests of the Kansas City Southern, to discrimi- 
nate against the other two carriers. The danger to 
minority stockholders from the effective control of one 
carrier by a competing carrier, through ownership of 
voting stock of the controlled company, is a very real 
danger, especially if the holdings of minority stock- 
holders are large, as in this case.” 

Commenting at greater length upon the feature of 
the plan which called for the Kansas City Southern 
to be the central company, the commission said: “If 
one carrier is to control another, there should be a 
reasonable and proper proportion between them. The 
burden assumed by the dominant corporation should 
be commensurate with its resources, There is some- 
thing incongruous in the control by one carrier of 
another having more than three times its mileage and 
more than twice its resources. But even if the Kan- 
sas City Southern were financially able to acquire 
and maintain control of the Missouri-Kansas-Texas, 
and through the latter of the Cotton Belt, the control 
of property so large by such a relatively small amount 
of capital, is not in the public interest. There are 
too many possibilities of the mis-use of power lodged 
in the hands of a small group of stockholders, whose 
financial interest in the enterprise may be very small 
in comparison with the enormous assets under their 


control.” 


What the Trouble Is 


After a careful reading of these few excerpts from 
lengthy and exhaustive decisions can any one say 
that it is strange that the two plans were not ap- 
proved by the I. C. C.? Does it look as though by 
handing down such opinions, based upon such broad 
and sound principles, that the commission was 
“stalling” until its complete plan should be formulated 
and made public or until Congress should pass 
remedial legislation? Would either of these plans 
have been greatly in the interest of the large body of 
stockholders in the two groups of companies? Would 
they not have been chiefly in the interest of the rail- 
way executives and their associates who acquired 
stock control in the various companies and, with their 
bankers and attorneys, worked out the plans? Would 
the latter have been in the public interest if the Van 
Sweringens, through the carrying out of the Nickel 
Plate plan, could have made from $60,000,000 to 
$80,000,000, as it is still estimated would have been 
the case? . 

Is it any more difficult to understand why the Loree 
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plan failed at the hands of the commission than why 
the original Nickel Plate proposals were turned down 
in such decisive terms? The question of big profits 
for the so-called insiders in the Loree plan, did not 
appear to loom large in the minds of the commission. 
The grounds on which it did disapprove the plan in 
well-defined terms already have been outlined. 

As for question 3. “For what reason or reasons 
have the requirements of the I. C. C. not been lived 
up to by the promoters of merger plans? Only those 
individuals themselves are qualified to answer. Quite 
likely, if asked to do so, they would hold that some 
of the requirements are unworkable and impracti- 
cable and that consequently there was no good reason 
why an attempt should be made to comply with them 
fully. 

To be painfully blunt, it may be noted right here, 
that recently substantially the following assertions 
have been made by those who have given this whole 
question of consolidation careful consideration in an 
impartial way: If those who were responsible for 
the merger plans that had been filed with the I. C. C. 
and which have been rejected, had been more con- 
cerned with the making of plans with a sound finan- 
cial structure, that provided adequate protection for 
minority stockholders and small lines, and less with 
the making of millions for themselves, these plans 
would have been approved, in all probability, with 
only moderate changes—some time ago. 


I. C. C. Holds Whiphand 


Putting it in another way, it is being asserted by 
those who know the well-defined attitude of the 
I. C. C. and who view consolidation in an impartial 
way, that no plan will be approved this year or any 
other year that does not comply with the require- 
ments of the I. C. C. that already have been outlined 
in this article, It is contended by these observers, 
also, that the commission stands for the protection of 
the public, stockholders as a whole as well as minori- 
ties, small lines, economies in operation as the result 
of consolidation that will make possible reductions 
in freight rates. 

As to whether promoters of merger plans can re- 
arrange them to meet the request of. the I. C. C., it 
is confidently asserted that they can, but will they, 
that is the question. The Van Sweringens modified 
their original Nickel Plate plan, but it was never 
sumitted to the I. C. C. They now have a third plan, 
upon some features of which a protracted hearing 
was held in Washington only recently. Apparently, 
they have given up the idea of forming a system on 
a lease basis and have decided to maintain control 
of the various companies through the medium of 
inter-company ownership. 

The feature of this third plan that provides for a 
new private holding company, known as the Chesa- 
peake Corporation, is likely to go through because it 
is not an interstate carrier and therefore is not sub- 
ject to supervision by the commission. The hearing 
at Washington was on an application of the Chesa- 
peake & Ohio to issue about $60,000,000 common 
stock, and through a newly formed subsidiary, to 

(Please turn to page 548) 
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Can We Make Prosperity Perpetual? 


How to Solve the Baffling Riddle of Keeping Good Times from 
Breeding Bad Times and of Preventing an Abundance of Wealth 
from Causing a Shortage of Income and Purchasing 


By CHARLES H. CHASE* 


Power 





N 1925 it took 200,000 
persons to sell the 
automobiles that 350,- 

000 workers annually 
make in the United States. 
According to the first 
complete distribution cen- 
sus ever made in the 
United States, that re- 
cently taken in Baltimore, 
only $17,500 worth of 
automobiles are annually 
sold a year for each per- 
son engaged in automobile 
retailing in that city—ten 
middle-price cars. The 
situation is getting worse 
instead of better. Produc- 
tive efficiency in the auto- 
mobile industry has ad- 


HE greatest problem confront- 
ing American industry today is 
not how to produce cheaply and 
_ efficiently. We stand the marvel 
i of the world in that respect. The 
problem is how to sell efficiently. 
Something is wrong with our 
present system. Read this article 
4} and see why. Perhaps it will 
@ throw a new light on your own 
business problems. 


to say that what we need 
is mass buying. 

We do have many 
amazing organizations 
that aim at mass selling, 
but somehow mass buying 
does not result—even jn 
America, which is far 
ahead of the world in over. 
coming selling resistance, 
High-powered selling and 
“go-getting” are not the 
solutions of the problem, 
They beat down sales re. 
sistance, at a formidable 
cost, but they do not 
breed an intelligent will 
to buy. 

We must find a way to 
‘get rid of a situation that 
builds up distributing 





vanced still more within 
the last two years, but it 
is taking more people to sell the cars 
than ever. 

The automotive industry is typical of 
the lag between production and dis- 
tribution of virtually all modern manu- 
facturing industry in America. Pro- 
duction outruns distribution; over- 
production can be brought on at al- 
most any time in almost every indus- 
try. It is little more than a matter of 
touching a push-button. And yet the 
great majority of people are always in 
a state of under-consumption as meas- 
ured by their desires and requirements. 
The very fact that there is what we 
call over-production proves that there 
is under-consumption, for it shows that 
the producers are in the market to buy 
but can’t because nobody, in turn, will 
take their output. 


The Problem Seventy-five years 
ago, in a compara- 


Still Unsolved *' ‘ “ 
tively simple in- 


dustrial age, Victor Hugo remarked 
that man had solved the problem of 
producing goods, but not that of dis- 
tributing them. Since that time pro- 
duction has been many fold increased 
with respect to potential capacity of 
the human unit, but distributive effi- 
ciency has not kept pace. We produce 
better than ever and sell but little bet- 
ter. We have mass machine produc- 
tion in torrents, but we are still selling 
by hand. We manufacture by the 
trainload and sell one at a time. 

The actual situation reminds me of 
a wonderful cement conveyor, con- 
trived to economize time in unloading 
ships. It could lift from the hold to 
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the wharf at the rate of 100 bags a 
minute and was fool and emergency- 
proof. It could operate in a swell as 
well as when the water was calm, and 
was altogether an impressive piece of 
mechanism. But, alas, there was no 
device to supplement it when the bags 
were delivered on the dock. They sim- 
ply overwhelmed the archaic laborers 
with trucks, deluged them with cement, 
and forced them to cry for mercy. The 
conveyor had to quit—over-production 
—to let the truckers—consumers— 
catch up. 

What civilization needs right now is 
the application of brains to the receiv- 
ing end of our industrial game. Our 
pitching is good, but our catching is 
awful. 


“Selling The one factor of 
> our modern indus- 
by Hand trial system, which 
most needs the application of engineer- 
ing science, is the factor of selling and 
distribution. We can’t keep up with 
machine-making by hand-selling. We 
must speed up selling, or else we are 
bound to lose much, if not all, of the 
benefit of accelerated production. Mass 
production demands mass selling. There 
is not much point in improving techni- 
cal industrial capacity to turn out 
automobiles or anything else at an 
enormous rate per day—and gaining 
all the time—unless, in even step, we 
also develop correspondingly rising 
standards of living—unless, in other 
words, we develop a system of mass 
trading to match mass making. 
Perhaps it would be more convincing 


costs as fast as produc- 
tion costs are lowered. Really we are 
getting nowhere with low costs in the 
factory and high costs in distribution 
—except toward the ditch. 

We can’t boast much of economic 
progress when it takes three-fourths of 
a man to sell the tire made by one 
man. 

The tires are evidently needed—why 
can’t the need be satisfied without pay- 
ing such a toll? 


Notwithstanding its 
terrific cost, hand- 
selling fails to do its 
job. Our modern conveyor system, 
despite the increasing number of sales- 
men, lashed to their work by “go- 
getter” sales managers, employed to 
truck away the goods is continuously 
hindered, clogged and stopped by the 
accumulation of its product. And yet 
there is scarcely an appreciable part of 
the population who would not gladly 
receive and utilize more of the poter- 
tial output if they could get it. 

It is, moreover, common knowledge 
and statistical fact that the productive 
capacity of most of our industries far 
exceeds the actual output. The coal in- 
dustry lies always under the gloomy 
shadow of over-production. The iron 
and steel industry has vast unutilized 
powers of production. Idleness of the 
textile industry, in whole or part, is 
chronic because of alleged excess capac- 
ity—and yet millions of men buy but 
one overcoat in ten years and wear 


Over- 
Production 


* Professor of Marketing. Ohio State _Uni- 
versity; as interviewed by Theodore M. Knap 
pan. 
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frayed shirts all the time. The boot 
and shoe industry seems always on the 
ragged edge of ruin, despite the fact 
that the people haven’t enough shoes, 
because, forsooth, it can produce too 
many shoes. It is to laugh. 

Within the past five years the per 
capita output of America’s industries 
has increased more than 30%, and the 
outlook is that the rate of increase can 
be further accelerated in the next five 
years. We have no figures to prove it, 
taking industry as a whole, but nobody 
doubts that sales, per sales unit are de- 
creasing. At the same time, we are 
solemnly sermonized that to be saved 
we must buy less, dutifully accept 
smaller incomes and generally reduce 
consumption by lowering our “extrava- 
gant” standards of living! It’s like ad- 
vising an underweight man to eat less 
if he would put on flesh. So heavily 
does the shadow of ancestral poverty 
weigh on our lives that we can not ad- 
just ourselves to the new world of 
plenty. Our minds are still attuned to 
the economics of those wretched ages 
when mankind was never more than a 
day or two ahead of starvation, and all 
his efforts scarcely sufficed to the bar- 
est requirements of a stunted existence. 


More Buying What we need is 
not less buying, 


Needed 2 
but more buying, 

not lower wages, but more wages, not 

less investment income but more. It is 





like driving with the brakes on, to 
apply pressure to selling at the same 
time that we are propagandizing 
penury. We don’t need more sales- 
manship of the crashing kind, but a 
clairvoyant salesmanship that will 
create “buymanship.” We need super- 
salesmen, but not the kind that strug- 
gle mightly against the current. We 
need salesmanship that will turn the 
current around; that will so correlate 
production that every potential pro- 
ducer may produce and, therefore, con- 
sume. 

If there are to be abundant sales 
there must be plentiful buying. In 
considerable part, such a condition as 
so-called over-production is to be 
remedied only by more production. It 
is common experience that the pur- 
chasing power of poorer communities 
may be doubled and trebled by the de- 
velopment within groups of increased 
productive capacity—capacity to pro- 
duce and, therefore, wherewithal to 
buy. It is not so generally realized 
that the failure of purchasing power 
generally is related to impairment of 
productive capacity, often due to the 
“sale” to the country as a whole of a 
national industrial program that in- 
volves a lop-sided distribution of na- 
tional income. 

If the general industrial program 
unduly reduces the income of the in- 
vesting class, there is likely to be a 
curtailment of capital growth and a 
promotion of primitive industrial 
methods. 
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If the distributive program reduces 
the income share of the great mass of 
consumers, markets are congested with 
consumable goods that cannot be con- 
sumed, at the same time that there is 
an excess of capital entirely out of 
proportion to the number of workers 
who can find employment in applying 
it. Building up an army of salesmen 
cannot relieve the situation. The real 
remedy for so-called over-production is 
effective distribution, with more pro- 
duction where there is too little pro- 
duction. Too much of our present 
productive capacity is wasted in the 
over-building of plants and too little of 
it is being applied to the production of 
consumable goods, with little under- 
standing of the larger aspects of effec- 
tive distribution. 


It may be, however, 

that there is no such 
excess of capital as we 
commonly assume. It may be that most 
of our idle capital—idle plants—is out 
of date and that the prime reason why 
it is not operating is that its output is 
of a kind that is not wanted and, there- 
fore, of a kind that does not bring 
enough to pay the prevailing wages. It 
may be that our managers are woefully 
lacking in the zeal, courage, adminis- 
trative capacity and vision to negotiate 
such a body of contracts and agree- 
ments as would draw the idling ele- 

(Please turn to page 555) 
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Traffic Regulations Reach Hay Hollow 
—A triumph of high pressure salesmanship 
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What “Recapture” Vould Do to 
N.Y. Traction Securities 


Traction Situation Reaches New Crisis 


By H. J. OLIPHANT 


E latest stage of the apparently 
perpetual negotiations to arrive 
at some permanent settlement of 

the acute rapid transit problem in 
New York City is represented by the 
hearings currently under way, which 
are receiving widespread attention 
not only as a result of the voluminous 
front-page newspaper space accorded them, but from the 
fact that the city on the one hand and one of the traction 
systems on the other hand have engaged legal counsel of 
national reputation to conduct proceedings. This somewhat 
belated attempt on the part of the city administration to 
accomplish something definitely constructive, after the 
promises of immediate action at its inception a year and a 
half ago, has as its basis an effort to bring about unification 
of existing and contemplated subway lines without sacrifice 
of the sacred five-cent fare, the latter having long since 
been abandoned by regulating bodies elsewhere in the coun- 
try as entirely impracticable under present conditions. 
These protracted and persistent attempts to override a 
fundamental law of economics, although highly distressing 
to the straphanger who in these days considers himself 
lucky to obtain his few inches of available standing space 
during the morning and evening rush hours, are at the 
same time of great interest from an academic point of 
view, and final adjustment of the matter will be awaited 
eagerly even by those not directly concerned in the role 
of either producer or consumer of the particular service 


involved. 


Politics a If it were possible to divorce the is- 

sue from politics once and for all, the 
Great Factor greater part of the problem would be 
solved, but this seems rather a forlorn hope in view of the 
fact that title to the subway lines rests with the city. Fur- 
thermore, the city has expended for subway construction 
large amounts upon which no return is as yet forthcoming, 
with the result that dependence must be placed upon greater 
direct and indirect taxation for funds which would other- 
wise be supplied by a higher rate of fare. 

The factor fundamentally responsible for the present 
state of affairs was of course the great rise in labor and 
material costs a few years ago occurring more or less simul- 
taneously with the completion of additional subway lines, 
in conjunction with the legal inability of the operating com- 
panies to make any advance in the charge per unit of 
service. The result was a receivership for Brooklyn Rapid 
Transit, which assumed the name of Brooklyn-Manhattan 
Transit subsequent to reorganization, and a drastic adjust- 
ment in the affairs of Interborough Rapid Transit in order 
to avoid a receivership. 

What was expected to prove a source of prolific income 
to the city then turned out to be quite the reverse. Im- 
provement brought about through reorganization, increase 
in population, and greater operating efficiency, while allow- 
ing some operating profits, has been insufficient by a sub- 
stantial margin to provide for the preferential payments 
accruing to the respective companies, payments which are 
cumulative, anc which, under the contracts in force, must 
take precedure over any return to the city on its subway 
investments. 

The situation has a particular bearing on the means of 
financing the much needed additional subways. The only 
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thing that saves Interborough Rapid Transit from a con. 
siderably worse position is the comparatively low cost of the 
original subways. With construction costs as they exist 
today, a company could not hope to operate new lines on a 
five-cent fare at a profit to yield a proper return on the ip- 
vestment, and it would be quite fruitless, therefore, to at- 
tempt to raise funds for construction purposes. This places 
the burden of proof on the city, and the city, with its debt 
limit and small prospect of deriving sufficient returns to 
meet interest requirements even under direct operation, is 
faced with decided handicaps in the matter. Moreover, 
some sort of tie-up with existing lines must be effected if 
maximum efficiency is to be secured, and city operation of 
one line in conjunction with private operation of others 
could not produce the necessary co-operation. It behooves 
the city then to find some practical means whereby new 
subways can be leased to one or the other of the private 
companies, or else to “recapture” a sufficient part of the 
existing lines to form a comprehensive system under inde- 
pendent operation. 


B. M. T. Recapture, another name for termination of 
Affected the contracts under which the lines are 

operated, may be effected by the city any 
time after the expiration of ten years from the date of the 
initial opening of the specified subways involved, upon 
payment therefor as provided in the contract. The entire 
subway division of Brooklyn-Manhattan Transit is subject 
to recapture sooner or later at the option of the city, but as 
regards the Interborough Rapid Transit lines, only the 
newer portions whose construction was financed by the 
city may be taken over by this means prior to the time, 
nearly forty years hence, when the contracts will auto- 
matically terminate. 

The recapturable lines comprise the East Side subway 
above Forty-second street and the West Side subway below 
Forty-second street, unless the city elects to make such 
substitution as would provide it with a complete longitudi- 
nal line either upon the East Side or the West Side, the 
sections retained by the Interborough under this plan being 
then immune from recapture. Inasmuch as the entire 
Interborough system is essential te a proper unification, 
this limitation undoubtedly played a large part in the re- 
cent proposal to acquire control of the Interborough lines 
by direct purchase of the stock, which will be described 
more fully hereafter. 

The situation inherited by the present New York City 
administration then was anything but propitious. Not 
only were there the cumulative ill effects of eight years of 
total inaction by the previous administration in respect to 
building or even planning new subways, but there was 
also the great problem as to how new constructior. was to 
be financed and how the new lines when constructed could 
be operated at a profit at least sufficient to cover interest 
requirements on the amounts expended, especially in view 
of the fact that no return whatever was forthcoming from 
earlier subway expenditures. 

The problem of course would have been susceptible to 
easy solution if it had been possible to abandon the prin- 
ciple of the five-cent fare, but that required legislative 
action, and the whole political situation had centered around 
that issue to such an extent that the present administra- 
tion could not see its way clear to forsake the policy, and 
except for the projection of the new Eighth Avenue su 
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way now under construction and the promise of early ac- 
tio towards building the Nassau Street extension to the 
Brooklyn-Manhattan Transit system, the situation has un- 
dergone very little material change. 


Although earning power of the two transit companies has 
shown marked improvement, results would be far less fa- 
yorable were it not for the accumulated preferentials which, 
under the operating contracts, accrue before the city can 
receive any return. These preferentials permit the reten- 
tion of the entire income, whereas theoretically the com- 
panies are not entitled to their full earnings, and the 
theory would become an actuality if earnings could be 
maintained at a rate sufficient to wipe out the accumula- 
tions in the next few years. Only the regular annual pref- 
erentials would then be available for retention by the com- 
panies, and income applicable to their treasuries would 
take a precipitate drop even though actual operating re- 
sults were quite as favorable. 


A Possi- Another factor to consider is that in the event 
bility of independent operation by the city of the 

new Eighth Avenue subway, which, until the 
present negotiations, was the plan in contemplation, it 
would produce sufficient competition to impair materially 
the earning power of the Interborough and might even re- 
sult in a receivership, assuming the continuation of the 
five-cent fare to which the Eighth Avenue line is committed 
during the first three years of city operation. 

Besides complicating the transit situation appreciably 
more, such a development would remove the city even fur- 
ther from any participation in subway profits and postpone 
indefinitely the time at which transit affairs in New York 
can be placed upon a sound economic basis. 

The city authorities are no doubt cognizant of the diffi- 
culties involved in independent operation of the new line 
under a five-cent fare, hence the strenuous efforts as em- 
bodied in the present hearings to bring about some sort of 
unification by which joint operation by the Interborough or 
by the city can be attained. This was back of the rather 
startling proposal by the investigating attorney represent- 
ing the city that the latter should institute proceedings to 
acquire control of the Interborough through outright pur- 
chase’of the stock and to recapture the existing subways of 
Brooklyn-Manhattan Transit. However impracticable such 
an idea may prove to be, especially on the terms first pro- 
posed, it represents the first constructive development ema- 
nating from the hearings which have for the most part been 
given to various charges and recriminations between the 
contesting parties, all of which, however, may be intended 
as a subtle means of accomplishing the end in view by seek- 
ing to convince the security holders in the transit companies 


that their interests would best be served by accepting what-«2" 
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due loss in security values, although many vicissitudes may 
be passed through in the meantime, and if the city is sincere 
in its latest plan it will undoubtedly have to make exten- 
sive alterations in the terms first tentatively proposed be- 
fore it can hope to eliminate the capital obligations of 
Interborough Rapid Transit. 

An interesting development in connection with the fore- 
going was the acquisition of a block of Interborough stock 
by Brooklyn-Manhattan Transit, said to amount to 19,650 
shares out of a total of 350,000 outstanding. Investigation 
of the reasons behind this move consumed considerable time 
in the hearings. The basic motive was apparently a desire 
on the part of Brooklyn-Manhattan Transit to be fully 
represented in any negotiations for the disposition of the 
other subway system, thus protecting its own interests to 
some extent in the event of an attempt to carry out any 
plan of general unification. There may also have been 
some idea of working towards a partial consolidation of 
interests on the part of the two major rapid transit or- 
ganizations independently of the city. Furthermore, ac- 
cording to certain directors of Brooklyn-Manhattan who 
had likewise acquired Interborough shares, the latter were 
entitled to be considered a promising investment on the 
grounds that an upward revision in fares was sooner or 
later inevitable. Whatever the underlying motive, how- 
ever, the purchase of the stock has the earmarks of a 
strategical move designed to give Brooklyn-Manhattan a 
greater voice in any arrangements having a general unifi- 
cation in view. 












The effects of the proposed plan. would 
Would work out quite differently on one company 
Work Out than on the other, assuming purchase 

rather than recapture of the Interborough. 
The Interborough system would be transferred in its en- 
tirety, necessitating provision for the various securities by 
means of exchange for New York City securities or out- 
right cash offers, whereas Brooklyn-Manhattan, after re- 
capture of the subway division, would still be left #ith its 
elevated and surface lines, together with such oa of its 
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subways not yet ten years in operation and Aherefore not 
subject to recapture, which would include/of “irse the 
Nassau Street subway still to be constructed. .% #/ 
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; nd odified guarantee on its stock calling for payment at 


he rate of $5 annually if the required amount is earned by 
Interborough, all arrears remaining as future obligations. 
The elevated cannot hope to meet successfully the competi- 
tion of the subways with its fare limited to five cents. 
Under independent operation it would be obliged, and 
according to good authority, would have the power to 
charge a fare sufficient to provide a fair return on property 
value. In the light of political sentiment now prevailing, 
such an event would be regarded as a catastrophe, and 
there is no more reason to believe it would be permitted 
than that the subways would be allowed to become self- 
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sustaining through a fare increase. It has often been 
suggested that the elevated structures be removed entirely 
which would be a boom to property values along the right 
of way, but this involves a tremendous outlay of funds for 
new subways to replace the facilities thereby destroyed, thus 
raising again the old poblem of financing subway construc- 
tion, not to mention profitable operation after construction, 
only that an undertaking of such magnitude would present 
an enigma greater than anything at present under immedi- 
ate contemplation. It appears safe to assume, therefore, 
that proper provision must be made for the outstanding 
securities of Manhattan Railway in the execution of any 
plan to absorb the Interborough system. 


The plan as outlined in its tentative form is 
obviously simply a basis for bargaining, 
and would necessarily have to undergo many 
changes before it could be put into effect. Fundamentally 
it presents many sound aspects. Purchase of the Interbor- 
ough would be less expensive than recapture, and would 
entail acquisition of the entire system including those lines 
not recapturable. Without consideration of the economies 
incident to unification, the proposed substitution of New York 
City bonds bearing low interest rates for the company bonds 
and a further modification 
of the Manhattan Railway 


Basis for 
Bargaining 


them would be agreeable to making the exchange on the 
basis of the precise terms so far proposed. 


It is certain that the city authorities 
and their representatives will get lit. 
tle response from the transit company 
officials and bankers until they have shown a disposition 
to make an upward revision in the terms offered, and the 
nature of the negotiations necessitates some measure of 
co-operation to a much greater extent than in the event of 
a recapture. In the case of Brooklyn-Manhattan Transit, 
where recapture is definitely proposed, there is doubt that 
anything along these lines could be accomplished without 
determined resistance in the courts on the part of the com- 
pany in view of the legal point as to whether the right to 
recapture now exists. 

Progress in reaching a solution of the problem is still be. 
set by all manner of complications and difficulties, but in 
the event that the city is not ultimately forced to lend its 
endorsement to the natural remedy embodied in an aban- 
donment of the five-cent fare principle, a plan along the 
general lines proposed but with more liberal provisions 
appears to be the nearest approach yet in evidence to a 
condition where the higher fare can be avoided, in that it 
provides the co-ordination 
so essential to operating 


Solution 
Nearer 





rental would be conducive 
to greater net profits 
through the consequent re- 
ducticn of fixed charges 
amounting to approxi- 
mately 7.5. millions and 
elimination of 2.8 millions 
in taxation. 

What was suggested was 
the exchange of New York 
City 3s for Interborough 
Rapid Transit 5s and 6s, 
and New York City 4s for 
Interborough 7% notes. 
Manhattan stock would 
receive 2%% per share 
annually in place of the 
present 5% guarantee 


T is a significant commentary on local pol- 


itics that the traction situation in the two 
largest cities in the United States—New York 
City and Chicago—should be so completely 
unsettled. Readers will remember our analy- 
sis of the Chicago traction situation in the 
Dec., 1926 issue. The present analysis of the 
New York situation is equally thoroughgoing. 


economies and proper 
service to the public, and 
at the same time, through 
reduction in fixed charges, 
adds materially to net 
profits. 

From the viewpoint of 
those presently holding 
the various New York 
City traction securities, it 
would seem that there 
would be little gained by 
disposing of these issues 
at current price levels. 
The logical course to pur- 
sue, it would appear, is to 
“sit tight” and wait for 
further _ developments 





or an offer of outright 
purchase at $50 a share 
as an alternative. The plan calls for acquisition of In- 
terburough stock at a price of $30 a share at a total cost 
of around 10 millions. The entire transaction would entail 
an outlay of 238 millions consisting largely of new bond 
issues. The principal stumbling block would be the pro- 
posed price for the purchase of Intgrborough stock, which 
not only is well below the recent market level but also far 
under its worth on the basis of property value, although 
not so far out of line considering the restricted earning 
power under present conditions and the remoteness of 
dividends. All but 9,000 of the 350,000 shares are held in 
a voting trust, and theoretically the trustees are empow- 
ered to dispose of them at their discretion. Practically, 
however, such action would be met with strenuous objec- 
tions on the part of holders of the voting trust certificates, 
and, in all probability, protracted litigation. The same is 
true of owners of Manhattan Railway stock who would 
regard with extreme disfavor ary attempt to devaluate 
further this once highly respected security. The fact that 
the courts upheld the claims for the original 7% guaran- 
tee by holders who dissented from the first modification 
would hardly be of assistance in convincing present stock- 
holders that their interests would best be served by ac- 
cepting the city’s proffer of 2%%. 

Bondholders might be less averse to endorsing the plan 
as the loss in income as a result of the exchange would be 
counteracted to a considerable extent by the greater secur- 
ity and higher market value of the New York City obliga- 
tions. It would be necessary for them to relinquish what- 
ever chances there are for enhancement in value arising 
out of a possible satisfactory settlement of the transit situa- 
tion in the future, whether by means of an increased fare 
or otherwise, and it is doubtful if any great proportion of 
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which should take no great 
period of time. It seems 
entirely unlikely in any case that conditions will arise in 
which the present equity behind the various securities can 
be seriously impaired. In any case, interested parties can 
and will undoubtedly take recourse to the courts for relief 
should any be necessary. 


In view of the extraordinarily great interest created by 
the present investigation into the New York traction situa- 
tion and because of the huge amounts involved in the se- 
curities of the various companies, we should be pleased to 
receive comment on this article. Any statements of value 
will be published in a forthcoming number. We particu- 
larly solicit the contributions of experts in close touch with 
the situation. 

By way of forthcoming announcement it may be of con- 
siderable interest to our readers to be appraised of the 
fact that in an early number we shall cover the newest 
developments in the Chicago traction situation; and, in 
addition, a special series of two articles, the first of which 
will be on the general traction situation as related to urban 
conditions and the second on inter-urban transportation. 
Both articles«will be of especial value to investors as they 
will deal principally with the present investment status of 
the securities in both classes of the transportation industry. 

There is a considerable degree of misunderstanding Te 
carding the street transportation industry and we believe 
it desirable at this time to clear up any of the present 
uncertainties of investors. In the preparation of these three 
important articles as in the present article, we have secu 


the co-operation of a keen student of the situation 
—EDITOR. 
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A Let Down in Business 


Downward Trend in Industrial Output and General Voi- 
ume of Trade More Marked—Quiet Summer in Prospect 


OTH current business statistics 

and informal reports from vari- 

ous industries and centers of 
trade indicate that the usual seasonal 
let-down is more marked this time than 
at any period since 1924. Steel output 
and demand is now showing contrac- 
tion of substantial proportions, with 
production ranging from 60-70%. July 
promises even further reduction of out- 
put to probably the lowest figures in 
four years. Thus, the chief barometer 
with car loadings echoing the same 
story. Had it not been that loadings 
ran markedly above the figures for 
1926 during the first five months of this 
year, the successive weekly slumps re- 
cently witnessed would probably have 
brought the total hauled in the first six 
months to below figures for the same 
period of last year. 


As reflected by consider- 
ably smaller lumber and 
structural steel sales, 
building has suffered contraction from 
1926 estimated by some authorities as 
high as 15%. Automobile manufactur- 
ing is showing its seasonal decline with 
the total record for the first half 
smaller than in 1926. Textile manu- 
facturing is still satisfactory, particu- 
larly as regards cotton goods but 
woolens are showing a tendency to lag 
and silks were more irregular. 

Retail trade has been hampered by 
unseasonably cool weather in some 
parts of the country while specific sec- 
tions such as the middle belt bordering 
en the Mississippi have been held back 
by the flood. 

Altogether an unmistakable down- 
trend is now prevailing in trade and 
industry contrasted with, on the whole, 
an uptrend in the same period last 
year. Fortunately, inventories are not 
large and, consequently, there is little 
likelihood of forced liquidation of goods. 

Price levels, however, are suffi- 
ciently low in combination with the 
smaller turnover to exert an un- 
favorable effect on the margin of 
earnings. All things con- 

sidered, it seems likely that the 

third quarter of the year will 

show smaller earnings 
than for any quarter in 
several years. To fore- 
cast beyond that 
period seems im- 
possible today 

and the outlook 

will naturally de- 

pend on how far 


Building 
Less 


the reaction goes this summer. Per- 
haps the most unfavorable feature of 
all is that, as a general rule, business 
men are inclined to entertain suspicions 
that the edge is off the business boom 
for some time to come. Naturally, as 
this feeling percolates the tendency is to 
deepen the effects of the reaction. 


The Bradstreet Com- 
modity Price Index 
stands at $12.42 
against $12.75 a year ago. The rate 
of decline has been measurably halted 
and, except in a few specific commodi- 
ties where weakness still persists, there 
seems to be a greater tendency toward 
price stabilization at the low levels 
prevailing. Steel prices are off from $1 
to $2 a ton from a year ago. Pig iron 
prices are off about 50 cents a ton. 
Copper has shown a marked decline 
from near 14 cents a pound to about 
12% cents accounting for the lower 
prices of copper security prices. 

Petroleum prices have shown marked 
shrinkage due to _ over-production. 
Prices at Oil City, Pa., for example, 
are $2.90 a barrel against $3.65 a year 
ago. Mid-Continental prices show even 
greater reduction in terms of per cent. 

Hide prices have made a large gain 
from 13 to 17 cents a pound and ac- 
count for the growing strength of hide 
and leather company securities. Rub- 
ber is at 37 against 44 cents a year 
ago though in the interim prices have 
been much.higher. Attempts are being 
made to stabilize prices with an in- 
creasing chance for success. Sugar 
(duty paid) is 4.58 cents a pound 
against 4.11 but in recent weeks the 
price has been quite soft with possibili- 
ties of a slight further decline. Funda- 
mentally, the outlook for sugar re- 
mains encouraging from the longer- 
range standpoint. Wheat and cotton 
have both regained a good part of their 
loss during the past year. 


Commodity 
Prices 


Production Generally, industrial 

output for the first 
six months (after figures are recorded) 
will show a decline from the same peri- 
od of 1926. For the first five months, 
automobile production was 1,713,898 
(cars and trucks) against 1,925,505. 
The figures are really more significant 
than they seem since they do not in- 
dicate the actual loss in output by a 
large number of individual companies, 


that fact being obscured in the record 
by the tremendously high volume of 
production by the leader of the field, 
largely obtained at the expense of the 
rest of the industry. 

Unfilled orders of the U. S. Steel 
Corporation at the end of May (latest 
figures) were 3,050,941 tons against 
3,553,140 a year ego. The present fig- 
ures are the lowest in many years, but 
as pointed out many times in past 
numbers of this magazine unfilled steel 
orders have not the same significance 
as formerly, owing to the changed eco- 
nomics of the industry. Building per- 
mits for the first five months were 1.4 
billion dollars compared with 1.5 bil- 
lions. 


Money  &Except in the call money 
Rates market which very recently 
has given signs that rates 
would be advanced a bit, there have 
been no changes in existing levels. In 
the New York market time funds are 
available at 4 to 414%4%, and commercial 
funds at 4-44%%. Despite the strain 
caused by mounting brokers’ loans, 
there has been no appreciable effect on 
the rate situation. It is unlikely now, 
however, that rates will stay down as 
low during the near future, especially 
as preparations will be made in several 
weeks for financing the crops. That 
and the hoped for seasonal autumn in- 
crease in business demands should tend 
to keep rates up but a sharp increase 
is not expected and any run-up should 
be only of temporary duration. 
Generally speaking, it would seem 
that business this summer will be 
rather quieter than usual for the sea- 
son; that profit margins will be low; 
that there will be a somewhat larger 
ratio of unemployment though part of 
the slack will be taken up by harvest- 
ing requirements; and that, in all, a 
period of readjustment to a gen- 
erally lower level is at hand. There 
is no reason as yet, however, to 
believe that the fundamental 
strength of our economic posi- 
tion has been altered. Many 
competent judges are of the 
opinion that the present 
and prospective summer 


resting place for 
business and that — if 
conditions will @sL# 
show marked im- il ({] Eg, 
provement in au- *7awdy 
tumn. : 
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What Sale of the White Star. Line 
Means to Holders of Marine 6’s 


Present Status of Liquidation and Prospects 


tile Marine sold its stock interest 

in the Oceanic Steam Navigation 
Company, Ltd. (White Star Line), to 
Royal Mail Steam Packet Company of 
England for £7,000,000, or about $34,- 
000,000, there were approximately $35,- 
980,000 of first and collateral trust 6s, 
dve October 1, 1941, outstanding. 

The indenture securing the issue 
provides for the deposit of the Oceanic 
stock, along with certain other stocks, 
as collateral; but under the terms of 
the mortgage the company has the 
power to sell the pledgec securities and 
substitute securities or security of equal 
value, to be pledged under the mort- 
gage, or, at the discretion of the com- 
pany, the proceeds of such a sale may 
be added to the sinking func to be ap- 
plied to purchase or redemption of the 
bonds. 

It is officially stated in the prelim- 
inary annual report for 1926 that “part 
of the £2,000,000 cash received” as an 
initial installment on January 24, 1927, 
has been used for the purchase of 
bonds under the sinking fund provision, 
and that “this policy will be continued, 
provided the bonds can be secured at a 
satisfactory price, unless the directors 
decide to use part of the proceeds for 
the construction or acquisition of other 
shipping properties or for the improve- 
ment of present properties.” 


\ T the time International Mercan- 


Terms of Sale 


Application of funds received as an 
initial installment from the sale of the 
White Star Line to sinking fund pur- 
chases unquestionably has been the 
most important factor in the rise of 
Marine 6s from a low of 955% in Jan- 
uary to sround 100. Under the terms 
of the sale, £1,250,000 will be received 
on June 30, 1928, £1,250,000 is due on 
June 30, 1929, and £2,500,000 as a final 
payment is due December 31, 1936. 
Thus the retirement of the entire issue, 
if effected at all before maturity, is 
not likely to be immediate; and the 
directors have plenty of time to make 
a change in their policy. 

The Marine 6s are secured by a first 
mortgage on all the company’s prop- 
erty and by the deposit of the com- 
rnany’s Atlantic Transport stock, Brit- 
ish and North Atlantic Steam Naviga- 
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tion stock, and Frederick Leyland & 
Company, Ltd., stock, as well as by the 
proceeds of the White Star Line sale. 
In other words, in addition to being 
secured by some $34,000,000 in cash 
and receivables bearing 4% interest, 
the bonds under discussion are a well 
protected first mortgage on all the 
company’s remaining assets. It is in- 
teresting, therefore, to see just what 
these remaining assets are. 

The White Star Line constituted 
about 50% of the tonnage controlled, 
and apparently the corporation’s most 
profitable investment from the stand- 
point of dividend return. Now that 
it is sold, assuming constant condi- 
tions in the shipping business, income 
probably will be substantially less than 
half of net profits before its sale. On 
the other hand, annual bond interest 
requirements will be less because of 
the smaller number of bonds issued, 
and the company until 1936 will be re- 
ceiving 4% interest on that portion of 
the purchase price still unpaid, or a 
sum equal to not quite two-thirds of 
bond interest requirements, assuming 
all the funds received to any date are 
applied to purchase bonds at an aver- 
age price of about 100. 


Remaining Assets 


The company still owns four ships 
directly, two passenger boats and seven 
freighters under the British flag 
through the Atlantic Transport Line, 
three passenger boats and 35 freighters 
through the Leyland Line, and four 
ships through the Red Star Line. 
Through these facilities it is an im- 
portant factor in American coastwise 
traffic and a factor in trans-Atlantic 
trade. It still is in position to benefit 
from any improvement in general ship- 
ping conditions, and some improvement 
is being registered at present. The 
remaining assets, except in periods of 
great shipping depression, should be 
able to earn enough to supplement in- 
terest from the White Star Line un- 
paid purchase balance in meeting bond 
interest on a gradually decreasing prin- 
cipal amount. 

The uncertainties in the Interna- 
tional Mercantile Marine situation, 
however, are such that they cannot be 
overlooked. Apparently not even the 


management knows whether the com. 
pany is to be liquidated gradually 
through sale of the remaining assets, 
or is to continue in business through 
reinvestment in new ships or reinvest- 
ment in stocks of other marine com- 
panies of a greater part of the pro- 
ceeds of the White Star Line sale, 
Could the investor in Marine 6s as- 
sume that the company is to be liqui- 
dated without fear of having to change 
his assumption, the bonds would be an 
unusually safe investment with even 
prospects of a ten point appreciation 
to the call price of 110. 


The Possibilities 


As it is, holders of Marine 6s must 
be prepared to assume the risks inci- 
dent tothe revamping of the company’s 
business into that of a greater Ameri- 
can coastwise shipping organization. 
The bonds might be just as safe, and, 
of course, a longer term investment, 
should the directors decide to stay in 
the shipping business; but temporarily, 
at least, the risk would be greater. If 
Marine goes out of the shipping busi- 
ness, bondholders stand to gain with- 
out much probability of loss. Should 
the company continue in the shipping 
business, there is the possibility of re- 
verses which might influence the value 
of the funded obligation, which, hold- 
ers will remember, sold down to 74 as 
recently as 1923 and as low as 82% 
only two years ago. 

It is important to note that the 
Marine management has not given 
way to any exuberance of optimism 
regarding shipping conditions at in- 
opportune times, and it is reasonable 
to conclude that no expansion will be 
ordered unless the shipping situation 
appears much more hopeful than it has 
appeared for the past few years. 

Evidently while Marine 6s may be 
regarded as a reasonably safe business 
man’s risk, and the 6% return cel- 
tainly seem quite attractive in com- 
parison with the return offered by 
some much more speculative issues of 
later vintage, the risk element is sufi- 
cient to prevent rating them as a Con- 
servative investment. It seems super 
fluous to add that holders of the Marine 
6s at much lower prices could well af- 
ford to accept their large profits. 
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Substantial Decline in Re- 
cent Weeks Brings Prices 
to Attractive Levels 


dle of May has been pronounced. 
Gilt-edge issues have lost several 
points on an average, and medium 
grade bonds are off from three to five 


Ta decline in bonds since the mid- 














Bond Buyers’ Guide 


Bonds for Income Primarily 


Prior 
Liers 


GOVERNMENT ISSUES 
Argentine 6s, 1959 
Chile 6s, 1960 . elon 
Dominican Rep. 5'%s, 1942 6.4 


Haiti 6s, 1952 


(Millions) 


Times 
Interest 
Earned 
on all 

debt 


Call 
Price Price 
100 99 
100 90 
101G 98% 
100G 00 


Current Yield 
to 


In- 


come Maturity 


6.07 
6.66 
5.61 
6.00 


6.08 
6.78 
5.72 


"6.00 














Note—All honds in $1,000 denominations, except (a) lowest denomination $500, (b) $100. 
Earnings are on five-year basis unless shorter basis is only one available. Where bonds are 
assumed, earnings of guarantor company are given. 

Y—Recent earnings about 2.16 times. A—Callable as a whole only. T—Callable at 
gradually lower prices. G—Not callable until 1930 or later. X—Guaranteed by proprietary 
companies. NS—Not segregated. (c) Listed on N. Y. Curb Market. 
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Reinvestment demond has put in its 
appearance but is not on an especially 
wad Scale. There is enough new buy- 
“? Owever, to hold prices uw present 
P 8 and reduce the possibility of a 
urther general setback. 
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Erie Undergoes Metamorphosis 


Great Strides Made by Road in Recent Years—Financial 
Position Bettered—Future of Preferred and Common Shares 


every financial crisis in the United 

States has been attended by the 
announcement of an Erie receivership. 
The statement is scarcely exact, as 
Erie in a few years will celebrate the 
100th anniversary of its first charter, 
given in 1832. 

The past century has been a bit too 
replete with panics and depression to 
be accommodated even by Erie’s evil 
genius. Thanks largely to the patron- 
age of Gould and Fiske, however, bank- 
ruptcies occurred with a fair degree of 
regularity throughout the last half of 
the nineteenth century, so that the 
name Erie acquired a certain sig- 
nificance. hardly synonymous with in- 
vestment merit, which has been handed 
down pretty well to the present day. 
Thus, when the Van Sweringens pro- 
posed to include the road in their con- 
solidation, no great surprise was occa- 
sioned, but interest in the shares mani- 
fested itself rather more in terms of 
what was to be gained by exchange 
than in appraisal of independent worth. 
Failure of the consolidation to eventu- 
ate and advance of Erie common to the 
highest price in history have served to 
re-open the latter field of inquiry. It 
is quite certain that Erie need not 
await its centennial to celebrate attain- 
ing to complete financial maturity. 


Se evtey Remeck it has beer said that 


A Profitable Investment 


Although the last bankruptcy took 
place as long ago as 1893 and was fol- 
lowed by reorganization in 1895, it has 
been a struggle much of the time for 
the property to keep out of financial 
troubles. Indeed, a repetition of re- 
ceivership was only avoided in 1908 
through the intervention of Harriman 
and again in 1922 largely by virtue of 
a very fortunate investment made 
many years earlier. While an original 
member of the group of so-called hard- 
coalers, Erie was the last to invest in 
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anthracite properties, making its pur- 
chases only a few years before the 
“segregation” movement was started 
and not long after the hard coal tonnage 
had been finally allocated among the 
carriers. To some extent the invest- 
ment was thrust upon it, being brought 
about by dissatisfaction of the largest 
independent producer with the railroad 
arrangement. The Pennsylvania Coal 
Company threatened to build its own 
rails to tidewater and had to be bought 
out. Thus the Erie acquired in 1900 
for $35,000,000 a subsidiary which in 
the last ten years alone has paid divi- 
dends in excess of $60,000,000. 

Altogether, the company controls five 
subsidiaries mining both anthracite 
and bituminous coal: the Pennsylvania 
Coal Co., the Hillside Coal & Iron Co., 
the Northwestern Mining & Exchange 
Co., the N. Y., Susquehanna & West- 
ern Coal Co. and the Blossburg Coal 
Co. By far the most important of 
these is the Pennsylvania and secondly 
the Hillside, also an anthracite pro- 
ducer. According to the report of the 
U. S. Coal Commission in 1923, pro- 
duction of these two companies in the 
ten and a half years ended Dec. 31, 
1922, had averaged 5,565,618 tons an- 
nually; net income, before Federal 
taxes, but after substantial deprecia- 
tion charges, $5,104,378; and dividends 
$4,071,427. The trend of earnings was 
pronouncedly upwards. 

Although dividends were declared of 
$8,900,000 in 1921 and of $10,300,000 
in 1922 when income of the subsidiaries 


was seriously curtailed by the mining 
shutdown and the parent company had 
less than $650,000 of railway operating 
income to meet fixed charges of $15, 
000,000, it is clearly evident that the 
former’s large disbursements were less 
than accumulated surpluses. Not much 
additional data on earnings have been 
forthcoming, although liberal if irregu- 
lar dividends have been declared in 
each year since 1922, as well as small 
payments by the Northwestern Mining 
& Exchange Co. 


What the Survey Showed 


About five years ago a survey esti- 
mated the Pennsylvania and Hillside 
properties to contain between 120,000,- 
000 and 130,000,000 tons of unmined 
coal. At the present rate of produc- 
tion, therefore, the indicated life of the 
properties is not great—fifteen or 
twenty years unless new reserves are 
uncovered. Long before the fields have 
become depleted they should have 
served their purpose in Erie’s scheme 
of existence. The present value of the 
five mining properties according to a 
recent engineering appraisal was given 
in testimony before the Interstate Com- 
merce Commission as being $83,890,921. 
This is equivalent on the $112,481,900 
par value of Erie common outstanding 
Dec. 31 last to $74.50 a share, or on the 
$151,736,100 which will be outstanding 
upon conversion of $19,627,100 of 
Series “D” 4% bonds into stock at 50 
before October 1, to $55.30 a share, in 
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-—Earnines Available for Common Stock—, 


Coal 
Dividends 


$5,800,000 
6.800.000 
2,650,000 


Exclusive Coal 
Dividends 


$2,971,566 
1,030,537 
2,308,214 
3,042,301* 


5,300,000* 


Equivalent per Share——— 
Exclusive Coal Coal 
Dividends Dividends 


$1.96 $3.82 
0.68 4.48 
1.51 1.75 
2.01 3.49 


Total 
$8,771,566 
7,830,587 
4,958,214 
8,342,301 








$2,338,155 $5,137,500 


$7,475,655 $1.55 $3.38 
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either case more than the current mar- 
ket quotation. 

While coal dividends are no longer 

jred as a temporary stop-gap to 
cover interest deficiency, they have 
heen the basis of the substantial earn- 
available for the junior shares in 
each of the last four years. Their rela- 
tive importance therein is shown in the 
accompanying table in which certain ad- 
justments have been made to eliminate 
the effect of lap-overs into 1923 from 
the period of Federal operation and to 
allow for exchange of Series “D” bonds 
into stock. 

From the preceding description of its 
subsidiaries, it may be readily inferred 
that coal comprises the most important 
item of freight transported by the Erie 
Railroad. In 1926 this commodity pro- 
vided a little over 40% of the total ton- 
nage and over 35% of freight revenues. 
These percentages are not greatly dif- 
ferent than ten years earlier when 
coal tonnage was about the same pro- 
portion of the whole, but revenues 
slightly less, being about 31%. In the 
interim, however, the company has 
been quite successful in building up a 
considerable market for anthracite in 
Chicago and thus providing a return 
load to offset a predominantly east- 
bound traffic movement. As between 
hard and soft coal, anthracite normal- 
ly makes up about 24% of the total 
tonnage against about 16% in bitumin- 
ou. A comparison of the principal 
commodity classifications in 1916 and 
1926 is given below: 


1916 1926 
Products of Agriculture i 8.73% 


Products of Animals 1,84 
Products of Mines A 55.01 

3.52 
Manufactures and Miscellaneous 24.54 28.56 
Merchandise—L, C. L,. 2.34 


100.00% 100.00% 


_ Very little change in the relative 
importance of these items is to be 
noted. Manufacturers and merchan- 
dise tonnage, productive of high reve- 
hues, make up a good proportion of 
the total, in keeping with Erie’s trunk 
line status. 

None of the other hard-coalers may 
properly be termed trunk lines. Both 
Lehigh Valley and the Lackawanna 
are links in the through route, as are 
Central of New Jersey and Reading on 
the south, but Erie is the only real 
trunk line, while none of the others, 
except Reading are as little dependent 
upon one type of commodity—anthra- 
tite. This argues some natural advan- 
tages over ihe others, which for the 
i part have been far more success- 


: = the end of 1926 Erie operated 
317 miles of line, of which 1,762 miles 
a ar d 555 miles held through 
aie control, lease or trackage rights. 
; + pear the road was interested 
et 43 miles making a total of 2,460 
a of main line, of which 1,424 
Ps or 58% was double tracked. 
te ystem mileage is chiefly comprised 
: @ single stem extending between 
New York and Chicago via Buffalo, 
(Please turn to page 559) 
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Date Dec. 31, 1916 
Road & Equipment, etc. ......... $310,944,000 


Investments 


Funded Debt 
Preferred Stocks 
Common Stocks 


Working Capital 
Depreciation Reserve 
Surplus 


Year Ended 
Gross Revenues....... ; 
Net Operating Income 
Other Income 
Charges 
Net Income 








Erie R. R. 


140,875,000 


Development of Property and Earning Power, 


Dec. 31, 1926 Increase 
$396,067,000 


134,020,000 


$85,123,000 
6,855,000* 





$451,819,000 
224,717,000 
63,892,000 
112,379,000 


$530,087,000 
235,090,000 
63,904,000 12,000 
112,482,000 103,000 


$78,268,000 
10,373,000 





$400,988,000 
10,151,000 
11,193,000 
49,946,000 


* Decrease 





Dec. $1, 1916 
$74,311,000 
16,481,000 
3,615,000 

- 13,068,000 
6,028,000 





Freight Traffic Statistics 


Miles Revenue Average 
Road Tons Haul 
Operated (000) (Miles) 


2,257 44,359 220 
2,317 46,681 223 





45.2%  +1.4% 


Average Train- Unit Coal 
Train-load Miles Consumption 
(Tons) (000) (Tons) 


13,989 177.6 
861 12,074 145.7 


$411,476,000 
11,541,000 
30,149,000 
97,141,000 


$10,488,000 


1,390,000 
18,956,000 
47,195,000 


Increase ~ 


Dec. $1, 1926 %o 
$125,474.000 69 
18,60 3,000 9 
6,875,000 90 
14,814,000 13 
10,113,000 68 


Revenues Ton-Mi. per 
Ton-Miles Mi. of Rd. 
(000,000) (000) 


9,770 4,328 
10,407 4,486 


+65% +3.1% 


Rev. per 
Ton-mile 
(Cents) 


0.584 
0.980 





Pe aura curetre he +23.4% —13.7% —12.3% 


-~ 
i ae 





+66.1% 


Ten Year Earning Record 


Net Income 
1,847,998 
7,247,510 
6,127,104 
4,438,586 
2,694,425 


3,132,770* 


8,435,273 
9,601,629 
6,729,307 


10,113,393 
* Deficit. 


--Equivalent per Share—, 
First Preferred Common 


$ 3.86 one 
15.13 4.17 
12.79 3.17 
9.27 1.67 



































Position and Outlook for 125 
Low-Priced Stocks 


tou 


A Survey of the Leading Listed 
Selling Under Fifty Dollars a 


WING to the widespread inter- 
est in stocks which are quoted 
at low prices, we believe the 

accompanying feature well worth 
the attention of the average inves- 
_ tor. For comparative purposes, the 
table should be especially helpful. It 
will be noted that each stock has 
been rated according to investment 
or speculative merit so that at a 
glance the comparative values of the 
issues can be seen. 

Each stock is listed on the New 
York Stock Exchange. There are 
actually, at today’s prices, about 300 
listed stocks selling at $50 a share 
or under. We have found it impos- 
sible, within the permitted limits, to 
include all these issues and, hence, 
have limited the field to the more 
prominent members of the group 
with the following exceptions: oils, 
metals and railroads. Oil and metal 
shares have been covered to a large 
extent in our recent Rating Tables, 


and analysis of the low-priced rails 
will be reserved for another issue of 
this publication. 

We have selected twelve stocks for 
separate analysis. These issues, in 
the opinion of the writers, constitute 
the most attractive of the lower- 
priced listed stocks. 

In considering low-priced issues 
for purchase, the investor should 
bear in mind that, as a rule, these 
are in the most speculative class. 
Generally speaking, there are three 
types of low-priced stocks: (1) those 
representing companies in an uncer- 
tain—and probably—weak position; 
(2) those representing long-pull 
speculations on the ability of their 
presently weak companies to make 
substantial progress over year’s time 
with regard to earning power (it need 


. not be said that the last class is by 


far in the minority among low-priced 
stocks), and (3) there is another 
and interesting group which are— 


Issues 


Share 


only technically —low-priced stocks 
in that they represent the after- 
effects of a large stock dividend or 
“split-up.” Almost invariably, these 
issues represent the strongest cor- 
porations who have taken _ this 
means to facilitate distribution of 
their stocks to the general public, 
the theory being that the average 
investor finds high-priced issues pro- 
hibitive. 

Purchase of low-priced stocks 
should invariably be made on a con- 
servative basis. That is the investor 
should take care not to place more 
than a moderate portion of his avail- 
able funds in such types of issues. 
If the selection is well based, how- 
ever, it is by no means unusual for 
stocks of this type to return hand- 
some profits but it must be realized 
that only a small number of stocks 
in this category under ordinary cir- 
cumstances are ever suitable for 
speculation. 





Statistical Comparison and Rating of 


Explanation of Ratings 
Degree of Risk 




























































































Low Priced Stocks a 
$ Earned Per Share Ratio Current Div. Possibilities 

1905 ‘1026 —< inno Ee “Hoye 
Ajax Rubber CS eo 8 ues of Be | 
Amer, Agri. Chemical .... (1.02 Nil. = 15% tol 1 = oe. | 

Amer. Beet Sugar ....... 6.10 Nil. — 1% to 2 

Amer. Bosch Mag. 251 216 2% to es 2 

Amer Brake Shoe 1339 13.76 5 to Ae? as 
Amer. Brown Bov. 297 NF. 5% to B-3 | 
Amer. & For. Power ... (0.54 0.46. 134 | 
Amer. Hide & Leather.... Nil. Nil, | 
Amer. Linseed 173 Nil. = 64HBtol : 
Amer. Safty Razor ... 5.40 10 171% to 1 
Amer., Steel Fdys. ....... 448 45% 61% to | ( 
\mer. Woolen ..... Def. Def. 434 to 1 
Armour & Co. “A” 2.60 70.24 324 to 1 ( 
Arnold, Constable 8Def. 41.60 1% to 1 
Asso. Dry Goods 5 tol : 
Atlantic, Gulf & W.T.... 5.95 s 1% tol ( 
Austin, Nichols ... 50.30 4Nil. 11%, to 1 ( 
Belding-Heminway . 3.19 1.90 431% to 1 ( 
Bethlehem Steel ” 5.30 7.48 5 tol ( 

(Table continued on next page) a4 
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,HIS lead- 
ing man- 
ufacturer of 
airplane mo- 
tors was 
brought into 
the limelight following the .sensa- 
tional flight of Lindbergh from New 
York to Paris in a plane whose en- 
gine equipment consisted of a single 
Wright whirlwind air-cooled motor, a 
condition accentuated by the succes- 
ful trip shortly after of the Bellanca 
plane similarly equipped. Added to 
this is the fact that the third trans- 
Atlantic plane, under Commander 
Byrd, is using three motors of the 
same type, all of which places the 
Wright Co. in a strategical position 
to benefit from the stimulus that 
commercial aviation is bound to re- 
ceive as a result of these spectacu- 
lar events in conjunction with the 
high degree of efficiency displayed 
by this now famous product of its 
plant. 

Wright has a very simple capital 
structure consisting solely of 250,- 
000 shares of common stock without 
par value, upon which $2.80 per 
share was earned in 1926, approxi- 
mately the same as in the previous 
year. First quarter figures for 1927 
showed some falling off, amounting 
to 58 cents a share, although well in 
excess of the moderate dividend re- 
quirement of $1 annually which has 
been in effect for a number of years. 
The decline was largely in reflection 
of the changes involved in the 
transition from water-cooled to air- 
cooled engines, the latter having 
clearly demonstrated their superior- 
ity. Government orders have been 
the chief reliance for business in the 
past, but motors for commercial 
purposes are playing an increasing- 
ly important part, and should do so 
to a greater extent from now on. 

Wright Aeronautical has always 


WRIGHT 
AERONAUTICAL 
Price, 40 

Div., $1 

Yield, 2.5% 





given the impression of a sound 
company, leader in a still restricted 
field and strong in respect to 
finances and assets, conducting its 
operations on a limited scale, and, 
so to speak, marking time until the 
proper impetus is given to commer- 
cial aviation. The stock is not a 
bargain on the basis of present 
earnings and dividends, but recent 
events appear to have brought the 
anticipated eventual expansion in 
business considerably nearer. 


HIS stock as- 

sumes_ attrac- 
tive aspects by 
reason of the high 
percentage of 
earnings to market 
price, especially in 
comparison with the status of most 
public utility holding company com- 
mon stocks of comparable standing. 
The relative recency of the organiza- 
tion in its present form, incorpora- 
tion having taken place only two 
years ago, and the absence of divi- 
dends are undoubtedly contributing 
factors, but there is no question 
that a promising issue of this type 
can in the great majority of cases 
be acquired to better advantage be- 
fore dividend action has been taken, 
and judging by the present trend of 
earnings, it should be no great 
length of time before the affairs of 
the company are sufficiently well 
established to permit a moderate 
payment. For the present it is 
deemed more advisable to employ 
surplus funds in building up subsid- 
iary properties. The financial con- 
dition is already quite adequate, 
cash alone being in excess of all cur- 
rent liabilities. 

The youth of the enterprise ap- 
plies only to the unified control, the 
component parts having been well 
established in their respective terri- 


ENGINEERS 
PUBLIC 
SERVICE 
Price, 26 
Divi., None 


(Continued from page 510) 


tories prior to their acquisition by 
Engineers Public Service. The sub- 
sidiaries _ »ply public utility serv- 
ice of all varieties to certain sec- 
tions of several states, including 
Virginia, North Carolina, Texas, 
Louisiana, Nebraska, Missouri, Colo- 
rado, Wyoming and Georgia. In- 
come showing steady and substantial 
gains from month to month. For 
the year ending December 31, the 
balance available for common stock 
and reserves was equivalent to $4.09 
per share, while for the 12 months 
ending April 30, it has increased to 
$4.48. This rate of growth should 
produce earnings of over $5 per 
share for 1927, provided, of course, 
that the capital structure undergoes 
no change in the meantime. 

Engineers Public Service common 
is not a stock which is ordinarily 
susceptible to rapid market move- 
ments, but it appears to possess in- 
herent values which should be gradu- 
ally reflected in a higher level of 
quotations. 


MERICAN 

BRAKE 
SHOE’S freedom 
from the extreme 
variations in 
earning power 
usually associ- 
ated with railroad equipment compa- 
nies may be attributed to the fact 
that its business is primarily con- 
sumptive. Brake shoes, for exam- 
ple, are subject to a fairly constant 
demand dependent upon railroad ac- 
tivity rather than upon carrier poli- 
cies in respect to locomotive and car 
buying. Accordingly, in the past 
ten years, which includes one of the 
most difficult periods for its princi- 
pal csutomers, Brake Shoe has 
shown consistently profitable opera- 
tions. Though competition in its 
field has increased, railroad pros- 


AMERICAN 
BRAKE SHOE 
& FOUNDRY 
Price, 39 

Div., $1.60 
Yield, 4.1% 





$ Earned Per Share Ratio Current Div. 
Assets to Current Recent $ Per Yield 
1926 1926 Liabilities Price Share (%) at 
4.07 4.08 634 to 3 10.7 C-2 
16.87 14.00 


334 to : a See: 
Def. 4.48 


34% to is see 2 
Burns Bros. “B” 7.17 %.88 2 to -— . ae = 
Canada Dry Ging. 2.88 3.85 2% to ae - 3 63 ~ pee 7” 
Central Leather Nil Nil. 1834 E ar 
Chrysler _Corp. 581 5.09 3UA . 3. 
Comm’! Credit 3.29 Nil. 534 6.0 C27 
Comm’! Inv. Trus 5.82 5.93 ly 3.6 73 C2 
Congoleum-Nairn 2.23 0.21 1524 iia _ ae 
Consol. Textile Def. _ Det. 10% = co 
Cont'l Baking “A” 15.77 841 2% to 01 B22 
Cont'l Motors 160 1.15 Jol. 4: 6 72 ~ 
Nil. Nil, 134 to ‘a 

%79 "4.64 1% to 

1.16 0.39 82% to 
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Briggs Mfg. 
Brown Shoe 
Brunswick-Balke-Coll .. . 
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perity has found reflection in the 
broad expansion of net income since 
1921. This showing, manifestly, is 
the result, on the one hand, of in- 
creased volume and steady reduction 
of production costs which have en- 
abled the company to maintain su- 
premacy against eompetitors, and, 
on the other hand, to enlargement 
in its scope of activities. 

Thus, at the same time that the 
company has been engaged in im- 
proving its facilities and strengthen- 
ing its position in the brake shoe, 
car wheel and railroad accessories 
fields, it has embarked upon the 
manufacture of brake shoes and 
brake linings for the automobile in- 
custry. All such improvements and 
extensions have been financed out of 
surplus earnings, a testimonial to 
Brake Shoe’s strong financial status. 

Dividends on the new common 
stock, which is the result of a re- 
cent four for one split-up, have 
been established on a $1.60 annual 
cash basis. Payment of an extra 
dividend of 2% in stocl: increases 
the indicated current yield :o 5.9%. 
While this is not a very liberal re- 
turn, it would seem that readjust- 
ment of common stock capitulization 
foreshadows greater participation in 
earnings for the junior shareholders. 
Average net income of $3.29 a share 
for the present common in the last 
four years, with prospects of im- 
provement over the showing of 1926 
when $3.76 a share was reported, 
would, in any event, indicate that 
the company could readily support a 
higher dividend. 


ARNOLD "(THE  rehabilita- 
CONSTABLE tion of Arnold 
Price, 33 Constable is a 
Div., None testimonial to en- 

terprising manage- 
ment. This century old New York 


department store, for deades re- 














garded as an institution and con- 
sidered among the leaders in its in- 
dustry, a few years ago seemed 
passing its zenith. Exposed to the 
encroachment of younger and more 
aggressive stores, Arnold Constable 
revealed an inability to combat the 
march of progress until an internal 
reorganization brought new blood 
and new methods to the tottering 
enterprise. 

Following a period of indifferent 
earnings in 1918-1920, the company 
ran into a series of falling sales 
volume and yearly deficits, aggre- 
gating approximately 1.6 million 
dollars, culminating in a loss of 
$278,747 in 1925. In that year, 
however, the old Arnold Constable 
& Co., Inc., was taken over by 
Arnold Constable Corp., a holding 
concern, formed to consolidate the 
former company with M. I. Stewart 
& Co. By this step, the business ac- 
quired a new and aggressive man- 
agement, the directing head of M. I. 
Stewart assuming management of 
the two consolidated stores. 

An immediate improvement in 
sales was shown in the ensuing 
year, gross business being 6.44 mil- 
lion dollars for both stores com- 
pared with 4.81 in 1925 for Arnold 
Constable alone. Net earnings, 
however, began to show the full 
effect of new merchandising policies 
and revitalization last year, since 
the business was still in a state of 
transition in the earlier period. 
Thus, in 1926, gross_ business 
mounted to 11.52 millions, while net 
profits were $1.62 a share for the 
220,390 no par value common now 
outstanding. 

Arnold Constable common is still 
obviously in the speculative stage, 
nevertheless, the results accom- 
plished under its present manage- 
ment suggest that the shares have 
long range possibilities. 





(Continued from page 511) 





INTERTYPE NTERTYPE 
CORPORATION CORPORA. 
Price, 35 TION makes 
Div., $1.50 type-setting ma- 


Yield, 4.17% chines similar to 
those produced 
and sold by Mergenthaler Linotype, 
a larger and older company. Al- 
though always encountering the 
stiffest kind of competition, in re- 
cent years it has been able to oper- 
ate at a good profit consistently and 
continually gain trade position, 
Current earnings are running well 
ahead of 1926, although the profit 
for the first quarter, at 56 cents a 
share on the common, was less than 
the net of 81 cents a share in the 
corresponding period last year, 
Probably the 1927 net will be not 
far from $4 a share compared with 
$2.07 in 1926. The company pays 
regular quarterly dividends of 25 
cents a share and usually two extras 
of 25 cents annually, making the 
dividend rate -$1.50 a year. It is 
the policy of the management to re- 
invest a large part of net profits in 
the business; and in this manner 
equities and earning power back of 
the common shares are being in- 
creased. 

The company has $1,000,000 of 
5%% debentures, 11,508 shares of 
$8 preferred and 52 shares of second 
preferred stock outstanding ahead 
of 199,141 shares of common. At 
the close of last year current assets 
were 6.79 millions against 0.78 mil- 
lion current liabilities and the com- 
pany now has over a million dollars 
in cash and cash equivalents. 

Earnings are showing notable im- 
provement due to more favorable 
merchandising conditions and lower 
manufacturing costs. Earnings of 
$4 a share this year, if realized, 
easily could inspire a considerably 
higher price for the stock, offsetting 
the comparatively low return. 



























































$ Earned Per Share Ratio Current Div. 
Assets to Current Recent §$ Per Yield 

. 1925 1926 Liabilities Price Share (%) Rating 
SA See Re 314% tol 48 4 83 B-2_ 
aaa 3.53 2.04 4% to 1 36 — — C-3 
Davison Chem. .........-. Nil. 2.40 2 to 1 30° — — C2 
Devoe & Raynolds “A” ... 3.69 5.22 1034 to 1 38 240 6.3 B-2 
Dodge Bros. ............ 8404 6.46 334 to 1 ee ie 
Eh aaa 0.63 1.19 3% to 1 12 -- -— B-2 
Elec. Power & Lt. ....... 1.01 1.45 1% to 1 200 — A-2- 
Elec, Refrigeration ....... 4.32 °4.34 5 to 1 18 —  — C-3 
Engineers Public Service . N.F. 4.09 2% to 1 26 — — B-2 
Fairbanks, Morse ....... 6.74 603 — 3 to 1 38 3. 79 ee 
Federal Light & Trac. ... 2.68 3.38 134 to 1 42 140 3.3 A-2 
Federal Motor Truck 3.01 2.98 51% to 1 21 080 38 B-3 
First National Stores. .... 2.56 2.50 21% to | 23 1% 65 B-2 
2 eae 5.96 272 12% to 1 15 —_ — C-3 
Gabriel Snubber ......... 4.21 = 5.17 6 to 1 46 3% 76 C-2_ 
General Gas & Elec. “A” . 2.89 5.51 13% to 1 40 1% 37 B-2 
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ESPITE the 

varying for- 
tunes of the mo- 
tor industry dur- 
ing the past de- 
cade, Packard 
has shown but one year of unprofit- 
able operations, that being in 1921 
when a deficit of $987,366 was in- 
curred before preferred dividends. 
This unusual record may be attrib- 
uted to excellent management, a 
consistently strong financial struc- 
ture and diversity of operations. 
Dominating the higher-priced auto- 
mobile field, Packard derives a con- 
siderable revenue from investments 
and other operations. It is also no 
mean factor in the ceroplane indus- 
try, being engaged in the manufac- 
ture of motors for aircraft. 

The company has its own branch 
sales and service sites in several 
leading cities and thus owns valu- 
able real estate holdings which con- 
tribute to non-manufacturing reve- 
nues. Manufacturing facilities are 
well integrated and have been main- 
tained at a high standard of effi- 
ciency to the end that production 
costs may be held down to levels 
which permit maintenance of a 
strong trade position. 

As an indication of Packard’s 
status in this last named respect, it 
is interesting to note that factory 
sales reached a record high of 77.36 
million dollars last year, compared 
with 60.48 millions the year before 
and 46 millions in 1924. Growth in 
net profits is even more striking. 
Thus, the company reported 15.84 
millions net last year against 5.40 
millions in 1917. 

Increases in common share capi- 
talization, through the medium of 
occasional stock dividends, have 
brought tl.is item up to a trifle over 
3 million shares of no par value on 
which a balance of $5.27 a share 


PACKARD 
MOTOR CAR 
Price, 35 
Div., $2.90 
Yield, 8.28% 





$ Earned Per Share 


fas earned in the year ended Au- 
gust 31, 1926. Profits in the nine 
months ended May 31, 1927, were 
equivalent to $3 a share and while 
it is probable that the full twelve 
months’ showing will fall under 
that of 1926, owing to the less fa- 
vorable automobile outlook, dividend 
requirements, obviously, should be 
covered by a comfortable margin. 

Under existing conditions in the 
motor industry, commitments might 
best be deferred, but the stock is 
one worth watching for opportuni- 
ties to buy for a long pull. 


SNIDER 
PACKING 
CORP. 
Price, 13 
Div., None 


At 18, Snider Pack- 

ing (formerly 
New York Canners) 
is selling for about 
15% of its 1926 high 
of 84%. That price 
never was justified by the values 
back of the issue; and the over- 
speculation which created it may 
have precipitated an equally un- 
justified decline. At any rate, the 
stock is now all but friendless. 
Sometimes friendless stocks prove 
pretty good long pull speculations. 
This one represents ownership in the 
largest vegetable canning company 
in the United States, a corpora- 
tion with a relatively stable annual 
sales volume of about $10,000,000 
which has had only two unprofitable 
years in the past ten, 1926 and 
1921. The charges ahead of it, pre- 
ferred dividend and interest require: 
ments, are equal to a sum equivalent 
to 5.4 cents on each dollar of sales. 
After prior charges have been cov- 
ered each additional cent profit on 
each dollar of sales makes a net of 
77 cents a share for the common. 
Thus, a 10% margin would mean a 
net of about $3.50 a share, and a 
15% margin would mean more tian 
$7 a share. 


(Continued from page 512) 


Ratio Current 
Assets to Current 


Now that financing has nearly 
eliminated bank debt, and that can- 
ners are resolved to curtail the pea 
and corn pack in order to reduce 
inventories to a point where opera- 
tions may be profitable, the outlook 
for the company is considerably im- 
proved. It may take a year or two 
to put the industry back on a sound 
footing, but the worst now seems 
over and progress apparently is be- 
ing made in the right direction. 

The stock is now in a purely 
speculative position with the at- 
tendant risks for a security in such 
a position, but would seem to have 
long pull possibilities if one is willing 
to be patient. The consumption of 
canned goods has doubled in the 
past ten years and still is increas- 
ing. Snider is well established as 
one of the leaders in its field. 


INLAND 
STEEL CO. 
Price, $48 
Div., $2.50 
Yield, 5.2% 


"NLAND STEEL 
enjoys the en- 
viable record of 
having never in- 
curred an operat- 
ing deficit during 
its entire history. As an indepen- 
dent producer, it ranks next in size 
to such companies as Bethlehem and 
Youngstown. It is one of the chief 
factors in the production of steel in 
the Chicago district. The market- 
ing of its products is carried on, in 
large part, within a 100-mile radius 
of its plants. These are so equipped 
that a well diversified output is pos- 
sible. The company is well favored 
with regard to raw material sup- 
plies, controlling its own iron ore, 
coal, and gas properties. 
Capitalization consists of $12,375,- 
000 bonded debt; 100,000 shares of 
7% cumulative preferred stock; and 
1,182,799 no par shares of com- 
mon stock. Expansion has been ef- 
fected mainly through earnings, and 





Div. 


Recent $ Per Yield 


Liabilities Price Share (%) 


2% to 1 47 ‘ ee 

2%% to 1 41 a - 

4% to l 16 oa a 
4 to 48 5 104 

3% to 26 424%4% — 
5.95 234 to 37 
3.49 534 to wim 19 
5.45 eset 534 to 48 
1.28 1424 to 8.3 
2.67 224 to 4.4 

Def. 134 to --- 
2.15 434 to 44 
2.07 8% to ae aes © ges” e 
0.48 4 to Ss. 

2.91 0.25 314 to 

2.35 Nil 1%4 to 


(Table continued on next page) 


1926 
3.89 
43.03 
3.41 
5.28 
3.47 


1925 
92.15 
56.49 
4.27 
7.17 
3.19 
0.05 
3.19 
3.53 
1.55 
1.56 
Def. 
3.72 
3.92 
Nil. 





Gen. Outdoor Adver. 
Gimbel BROS eases es oaks 
Glidden Company 

Gulf States Steel 

Hartman Corp. “B” 

Hoe, R. “A” 

Hupp Motor 

Inland Steel 

Inter Continental Rubber . 
Int'l Combustion 

Int’l Mercantile Marine .. 
Int'l Paper 
Intertype Corp. 

Jones Bros. Tea 

Jordan Motor 
Kelley-Springfield Tire . 
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the company has had little recourse 
to extensive financing though in 1925 
a bond issue of $12,500,000 was 
floated for the purpose of raising 
additional working capital. Ingot 
capacity is 1,600,000 tons per an- 
num; on this basis, charges ahead of 
the common are only 86 cents per 
ton, a ratio which few steel compa- 
nies surpass. 

Earnings of $5.45 per share in 
1926 were better than any year dur- 
ing the post war period. Net profit 
for the first quarter of 1927 was 
$1.65 as compared with $1.15 earned 
in the corresponding quarter last 
year, a favorable showing in view 
of the fact that buying from the 
railroad equipment, automobile and 
farm implement industries was on a 
smaller scale. 

At the present time, conditions in 
the steel industry suggest lower 
profits in the third quarter. In- 
land’s financial position is such that 
improvement in later months would 
readily permit an increase in the 
present dividend rate to $3, espe- 
cially since no unusual- expansion 
program is contemplated. 


AMERICAN IN spite of the 
STEEL general depres- 
FOUNDRIES _ sion in the rail- 
Price, 46 road equipment 
Div., $3 business which has 
Yield, 6.52% brought operations 

down to around 
60% capacity, American Steel Foun- 
dries dividend is being earned by a 
comfortable margin and the bal- 
ance sheet reveals a strong financial 
status. Net profits in the first 
quarter were $1.26 a share com- 
pared with $1.31 a share in the first 
quarter of 1926. In the 12 months 
ended December 31, 1926, net was 
$4.40 a share against $4.38 a share 
in 1925, $5.63 in 1924 and $9.55 in 





$ Earned Per Share 


1923. At the end of 1926 current 
assets were 21.1 millions against 3.2 
millions current liabilities and 11.8 
millions in cash and equivalents. 
There are no bonds and only. 87,130 
shares of $7 preferred outstanding 
ahead of the 902,745 shares of com- 
mon. The common has paid divi- 
dends each year since 1916, and has 
enjoyed a consistent and large, al- 
though never very sensational, ap- 
preciation. 

The company has been able to 
show consistent earnings even with 
general conditions in the industry 
unsatisfactory. Hence, when the 
equipment business is really active 
it should be in a position to show 
conformable expansion in net. With 
prospective property expenditures 
small, liquid financial status de- 
cidedly easy, and no prior securities 
to be retired except the small issue 
of preferred, the outlook for extra 
dividends at such a time is excellent. 


The stock is selling only 4 points. 


above its low for the year and can- 
not be considered inflated. Probably 
there are few low priced stocks of 
such a seasoned order which offer 
equal speculative possibilities. In- 
cidentally, this is one of the few low 
priced issues which really may be 
labeled a conservative business 
man’s investment. 


HE business of 

this company, 
the world’s lead- 
ing manufacturer 
of newspaper 
printing presses, dates back over a 
span of more than one hundred 
years. Other lines of machinery, 
related to its printing press pro- 
duction, have been developed. These 
include other types of presses and 
circular wood saws, but the com- 


R. HOE & Co. 
CLASS “A” 
Price, 37 

Div., None 


(Continued from page 5138) 


Ratio Current 
Assets to Current 


pany has attained its sound trade 
position pre-eminently in the news- 
paper field, where demand for re- 
placements and general repair work 
form a good share of its activities. 

Until 1925, earning power showed 
a high degree of consistency and 
was exceptionally stable for a manu- 
facturing enterprise. In that year, 
however, earnings suffered a severe 
slump. Oddly enough, the causes of 
this setback apparently originated 
two years earlier in a strike at the 
company’s plant, though they were 
also partly due to expenses incurred 
in the transfer of foundry opera- 
tions from New York to Dunellen, 
N. J. 

In consequence of the high costs, 
traceable to the strike, which had 
to be absorbed in production during 
1925, earnings available for the 
Class A stock dropped to 4 cents a 
share compared with the equivalent 
of $5.04 a share the year before. 
The Class A dividend was passed in 
December, 1925. Inasmuch as the 
issue is cumulative, an arrears of 
$6 a share has since accumulated 
on this issue. 

Earnings last year indicated that 
the company has regained its former 
profit making capacity and it seems 
not improbable that payments will 
be resumed in due course. Improve- 
ments in plant and equipment, to- 
gether with expansion of productive 
capacity in 1925 doubtless contrib- 
uted to the showing of $5.95 a share 
in 1926. At current levels, accord- 
ingly, the Class A shares appear in 
a favorable light as a speculation 
for patient holders. The participa- 
tion clause, whereby this stock is en- 
titled to one-third of any further 
disbursement made to common share- 
holders after the latter have re- 
ceived dividends aggregating $160,- 
000 in any one year, appears to 
have only remote possibilities. 
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Liabilities Price Share 


4.19 2%4 to 1 11 
5.43 41% to 1 35 
1271 5 to 1 40 
2.58 27%, to 1 33 
4.43 14 to 1 26 
2.13 1014 to 1 24 
113.85 43% to 1 31 
3.15 7% to 1 42 
134.14 4 to 1 17 
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i 
i 
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i 
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1925 
Nil. 
N.F. 
12.07 

3.77 
3.52 
2.97 

113.48 

4.75 
121.62 
2.74 
9.75 
4.33 
2.57 
5.44 


1926 





_ Kresge Dept. Stores ...... 
Lehn & Fink 
Loose-Wiles Biscuit 
| | Seen 
Louisville Gas & Elec. ... 
Ludlum Steel 
Manhattan Shirt . 
Marlin Rockwell . 
Martin-Parry 





























4.26 3 29 
0.16 3 32 
281 82h 24 
1.83 49, 30 
451 51, 43 
234 4211 2i,. 21 
0.94 Def. 14% to 1 36 
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Miller Rubber 
Motor Wheel 
Mullins Body 
Nat'l Cash Register 


Nat'l Dept. Stores 


Nat’l Distillers _ ; 
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CANADA DRY 
GINGER ALE 
Price, 48 

Div., $3 

Yield, 6.3% 


A® comp ared 
with last 
year, in the first 
five months of 
1927, Canada 
Dry’s United 
States business increased 41% and 


view of the increase in gross, net 
profits for the year easily might ex- 
ceed $5 a share on the 450,694 
shares of capital stock of no par 
value which constitutes its only 
capital liability. This would com- 
pare with $3.85 in 1926, $2.88 in 


net in the first quarter, a period in 
which ginger ale is out of season, 
was $1.11 a share against 81 cents a 
share in the first three months of 
1926. Current assets December 31 
were 2.26 millions against 1.01 mil- 
lion current liabilities. 





its Canadian business 190%. In 1925 and $1.24 in 1924. The actual Last year’s sales were about 68,- 
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$ Earned Per Share Ratio Current Div. 
Assets to Current Recent $ Per Yield 
1926 © Liabilities Price Share (%) Rating = 
Nil. 


73% to 1 31 C-2 
1.74 19% to 1 21 0.80 B-2 
5.11 5% to 1 44 3 
3.94 114 to 1 48 1410% 
4.79 5 to 1 38 
2.89 ~ 53% to 1 30 
1.46 31% to 1 10 
2.51 13% to 1 37 
5.27 3% to 1 35 
0.54 2% to 1 12 
2.67 5 to 1 37 
4.17 131% to 1 39 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
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1925 


2.99 





3.8 
6.8 


Nat'l Enamel & Stamp .. 
Nat'l Power & Lt. ...... 
N. Y. Air Brake 

North American Co. .... 
Oil Well Supply 

Orpheum Circuit 

Otis Steel 

Pacific Gas & Elec. ...... 
Packard Motor 
Paige-Detroit Mot. ...... 
Park & Tilford 

Pathé Exchange 

Penick & Ford 

Phila. Read. C. & I 

Phillips Jones 

Phoenix Hosiery ........ 
Pierce-Arrow Mot. ...... 
Pitts. Terminal Coal .... 
Public Service, N. J. .... 





















































16] 39 534 25 
0.32 2% t 38 
4.16 — 53% 50 
7.80 4, 46 
1.42. 8 14 
1.24 3% to 41 
11.83 2.45 21%, to 40 
17261 190.17 2% to 38 
188.13 182.73 234 to 25 
7.29 4.50 2% to 52 
3.07. Def. 134 to 13 
1250 2.75 Def. 35 
6.16 4.81 Def. 19 
5.05 4.51 5 to 24 
7.87 5.79 434 to 1 32 
8.55 6.67 41, to 50 
Def. Def. Def. 5 
53.00 43.78 44 32 
7Nil. 70.23 234 34 
206.29 05.91 1% 19 
14.92 10.54 41, 45 
342 3.81 314 to 35 
382 5.25 114 to 30 
443 5.26 13% to 45 
Def. 10.16 634 to 33 
0.92 3.36 3 32 
5.66 7.10 324 37 
2.71 33% 24 
2.73 834 1 38 
3.99 11% 46 —_ 
0.23 4, 18 " 
Nil. 184 (= 
2.83 13% to 1 401 
. Year ended June 30. 


. In stock. 
8. 8 mos, ended Dec, 31, 1926. 


. Year ended June 30, 1926. 
. 10 mos. ended Dec, 31, 1926. . Six mos. ended Dec. 31, 1926. 
. Estimated. 


. Sixteen mos. ended Sept. 30, 
. Year ended Nov. 30. 


. 8 mos, ended Aug. 31, 
. Year ended Aug. 31, 


15] 37 
Def. 
7.21 
7.28 
tai 
0.68 | 
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Real Silk Hosiery 

Reid Ice Cream 

Snider Packing 

Southern Calif. Edison .. 
Southern Dairies “A” ... 
= arr 
Stromberg Carb. ........ 
Studebaker Corp. ....... 
Submarine Boat 

The Fair 

Third Avenue Ry. ...... 
U. S. Distributing 

U. S. Rubber 

U.S. Smelt. R. and Ming. 
Util. Power & Light. “A” 
Vanadium Corp. ........ 
Victor Talk. Mach. ..... 
Vivaudou, V. 

Vulean Detinning 

Ward Baking “B” 

White Motor 

White Sewing Mach. .... 
Willys Overland 
Worthineton Pump & M. 
Wright Aero 










































































2.5 





1, Earnings figured on basis of present capi- 
talization 
; “ mos, ended Oct, 30, 1926. 
z mos, cnded Jan. 31, 1926, 
» Year ended Jan. 31, 1997. 
; Year ended Jan. 31, 1926, 
» 9 mos, ended Dec, 81, 1926, 


1925. 
. Year ended Sept. 30, 

. 18 mos. ended Jan. 31, 1927. 

. Earned on old stock. 
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000,000 bottles, or 1,360,000 cases. 
This compares with 973,000 cases in 
1925, 440,000 cases in 1924, 103,000 
cases in 1923 and 16,000 cases in 
1922. Canada Dry was not intro- 
duced in the United States till 1921 
and not widely advertised till 1923. 
It has been the company’s policy to 
finance this sales expansion from 
earnings without important increases 
in capitalization. The benefits to 
stockholders from such a growth 
need no elaboration. 

Last year Canada Dry turned 
over its inventory 19.62 times, or 
every 19 days; and turned over its 
accounts receivable 15.39 times, or 
every 23 days. Not even the five- 
and-tens did as well. 

In addition to the world’s most 
widely distributed ginger ale, the 
company recently acquired Sumoro, 
a tree-ripened orange drink, which 
has additional possibilities. 


U. S. SMELTING, As its title sig- 
REFINING & nifies, this 
MINING company is en- 
Price, 35 gaged in min- 
Div., $3.50 ing, milling and 
Yield, 10% refining the 

principal non- 
ferrous metals. It produces copper, 
gold and zinc and owns some coal 
properties which last year produced 
a total of 786,069 tons. Income, 
however, is principally derived from 
lead and silver mining and milling. 

Net revenue available for the 
common stock in the four years 
prior to 1920 were exceptionally 
large, but suffered material shrink- 
age in the next two. Indifferent re- 
sults were shown until 1925 when 
strength in lead and silver prices 
permitted earnings of $3.42 a share 
for the junior issue. Notwithstand- 
ing the decline in prices last year, 
the company’s properties in the 
United States operated more profit- 
ably than in 1925. By virtue of 
better control over production costs 
and improved metallurgical results, 
as well as increased capacity, lower 
metal prices were offset. Improve- 
ments and increased tonnage at its 
Mexican properties likewise tended 
to compensate for a lower per unit 
return. Thus, net earnings in 1926 
were reported at $3.81 a share, Evi- 
dently, U. S. Smelting has been able 
to make further headway in main- 
taining its earning power against a 
further decline in the metal markets 
this year, since its net profits in :}2 
first five months of 1927 were iden- 
tical with those reported in the cor- 
responding period last year, being 
$2.15 a share. 

The 10% yield obtainable from 
the common stock is an index of 
the speculative risks involved in a 
commitment in the issue. With 
due recognition of the difficulties 
presented by present mediocre lead 
and silver prices, however, the shares 
may be considered attractive. 
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Preferred Stock Guide 


These stocks are selected as offering best opportunities in their re. 
spective classes taking into consideration assets, earnings and finan. 
cial condition of the companies represented. 


For Income 
HIGH GRADE INVESTMENTS 


Div. Times 
Div. Rate Earned— Redeem- -— 
RAILROADS $ per Share 5-Yr. Av’r’ge able High 


Baltimore & Ohio 7.8 73 
Chicago & Northwestern 6.2 126 
Colorado & Southern Ist 8.9 66 
N. Y¥., Chicago & St. Louis.... F3.7 F106 


PUBLIC UTILITIES 


Columbia Gas & Electric 
North American 
Philadelphia Company 
Public Service New Jersey 


INDUSTRIALS 


American Smelting & Ref 
American Steel Foundries 
Associated Dry Goods Ist 
Baldwin Locomotive 
Brown Shoe 

Endicott Johnson 


N104 


Lasts 
Suwa 


G2 GP 8 wh wh CO wm 91 CO 
DOSOR WDD ow 


Phe hed 


For Income and Profit 
SOUND INVESTMENTS 


RAILROADS 


Bangor & Aroostook oe z 110 
Cclorado & Southern 2nd. * é 100 
Kansas City Southern ... ~ . No 
Pere Marquette Prior le 100 
St. Louis-San Francisco / 100 
St. Louis Southwestern B No 


PUBLIC UTILITIES 


Brooklyn-Manhattan Transit ... . 100 
Continental Gas & Elec.... ‘ A 110 
Engineers Public Service. . - A 110 
Federal Light & Traction. 5% 110 
, A 115 
Hudson & Manhattan R. R. Conv. : No 
West Penn Electric nat 
Standard Gas & Elec 


INDUSTRIALS 


American Cyanamid 
American Metal Co., Ltd. 
American Sugar Refining . 
Associated Dry Goods 2nd. 
Bethlehem Steel Corp 

Bush Terminal Buildings 
Central Alloy Steel.. 
Cuban American Sugar. 
Deere & Co. 

Devce & Raynolds Ist 
Genl. American Tank Car 
Gimbel Brothers 

Goodrich (B. F.) Co 
International Silver 

Reid Ice Cream 

U. 8. Cast Iron Pipe 

U. 8. Industrial Alcohol 


Le | yy: 
PAD OM CODD! HCO On co 
WOOD DM MOM: HMOROD 


SEMI-SPECULATIVE 


RAILROADS 


Chieago, Rock Island & Pac.... 1.8 105 
Gulf, Mobile & Northern 1.6 No 
Wabash ‘‘A”’ aa 110 


PUBLIC UTILITIES 
Electric Power & Light 


INDUSTRIALS 


Bush Terminal Debentures 
Consolidated Cigar 
Goodyear Tire & Rubber... 
International Paper 
Mid-Continent Petroleum . 


a 
- 
~~] 


+ POSH em 
OM: BOW DUP SD 


. 


U. 8. Smelt., Ref. & Mng 
Universal Pictures Ist 


+ Cumulative up to 5%. F—Four years. 
N—Price range 1926. § 1922-1926. 


ote: 


H—Three years. 


T—Two years. 


§ 5-Yr. Price Range 
A 


Low Price " 0 
52 , 
97 P 
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8. Rubber Corporation 
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Amazing Shi 





't in Rubber’s Position 


A Detailed Analysis of the Outlook for the 


ice + OT a few investors mam 
79 ry) N are beginning to ex- 
= 5a perience concern 
07 a over the status of Rubber 
5s, Still more are casting 
anxious eyes toward the 
2 pe future, hoping to discover 
“4 51M what it holds for the pre- 
. 61M ferred. Reports purport- 
ing to reflect developments 
% = 56M in the company’s affairs 
; 62 cince the beginning of this 
0 as current year have con- 
S «19 tained barely a note of 
4 Mu encouragement and mar- 
; $1 Bf kets in bonds, preferred 








Few industrial situations have aroused so 
much interest in financial circles as the recent 
Rubter Corporation. The accompanying an- 
alysis goes into the situation closely and should 
be invaluable to present and prospective hold- 


ers of the issues. 


eS a Cor Ce 





stock and commor stock 
have reflected this uncer- 
tainty, although in the 
past fortnight the correction of an 
over-sold condition in the preferred 
and pool operations in the common 
have accomplished partial recoveries. 
The situation of holders of the first 
and refunding 5% bonds must neces- 
sarily be considered apart from that 
of the preferred stockholders. Their 
viewpoint as creditors conflicts in one 
important respect with that of senior 
shareholders. They are keenly inter- 
ested in the conservation of assets, 
once the fixed and limited return on 
their own security has been met, for 
upon this depends, in large measure, 
the ultimate refunding of their capi- 
tal. 

















The Bonds 


Before considering the relative po- 
sition of these two. issues and the pos- 
sibility of their coming into conflict, 
let us examine the case of the First 
and Refunding 5s with the view of de- 
termining their individual merits. 

United States Rubber First and Re- 
funding 5s are so well secured by un- 
derlying values as well as by current 
assets that their position appears to be 
well nigh impregnable. Including $23,- 
$10,000 of these bonds deposited as se- 
curity for the $18,880,000 outstanding 
Ten-Year 742% Secured Gold Bonds, 
the total issue of First and Refunding 
5s, on December 31, last, there was 
$84,349,800. Subject to only $2,600,000 
bonds of the Canadian subsidiary, the 
issue constitutes a first lien against 
het assets represented as having a 
value of $°)1,215,288—a ratio of 3.57 
toone. T's ratio would be even more 
favorable if the Ten-Year 7%s were 
included at ‘heir own face value rather 
than at the face value of the collateral 
by which they are secured. 

How much greater than book figures 
an actual ~ppraisal of the company’s 
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CUCTCCCECeTTET: 


fixed assets would be is problematical. 
United States Rubber Company’s orig- 
inal investment of $18,000,000 in -plan- 
tation properties, for example, has in- 
creased through the reinvestment of 
earnings to about $30,000,000. The 
plantation company’s unappropriated 
surplus of $8,879,241 (as shown at 
the close of 1926) is excluded from the 
United States Rubber Company’s finan- 
cial statement and its plantation prop- 
erties apparently are still carried at 
the original investment figure of $18,- 
000,000, whereas, gossip has it that 
these properties now have a _ real 
value of between $40,000,000 and $50,- 
000,000. 

On December 31, last, the balance 
sheet disclosed net quick assets of more 
than $120,000,000—certainly a very 
satisfactory condition, not only from 
the viewpoint of the company’s bond- 
holders but from that of the junior se- 
curity holders as well. How the pre- 
servation of the present satisfactory 
quick assets position has provoked 
speculative discussion placing the pre- 
ferred stock in a position of conflict 
with the bonds will be commented upon 
hereinafter. 


Earning Power and Bonds 


In the meanwhile we pass to the 
subject of earning power behind the 
company’s funded debt. That such 
earnings have been ample in past years 
is attested by the standing Rubber 5s 
have enjoyed in the list of representa- 
tive industrial issues. Barring the 
year 1921, when almost $19,000,000 
went toward the readjustment of in- 
ventory values, net earnings have al- 
ways justified the high regard of. in- 
vestors for these bonds. Even last 
year, when next to the largest appro- 
priation ($8,535,380) for inventory ad- 
justment in the company’s history was 








5% Bonds and, Also, for the Preferred Stock 


made, net available for 
interest charges after 
this item was $11,682,081, 
or almost twice interest 
payments of $6,455,592. 
And last year, with the 
exception already stated, 


downturn in the securities of the United States ene ey othe 


United States Rubber’s 
record in the past decade, 
or since the First and Re- 
funding Mortgage was 
created. 

Unfortunately, ho w- 
ever, any decision regard- 
ing the adequacy the 1926 
earnings must be subject 
to one important reserva- 
tion respecting the ques- 
tion of inventory adjustments. Out of 
1925 earnings a reserve of $3,000,000 
were set aside to be applied against 
the cost of crude rubber “to be re- 
ceived in 1926.” In his report to stock- 
holders covering 1$26 operations, C. B. 
Seger, chairman of the board, stated 
that this reserve was “used during the 
year for the purpose for which it was 

reated.” The report also explains that 

inventories were taken at cost (in the 
case of crude rubber, presumably after 
deduction of $3,000,000 item referred 
to) which was higher than the current 
market for crude rubber. If, then, the 
crude rubber inventory required the 
full $8,535,380 appropriation in order 
to adjust the item to the current mar- 
ket, an inventory loss of $3,535,380 
would be indicated. 


Preferred Stock Earnings 


The question assumes somc degree of 
importance with relation to the earn- 
ings position of the preferred stock, for 
on the basis of the above assumption 
the senior equity issue showed earnings 
of less than $3.50 per share while pay- 
ing $8.00. 

Of course, there is no manner of 
determining the exact extent and the 
cost of the crude rubber carry-over at 
the close of 1925, or of the amount of 
the commodity upon which inventory 
losses were taken during 1926. At the 
close of the year, total inventories (at 
cost) were $94,947,797, of which inven- 
tories of raw materials and supplies 
and goods in process of manufacture 
were $46,491,575 and finished goods 
were $48,456,222. Assuming that one- 
half the total inventory item, or $47,- 
473,898 represented crude rubber, both 
the 1925 and 1926 appropriations for 
inventory adjustments might possibly 
have been exhausted by the decline of 

(Please turn to page 560) 
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Don't Rely Too Much On Others 


LWAYS deal with a reliable broker or an 
honest investment firm. This precaution, 
is essential for the successful accumula- 
tion of a competency. But one’s respon- 
sibilities: do not end with the selection of 
a reliable broker. It merely assures you 

that your orders will be executed as efficiently as 
possible, that your money is placed in trustworthy 
hands, that delivery of your securities may be ex- 
pected promptly and, that you may obtain, if re- 
quested, a certain amount of guidance and advice 
in the selection of the proper securities. 

At best, however, the advice given by a broker, 
is merely an honest opinion, advanced in good 
faith. The final decision to buy or sell rests with 
the judgment of the investor himself. In render- 
ing an opinion, investment firms will seldom as- 
sume any responsibility for their own judgment or 
advice—in fact many firms point blank refuse to 
pass judgment on a security except to state 
whether or not it is a sound investment. 

Ask the advice of your banker when you are 
contemplat:ng an investment. But here again, 
that.is not enough. The banker like the broker is 
not infallible in his judgment, and after he has 
passed his opinion (if he is willing to do so) then 
it is up to you to use your own judgment in the 
final decision. 
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To assist investors in forming sound opinions 
relative to security values, financial publications 
and services have been established which main- 
tain staffs of trained security analysists and elab- 
orate facilities to gather statistical data about vari- 
ous companies in which investors are interested. 
An organization like THE MAGAZINE OF WALL 
STREET, for example, serves that function and no 
other. It has no interest directly or indirectly in 
any securities offered to the public; its business 
being exclusively that of providing investors with 
accurate information and sound appraisals of 
security values. Our efforts in this direction have 
been exceptionally successful as the written com- 
ments received by us from many thousands of sub- 
scribers so eloquently testify. 

Still, the natural pride of any successful organl- 
zation in a record of achievement should not pre- 
vent it from encouraging an honest recognition 
of its true status. Like the reliable investment 
firm, and the conscientious banker we are not In- 
fallible. When investors buy or sell securities 0 
our recommendations, stated or implied, the final 
decision in the matter must rest with themselves. 
Consequently while it pays to obtain the advantage 
of expert counsel in investment matters, one must 
also learn not to rely too much on others and too 
little on their own common sense and judgment. 
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“Investigate Your Broker’ 


Number One 


d 


The First of a Series of Frank Discussions Intended 
to Put New Meaning into Wall Street Phraseology 
and Practices for the Information of the Small Investor 


attempted to investigate their brok- 

ers with as much emphasis as they 
are admonished to do so by bankers’ 
committees, public officials, newspapers 
and the local Chambers of Commerce, 
Wall Street would look like the scene 
of a man hunt. As it happens, very 
few investors do investigate the brokers 
and the investment firms they do busi- 
ness with, for the very excellent rea- 
son that they do not know how to go 
about it. The advice is excellent, but 
what is the next step after one makes 
up his mind to do the investigating? 

Several years ago when the firms 
now known as bucket-shops sprang up 
like weeds in Wall Street’s garden, the 
parvenu selected his brokerage house 
by the trial-and-error method. And 
indeed what other system was there for 
him to utilize? The offices of these 
get-rich-quick gentlemen resembled the 
headquarters of legitimate firms about 
as much as one Siamese Twin looks 
like the other. Their tickers were the 
same, or at least looked the same; their 
customer men frowned on odd lot trad- 
ers just as frigidly, and their board- 
boys were just as sprightly the 
week before Christmas and other 
holidays. 

One blessed with an unusually 
sensitive appreciation of odors might 
have some advantage, at least, as 
long as the smell of fresh paint 
lingered about the magnificently ap- 
pointed suites of offices main- 
tained at the expense of guillible 
victims. A keen student of 
psychology might have noted an 
especially patronizing attitude in 
their “new business” efforts. A 
connoisseur on security values 
might have detected flaws in 
their trading and investment ad- 
vices. But the inexperienced in- 
vestor—how was he to do it? 


for JULY 16, 1927 


I’ all of the investors of the country 


By STEPHEN VALIANT 


Although the era of bucketshopping 
is largely a thing of the past, one still 
does well to be on the alert. The fringe 
beyond respectability in financial cen- 
ters all over the country, while not ex- 
actly overcrowded is still well popu- 
lated. Here one finds the usually young 
and invariably ambitious firms that are 
anxious to push ahead of the pack. To 
be very technical they are not bucket- 
shops because every order received is 
executed, thereby squaring: the con- 
cern with the local authorities. This 
specie of so-called investment firm does 
very little commission business, or none 
at all, because it is not a member of an 
exchange and can make little profit in 
this type of business. Its stock in trade 
is securities with sufficient profits to 
maintain fancy offices and pay large 
commissions to its salesmen who are 
also ambitious and want to get along 
in the world. 

This is the type of house, small in- 
vestor, that now calls for your investi- 
gation. And here is how you go about 
investigating. 

First of all 
abandon the 
notion that the 





physical appearances of the office, 
statements, advertising, etc., will dis- 
close much about the real status of the 
firm under investigation. Find out how 
long the concern has been in business— 
this does not mean much in itself, ex- 
cept in the case of a brand new firm. 
Any. one of several standard security 
dealers’ manuals, by the way, will give 
you this information, as well as the 
names of the partners or officers of the 
concern and the type of business that 
they profess to handle. Knowing who 
is behind the concern, here is where 
your Chambers of Commerce, fraud bu- 
reaus and the local banks begin to 
serve a real purpose, in the informa- 
tion they should be in a position to 
supply investors concerning the past 
records of the principals. It is at 
least a favorable omen if nothing is on 
the record. But if in the heavy mist 
of a dim distant past appears certain 
outlines of oil promotions, Florida real 
estate or defunct brokerage concerns, 
let the buyer beware. The past casts 
its shadow. Easy money practices 
change their hue but seldom the 
character and intentions of the 
practitioner. 

The real test, and by far the 
easiest to make, comes in the type of 
securities which a firm handles. 
Properties far away from home, 

managed by unknown individuals 

and reported in the financial 
statement of an obscure or un- 
named accountant, might easily 
be good security behind an invest- 
ment, but the small inexperienced 
investor does well to stick to 
standard issues during his period 
of probation in financial matters. 

All securities issued by compa- 

nies with an uncertain past but a 

“wonderful future” likewise are 

not for the unnitiated on general 

(Please turn to page 557) 
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Utilizing Growth in Security Values 
to Obtain Financial I ndependence 


An Interesting Income Building Plan 
Used Successfully for Seven Years 


interest various plans published in 

THE MAGAZINE OF WALL STREET 
for increasing one’s capital in order to 
achieve financial independence at a 
reasonable age. With the view of pos- 
sibly interesting some of your readers, 
the writer wishes to submit his own 
particular plan for attaining the afore- 
mentioned goal. 

Financial independence to the aver- 
age small salaried man sometimes ap- 
pears to be a myth—impossible of at- 
tainment on the surface. But for a 
person who is ambitious and willing to 
make the necessary sacrifices, to- 
gether with a course of study in invest- 
ment problems, there is no good reason 
why such goal cannot be obtained. The 
writer, who is statistician in the ac- 
counting department of a large rail- 
road company, falls in this classifica- 
tion. While the goal has not been fully 
achieved as yet, the plan has func- 
tioned for seven years and bids fair to 
continue. 


I HAVE read with a great deal of 


A Twenty Year Schedule of Wealth Accumulation 


By L. A. D. 


My investment program started in 
1910, at the age of 20, with the sub- 
scribing to five shares of building and 
loan association stock. At that time 
my salary was $100 per month. In 
addition to carrying the building and 
loan stock, various amounts were de- 
posited periodically in a saving fund. 
At this time, I might state that I had 
no defined goal to reach, except the de- 
sire to have something put aside for 
the proverbial rainy day. Each sub- 
sequent year, I subscribed to five addi- 
tional shares until my total subscrip- 
tions amounted to 50 shares. 

Meanwhile, six years later, I got 
married, although my salary had in- 
creased to only $150 per month. How- 
ever, we lived in a house owned by my 
mother-in-law for which we did not 
have to pay any rent.. With the added 
responsibility, it necessarily behooved 
me to plan very carefully in order to 
keep up the building and loan pay- 
ments, so we decided to keep a strict 
account of our expenses, and a budget 


was worked out which provided for 
such payments. 

The budget was put into effect Janu. 
ary 1, 1917, and has been strictly ad- 
hered to since. About the same time, 
I had begun to study investment litera- 
ture and take an interest in the secur. 
ity markets, Heretofore, my stock 
market experience had been confined 
to the risking of $500 in marginal trad- 
ing, which was practically wiped out 
at the outbreak of the war. This ex- 
perience taught me a lasting lesson and 
the stock market was left severely alone 
until the inauguration of my _ invest- 
ment plan. When the Liberty Loans 
were offered I subscribed to a total of 
$1,000 of the various issues, partly by 
deduction from my salary, and partly 
from saving fund withdrawals. 

As mentioned before, no definite goal 
had been established—we simply saved 
all we could. This brings us up to the 
end of 1920, at which time decision was 
made that $50,000 was the amount to 
be obtained at the age of 50, which 





Saved 
from 
Salary 


Interest on 
Investments 
et 6% 


Capital at 
beginning 
of year 


Profit on 
Investments 
at 5% end of year 


Total accumu- 
lated at 





$300 


$250 $5,850 





350 


290 6,790 





405 


340 7,835 





470 


390 8,995 





540 


450 10,285 





615 


515 11,715 





700 


585 13,300 





809 


665 15,065 





905 


‘750 17,020 





850 19,190 _ 





960 21,600 





24,275 





27,240 





30,535 





34,190 





38,250 





42,755 





47,755 





53,305 
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Investment 


Building VDour Future Income 


Investment 








_~ plan introduces an element that many BYFI readers fail to take into consideration 
in planning the accumulation of funds from savings over a long period—namely the 


inherent characteristic of good securities to grow in value year after year. 


To this, the 


reader adds .a methodical system of reinvesting his income constantly and a budget to 
provide regular addition of new money into the savings fund. To show the real effect of 
the extra 5 per cent annually, the chart at the bottom shows the rate of growth of the fund 


both with this factor and without it. 


The author has already experienced betier than the 


five per cent but as an average over a period of years it is a fairly reasonable expectancy. 


——_____— 


vould provide a yearly income of ap- 
proximately $3,000, equalling my sal- 
ary at that time, and I might add, un- 
fortunately, that it is still the same at 
this writing. Having ascertained that 
my capital was approximately $5,000 
on January 1, 1921, I began to work 
out a plan showing what was necessary 
to be accumulated in order to arrive at 
the goal. 


Formulating the Plan 


As my salary was not expected to in- 
crease materially, the accretions to the 
fund must be by interest and profits on 
investments. In order that my living 
standards might increase with my sal- 
ary it was decided that the flat amount 
of $25 per month would be saved there- 
from. This left $39,000 to be raised 
from securities. Six per cent was con- 
sidered a conservative interest rate for 
investments, and it was found neces- 
sary to make a profit of 5% per annum 
on my capital in order that the goal 
would be reached. The accompanying 
table gives a schedule which shows the 
yearly accumulations. 

Having decided on my plan of action, 
I proceeded to put it into effect. Of 
the capital of $5,000, $1,000 were in 
Liberty bonds yielding 4%4%, and most 
of the remainder in building and loan 


of about 75% on my building and loan 
stock and on my Liberty Bonds, the 
latter from my bank. While it was 
necessary to pay 6% interest on my 
loan, and I only received 4%4% on the 
bonds, this difference was more than 
made up by the greater rate received 
on the stocks purchased. Moreover, I 
hesitated to sell the bonds as they 
were considerably below par and did 
not want to accept a loss. My decision 
was justified, as sometime later they 
were sold at approximately par value. 
My first commitments were made in 
American Telegraph & Telephone at 
100, Pennsylvania R. R. at 4314, West- 
inghouse Electric & Manufacturing at 
43% and Union Pacific at 119144. Upon 
receipt of the certificates, I immediately 
took them to my bank and secured an- 
other loan of approximately 75% of 
the market value, which was invested 
in U. G. I. and Studebaker. Later, all 
of these stocks were sold at substan- 
tial profits, and the proceeds re-in- 
vested: about one-third in bonds, such 
as Great Northern 7s, Anaconda 7s 
and M. K. & T. Adjustment 5s and the 
balance in stocks such as Dodge Pre- 
ferred, White Motors, Continental Can, 
Westinghouse Electric & Manufactur- 
ing, Atchison and Baltimore & Ohio. 
As the building and loan shares ma- 
ture, the proceeds are invested, and in 


turn loans secured at the bank, thus 
keeping my funds working all the time. 
So far the market appreciation and 
accepted profits have been considerably 
more than 5%. This program has been 
in effect for over six years and my capi- 
tal is somewhat more than the plan 
calls for. 


Home Investment Also Profitable 


The accumulations have not been 
strictly divided between the interest 
and profits columns, as $3,000 was 
withdrawn and used as the down pay- 
ment on the purchase of a home for 
$9,000, which is conservatively valued 
at $12,000 at the present time; also 
the family having increased to four 
members, emergency expenses in con- 
nection. therewith necessitated the with- 
drawal of some capital. The amount 
short in the interest column, due to the 
aforementioned withdrawals, is more 
than made up by the profits column, 
but the table is kept before me con- 
stantly and it is a great satisfaction to 
be able to check off the total column 
as having been fulfilled at the end of 
each year. 

Ordinary life insurance to the ex- 
tent of $10,000 has been taken out for 
the protection of the family in case of 
my unexpected demise. 

In conclusion, I 





years, I had been 
watching the stock 
market and study- 
ing investment 
conditions in THE 
MAGAZINE OF WALL 
STREET and other 
financial publica- 
tions, 

As a wave of 
business depression 
had engulfed the 
country and sound 
stocks were selling 
on an 8% basis, I 
decided the time to 
strike was while 
the iron was hot. 
Therefore. I  gse- 
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THOUSANDS OF DOLLARS 
So 





Ist. Year 
\ap 


RATE OF GROWTH INCLUDING 5% EXTRA 


INCOME EACH YEAR 


RATE OF GROWTH WITHOUT THE 
5% EXTRA INCOME 





Su Year 1Oen.Year 


IStn Year 


‘. would state that 
the interest and 
satisfaction expe- 
rienced in having 
something definite 
to work for is a 
splendid reward, 
and the fact that 
I have a good start 
on the road to 
financial independ- 
ence gives a rosy 
view of the future, 
and at the end of 
the next 14 years 
when the goal 
shall have been 
achieved, it will be 
well worth the nec- 
essary sacrifices. 
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tured a stock loan 
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Insurance 


Making Insurance Support Your 
Son’s Education and Your Estate 


How a Twenty Year Accumulation Policy Fits the Case 


N an article entitled “An Educational 
Fund From Insurance,” which ap- 
peared in the March 26th issue, a 

very intelligent analysis was made of 
the problem of providing an educational 
fund for the infant son of a man 38 
years old. The selection of an 18-year 
endowment and a 20-year endowment 
insurance policy of $2,000, each to be 
taken on the life of the father, dis- 
played a practical grasp of the various 
factors involved. 

There are many angles for the aver- 
age man to consider when investing in 
life insurance and this will present an- 
other angle of the problem. The life 
insurance contract once entered into 
must be maintained over a period of 
years. The form of the contract, and 
the money invested, have a considerable 
bearing upon the life and affairs 
of the insured and those associated 
with him. 

In taking out endowment insurance 
there is always this factor to be con- 
sidered—when the endowment policy 


By C. 0. EFNOR 


has matured, the insured must replace 
this protection or be without it from 
then on. This might be satisfactory, 
but in most cases it would not, as the 
financial responsibilities of the insured 
have probably increased in the mean- 
time and his widow is probably ad- 
vanced in years beyond the age when 
she could supplement her income with 
earnings of her own. 


What is the Primary Purpose of Life 
Insurance? 


Let us say then that the primary 
purpose of life insurance is to reduce 
as far as possible the hazards of life; 
to underwrite the obligations that each 
individual must assume in order that 
his own life may be enriched by con- 
tacts with others and that when he is 
gone this world may be a little better 
off because he has lived in it. 

In providing an educational fund by 
insurance, therefore, the thoughtful 
insurer would prefer a plan which 


would fit this definition as closely as 
possible as he must take into considera. 
tion the welfare of others and himself 
when providing for his son’s future. 

While recognizing the merits of the 
18- and 20-year endowment policy for 
strictly educational purposes the writer 
wishes to submit a description of an- 
other form of policy, newer and not so 
commonly known, called the 20-Year 
Accumulation Policy, which will serve 
all the purposes of the endowment and 
will in addition give other protection 
which the average father ordinarily 
would wish to provide. 

We will take the figures of a con- 
pany which writes such a policy based 
upon $4,000 of insurance taken at the 
age of 38, the same age as that of the 
father who presented his problem in 
the previous article. By this plan the 
father will achieve his object of creat- 
ing a fund that will put his son 
through college regardless of whether 
or not he lives through that period. 

If the father will deposit $218.52, a 





age Age 
38 43 


Educational Fund Built Up by 20-Year Accumulation Insurance Plan 
Based on $4,000 Taken at Age 38 


Age Age 
48 53 





SE. 


2" 
oe Age 


Age 
58 ’ 10 





Estate Available at Death 


$4,000.00 $4613.84 


$5529.84 $6044.20 


$8 ,000-34 ,000==2,000 insurance 
free for 13 years 268 days. 
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Sey At end of 20th year there | 
oF are these options: Continuaned 


of the full premiun for accunu4 
ulation of another fund; ex- | 
tended inaurance of “4,000.00 
for 135 years, 268 days; fpulicy 
of. $2268.00 paid up for lifejoy 
reduction of premiur to 479.52 
tp keep $4,000.00 of insurance 
in force indefinitely. 
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annually carries insurance. 


et tt 


$79.52 of the preniun set aside each year to maintain insurance estate-;fter Fund is Withdrawn, : 79.52 
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Insurance 





a 


fund of $4,000 will be set aside immedi- 
ately, to be put into a trust fund for 
his son’s education should the father 
die in the first year. From the second 
year on there will be more than $4,00U 
in the fund, the policy increasing in 
value until it reaches the amount of 
$3,000 in the 20th year. Half of this 
or $4,000 may then be withdrawn and 
paid to the boy during his college years 
in such installments as have previously 
been arranged for. 

If the father should die before the son 


It might be considered an advantage 
to have the fund mature when the boy 
is 20 as it gives him an opportunity to 
secure a@ year or two of seasoning and 
business experience before entering 
college. Educators pretty generally 
agree that, on the average, the more 


Building Pour Future Income 


Insurance 








his endowment policies but would now 
be without this protection and if he, 
like the average man, is limited in the 
amount that he is able to invest in life 
insurance he has probably been obliged 
to reduce his general insurance cover- 
age to carry the endowment policies 
and is now without this insurance. 
But let us see where he stands at 
the end of the 20th year, if he has 
adopted the plan we have just outlined. 
He has several options—no matter 
which he chooses he will still have life 

















reaches college age, for instance, in his insurance. He may take $2,268.00 of 
ely as 53rd year, there will be extra funds You can insurance paid up for life or $4,000.00 
sidera- to the amount of $2,644.20 available to insurance paid up for over thirteen 
imself fnance the lad through high sehool. gueratipe © years, or he may continue to pay the 
ire, This acts as a guarantee against the proper edu. same premium and accumulate another 
of ‘the boy’s being compelled to leave school cation for fund, say for a grandchild or for the 
cy for and go to work or else use up some of b benefit of his own old age, or he may 
writer J the $4,000 insurance fund if it were ow have his premium reduced to $79.52 per 
of an- accessible to him. Thus a total fund the proper year and thus carry $4,000.00 insur- 
not 0 HB of $6,644.20 would be available to com- life insur- ance either as long as he lives or ex- 
)-Year plete the lad’s education and in most ercise the privilege of surrendering his 
Serve B cases would be very useful, if not ab- oer eee policy at age 70 for a cash considera- 
at and HF solutely necessary. toe : tion of $2,245.52. 
jection Let us assume, however, that the Thus the insured is able to continue 
narily @ parent is living when his son reaches the inclusion of the $4,000.00 in his es- 
college age and that it was his original tate, whereas to do this if he had taken 
fixe intention that the boy should enter col- the endowment policy, he would have 
based J tere in his eighteenth year. This can been compelled to submit to another 
at the HF easily be arranged for.. A sufficient medical examination and if he had 
of the BF amount of the accumulated fund can passed it, to pay a much higher rate 
em in & te withdrawn to defray the first year’s mature students get more out of their on account of his advanced age. The 
in the FF college expenses. This would, of course, college training. father by this plan has made sure 
creat- H sightly reduce the total amount of the Now come the additional benefits that his son would have sufficient funds 
ade accumulation fund but the other ad- provided by this plan. If the father to put him through college regardless 
sd vantages of the plan—its flexibility, had taken endowment insurance, he of what might happen and at the same 
52 , provision for extra funds in case of would by now have eaten all of his time has been able to include thik 
Ba death during the earlier years, and cake, that is to say, he would have in- policy in his permanent insurance pro- 
3 benefits which we shall mention pres- vested a great deal of that part of his gram for the protection of other de- 
mus @& ently, more than offset this. income available for life insurance in pendents as well as his own old age. 
e 
BYFI Makes a Suggestion 
to the Inexperienced Investor 
These investment recommendations are now a regular feature 
for the guidance of BYFI readers. With the original selection 
of each issue, safety of principal has been a foremost con- 
¢ sideration. Each issue is watched continuously and will be 
F replaced at any time that it may become unfit for retention. 
. Such changes will, of course, be brought to the reader’s 
5 attention, if and when they occur. 
: THE FIRST $500 Ape te | $5,000 FOR INVESTMENT “Price Maturity 
- Price Maturity to 
: = Se ee ge are pees for a ane . can 
= Sines of Sak mamasen tee Loan Assn. egal U. 8. Rubber Ist 5s, piped 
: are recommended on the monthly payment plan 5 to 6% West Penn Electric $7 Prd fa. sie mp 
: Endowment Insurance is a suitable medium for U. 8. Smelting & Ref. $8% Pfd.*............. 7.05% 
= the investor and yields a return of 3 to 84%2% American Water Works & El. $7 Pfd 6.30% 
5 *Laclede Gas Light Ist and ref. 5%s, 1953 5.15% 
THE NEXT $5,000 (a) 
THE NEXT $1,000 Seer a sy 
*Commonwealth Power 6s, 1947 Brooklyn-Man. Tr. $6 Pfd reer 
#*Montreal Tramway gen. & ref. 5s, 1955 International Paper $7 Pfd....... oi eee 1.20% 
8 Y¥. Steam Corp. 68, 1947 American Tel. & Tel. common ($9.)........... 164 5.50% 
estern Pacific Ist 58, 1946 : ; 
* Available in $100 units, + Available in $500 units. eee 
evi # New recommendation. * Recommended to hold at present, 
EET 
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The Inquiry Department enables you to 
adapt THE MAGAZINE OF WALL STREET 
to your personal problems. 
yearly subscriber, you are entitled to re- 
ceive FREE OF CHARGE a reasonable 
number of PERSONAL REPLIES BY 
MAIL OR WIRE on any security in which 
you may be interested. Inquiries cannot 
be received or answered by telephone nor 
can personal interviews be granted by this 


*‘SERVICE-:SECTION: 


ANSWERS TO INQUIRIES 


SUBSCRIBERS—ATTENTION 
department. 


If you are a 


swered. 


The inquiries presented in 
each issue are only a few of the thousands 
currently received and replied to. 
use of this personal inquiry service in con- 
junction with your subscription to the 
Magazine should help you to get hundreds 
or thousands of dollars of value from your 
$7.50 subscription. 
subscribers of course cannot be  an- 
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Inquiries from non- 




















P, LORILLARD 


Why is it that P. Lorillard is issuing bonds 
and is not able to pay dividends any longer on 
the common stock? Other tobacco companies ap- 
pear to have no trouble making money. I paid 
$41 for my 25 shares last year—just at the top. 
What would you suggest that I do?—-L. A. G., 
St. Louis, Mo. 

Heretofore, P. Lorillard Company 
was engaged principally in the manu- 
facture of smoking and plug tobaccos 
and little cigars, and to some extent, 
cigarettes. Prosperity of companies of 
this character in recent years has 
been based on manufacture of popular 
priced, that is, 20 for 15 cents—blended 
cigarette brands. Lorillard, lacking 
such a brand, showed declining earn- 
ings in the last few years, in contrast 
te the other companies, which have 
been making new high earnings records 
yearly. To remedy this situation, the 
company introduced in special locali- 
ties last year its own brand of blended 
type, known as “Old Gold.” However, 
while it is understood that the new 
brand has met with favorable public 
reception, the company faces the neces- 
sity of making huge expenditures for 
advertising purposes which has been 
reflected in the recent creation: of 15 
millions additional funded debt, and 
discontinuation of dividend payments 
on the common stock. Capitalization 
now consists of $35,275,200 funded 
debt; 115,076 of $100 par value 7% 
cumulative preferred stock and 1,365,- 
396 shares of $25 par value common 
stock. Net working capital at the end 
of 1926 totaled over 45 millions, repre- 
senting an improvement over the pre- 
ceding year, reflecting, mainly, increase 
in inventories. Cash on hand at the 
end of 1926 totaled 6.3 millions against 
about 9.2 millions at the end of 1925. 
Earnings of $3.64 per share in 1924 
were followed by $3.77 in 1925 and 
$2.58 in 1926. Conceding the eventual 
success of present efforts to improve 

earning power, in view of the necessity 
of vastly increased operating expenses 





1 Be brief. 





Are You Sure of Your Broker? 


We invite correspondence from readers desirous of ascertaining 
the status of brokers with whom they intend to do business. We 
make no charge for this service, as we recognize the importance 
of having our readers deal through reliable firms. 


Subscribers wishing to avail themselves of the privilege of the 
Inquiry Department should be guided by the following: 


2 Confine requests for an opinion to three securities. 
3 Write name and address plainly. 








and additional fixed charges ahead of 
the common stock, a_ considerable 
period of time is likely to elapse before 
outstanding improvement is shown in 
earnings applicable to the common 
shares. On the whole, we see little in 
the situation to justify the expectation 
of material price improvement over a 
reasonable period of time, and until 
more tangible results are shown in de- 
veloping a substantial and lasting 
earning power we are inclined to rate 
the stock unattractive. We suggest 
disposing awaiting a more favorable 
opportunity to repurchase. 


NORTH AMERICAN 


In 1924 I purchased 100 shares of North 
American for which I paid $39 a share. I huve 
been selling my stock dividends and getting the 
cash, What do you think of the outlook for 
the company and the possibility of the dividend 
being increased?—M. J. S., Minneapolis, Minn. 

Gross earnings of North American 
Company have undergone consistent 
increase over a long period of years, 
reflecting in part new acquisitions, the 
remainder being attributable to natural 
growth. However, due to constantly 
increasing capitalization the balance 
available for the common stock has 
shown fluctuation. Thus, earnings for 
the year ended March 381, 1927, show 


a balance of $3.71 per common share 
preceded by $3.94 per share in the year 
ended December 31, 1926; $3.35 for the 
year ended March 31, 1926, and $3.12 
for the year ended December 31, 1925. 
While .the company itself has no 
bonded indebtedness, funded debt of 
subsidiaries aggregate approximately 
297 millions. Capitalization consists of 
40,335 6% cumulative preferred stock 
of $50 par value and 4,297,825 no par 
common shares. As evidenced by bal- 
ance sheet dated March 31, 1927, liquid 
position of the company underwent 
some depreciation during the year, 
cash declining about 3 millions and 
bank loans rising 6.5 millions repre 
senting, for the most part, increase In 
investment in affiliated companies. We 
see nothing in the present situation re 
garding the company to justify the ex- 
pectation of increased dividend pay- 
ments in the reasonably near future. 
As a matter of fact, on the basis of the 
company’s record to date and visible 
prospects for the future, the shares ap 
pear to be selling about in line with 
their actual worth and while the issue 
is not without merit for the extreme 
long pull, we believe you would do wel 
to realize your present satisfactory 


(Please turn to page 535) 
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Telegram and Instruct Us to Reply Collect 
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WHICH STOCKS SHOULD 
NOW BE BOUGHT 
—and which sold ? 


UR current Stock Market Bulletins discuss the profit possibilities 
in several different securities, many of which you may be about to 
purchase or may now be holding. Some of these stocks: 


1. Are now in a bargain zone and should be bought. 
2. Others are marking time and should be avoided. 


3. Still others have advanced substantially and should be sold at once. 


These Bulletins should be of great value to anyone interested in the 
Stock Market. They may prevent you from suffering severe losses and 
enable you to secure substantial profits by taking advantage of present 
opportunities in stocks which are undervalued.. For instance, these 
Bulletins discuss: 

1. The present position of some of the oil stocks. Should PHILLIPS 
PETROLEUM sell very much higher? What are the prospects for 
MARLAND, TEXAS COMPANY, BARNSDALL “A”, and MID- 
CONTINENT PETROLEUM? 

The outlook for the copper stocks. Are there indications of higher 
prices for ANACONDA, CERRO DE PASCO, KENNECOTT, CHILE, 
MAGMA, and GRANBY? 

The future trend of the rails. Are many of the rails now too high? 
Or are such stocks as READING, UNION PACIFIC, MISSOURI 
PACIFIC, CHICAGO & EASTERN ILLINOIS, WESTERN PACIFIC 
and N. Y. CENTRAL headed for much higher prices? 


The profit or loss prospects in chain store stocks: SCHULTE, AS- 
SOCIATED DRY GOODS, HARTMAN and AMERICAN DRUGGIST 
SYNDICATE. 


The steps which should immediately be taken with regard to such 
stocks as HUDSON, ATCHISON, CHRYSLER, RADIO, GENERAL 
MOTORS. STANDARD GAS & ELECTRIC, TOBACCO PRODUCTS, 
HOUSEHOLD PRODUCTS, VIVAUDOU, STERLING PRODUCTS, 


and others. 











All the above Bulletins will be sent to you upon request—without cost 
or obligation. In addition, we shall be glad to send you free copies of 
our Special Reports on two stocks which should advance substantially if 
their improved prospects are to be fully discounted. Also an illuminat- 
ing little book, “MAKING MONEY IN STOCKS.” 


SIMPLY MAIL THE COUPON BELOW 





INVESTMENT RESEARCH BUREAU 
Div. 95, Auburn, N. Y. 


Kindly send me specimen copies of your current Stock 
Market Bulletins. Also a copy of “MAKING MONEY IN 
STOCKS.” This does not obligate me in any way. 
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Summer Quiet Pervades Business 


Irregular Conditions Presage Some Further Slackening But 
Prices Should Continue to Hold Firm at Current Low Levels 





STEEL 











Prices Firmer 


rMPROVEMENT in the steel situa- 
tion which has appeared in the off- 
ing recently, bids fair to extend 
itself but slowly throughout the sum- 
mer months. While production is still 
slightly downward, prospects for the 
third and fourth quarters are perhaps 
slightly more favorable, although com- 
mitments over the next two months are 
not expected to be of any unusual size. 
Operations of steel makers have de- 
clined to 70%, a level, which although 
considerably under that of last year, 
is in fair proportion to current de- 
mand. On the whole, cuts in produc- 
tion are not so numerous as they were 
about a month back. It appears that 
the present rate will not go much 
lower, and any developments with re- 
gard to output should be of a con- 
structive nature. 
Attempts have been made to 
strengthen the price structure with 
(Please turn to page 542) 











COMMODITIES* 
(See footnotes for Grades and 
Unit of Measure) 
— = | __—_—_—__——_, 
High Low *Last 
Steel (1) $35.00 $33.00 $88.00 
Pig Iron (2) .... 19.00 
Copper (3) 
Petroleum (4) .. 
Coal (5) 
Cotton (6) 
Wheat (7) 
Corn (8) 
Hogs (9) : 
Steers (10) .... 
Coffee (11) 
Rubber (12) ... 
Wool (13) 
Tobacco (14) ... 
Sugar (15) .... 
Sugar (16) .... 
Paper (17) .... 
Lumber (18) ... 


*July 2. 

(1) Open hearth billets, $ per ton; (2) 
Basic Valley, $ per ton; (8) Electrolytic, 
c. per pound; (4) Mid-Continent, 36°, $ per 
bbl.; (5) Pittsbur¢h, mine run, § per ton; 
(6) Spot, New York, c. per pound; (7) 
No, 2 red, New York, $ per bushel; (8) 
No. 2 Yellow, New York, $ per bushel; (9) 
Light, Chicago, c. per pound; (10) Top, 
Heavies, Chicago, c. per Ib.; (11) Rio, No. 
7, Spot, c. per lb.; (12) First Latex crepe, 
ce. per Ib.; (13) Ohio, Delaine, unwashed, 
ce. per lb.; (.4) Medium Burleigh, Ken- 
tucky, c. per Ib.; (15) Raw Cubas, 96° 
Full, Duty, c. per Ib.; (16) Refined, oc. per 
Ib.; (17) Newsprint per carload roll, c. per 
lb.; (18) Yellow pine boards, f. o. b. $ 
per M. 
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THE TREND IN MAJOR INDUSTRIES 


STHEL—While steel is lacking the boom demand at this time 
last year, and enters third quarter at only 70% capacity, 
the price structure is firmer and prospects are favorable 
for expanding market in coming months, particularly 
from carriers. Lower pig iron prices are somewhat off- 
set by rising coke. 


PETROLEUM—With crude production again exceeding all 
previous records the price structure of nearly all prod- 
ucts is further threatened despite heavy consumption cur- 
rently reported. Prices at present average fully 30% 
below this time a year ago. 


METALS—Trade in non-ferrous metals continues in poor 
volume with prices at unsatisfactory levels from stand- 
point of producer, nor in the face of heavy stocks, large 
production and consequent selling pressure, is there im- 
mediate prospect of improvement. 


AUTOMOBILES—Lowering trend in both production and 
sales is still in evidence, with the over-capacity of the 
industry coming more into prominence as dull season ad- 
vances. Degree of prosperity among various companies 
is greatly varied. 


SHIPPING—Charter rates continue to decline although 
volume of both ocean borne and coastwise trade holds to 
large proportions. The number of privately owned 
American vessels shows steady growth and today stands 
higher than at any time last year. 


RAILROAD EQUIPMENT—Volume of freight car and loco- 
motive orders has been distinctly more unsatisfactory so 
far this year than last but better prospects exist for com- 
ing months. Despite railroad economies and efficient 
utilization of equipment, continued heavy traffic is bound 
to — carriers into market shortly for replacement 
needs. 


TEXTILES—Cotton manufacture continues at high levels 
with comfortable order volume ahead and stocks low. 
Rayon is also in far healthier condition than a year ago 
despite extensive and organized foreign competition. 
Woolens however are still depressed and this branch of 
the industry shows little sign of nearby recovery. 


LEATHER—Although leather prices have not advanced with 
the extent of hides they have showed encouraging 
strength which in view of favorable statistical position 
of both hide and leather stocks should continue. Shoe 
a is larger than last year and sales are on up- 
rend. 


SUMMARY—Trade conditions in the main are favorable con- 
sidering the summer season. Although irregularities ex- 
isting in various lines are somewhat indicative of further 
slackening as season advances, no radical change appears 
in prospect. 
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“But I invest only a 
thousand or two a year.” 


O investor should hesitate to come to The National City 
Company for advice because he has only a small amount to 


invest. 


Tue National City Company is large, it is true, large in resources, 
experience and capacity to serve, and it does handle the investment 
accounts of many of the leading banks, institutions and individual 
investors throughout the country. But a large part of its day-to-day 
business comes from those with more modest means—professional 
men, business men, salaried workers and others who are looking 
forward to a competence through gradual investment of their sur- 


plus funds. 


Its offices in over fifty leading cities, at which competent bond men 
are always available for consultation, are maintained not simply for 
the convenience of the investor who buys in big blocks but also 
to serve that growing group with more limited resources which 
already occupies an outstanding place in the American investment 
market. 
Our current Offering List contains many attractive 
investment suggestions. Ask for it. 


The National City Company 


Head Office: 55 Watt Srreet, New York 
Uptown Office : 42ND Street AT Mapison AVENUE 
Brooklyn Office: 181 Montacue Street 


Offices in more than 50 Cities in the United States and Canada. 
11,000 miles of private wires to serve you quickly and effectively. 
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Telephone System Perfectly 
Coordinated Utility 


Management, Research and Physical Reserve—Scope of Hold- 
ing Company—Law of Diminishing Returns Not Effective 


T is commonly felt that the telephone 

one has an economics peculiar 
to itself and that it presents marked 

deviations, both in practice and in 
theory from the capital, management 
and earnings problems of other public 
utilities. It is especially felt that its 
investment per consumer is subject to 
a special law, whereby the unit of in- 
vestment per consumer is not reduced 
by increasing number of subscribers. 
A close examination reveals both the 
truth and falsity of these common 
notions. 

The telephone system can best be 
apprehended as the most mature of 
utility systems. Its maturity is due to 
the speed of improvement in the art and 
to the largeness of area of interconnec- 
tions. It will be shown that these two 
aspects are simply accelerations of the 
situation of other utilities, and repre- 
sent therefore a greater maturity. Such 
maturity has the merit of promoting 
stabilization. The other utilities are 
far more in a state of transition as 
respects policy. 


Diminishing With reference to the 
Returns? so-called law of di- 
minishing returns, it 
is clear that pro forma, this contention 
has some minor significance. It has as 
yet not had full scope because the re- 
duction of operating costs is still quan- 
titatively more important than the in- 
creased investment per unit. As the 
other utilities approach the stage of 
saturation of demand partially experi- 
enced by the telephone system, their 
economics must tend to be more in con- 
formity. Hence the much exploited 
differences of telephone economics and 
other public utility economics is seen to 
be due, not to some magical inherent 
properties of the two types of utilities, 
but rather to the three great differences 
of speed in technical improvement and 
supervision, largeness of interconnected 
area served and greater nearness to 
saturation. 

So-called “saturation” in _ utility 
would probably mean that an increase 
in number of subscribers would not ex- 
ceed secular growth of either popula- 
tion or industrial 


By GILBERT S. WYNDHAM 


in operating economies. But the case 
for rate increases would be much 
stronger than it is at present. 

It may appear curious to embody 
conclusions before details. But the 
technical beliefs concerning telephone 
economics, even among the well in- 
formed, are so deep seated that it is 
needful to give a theoretical frame- 
work in order that the facts may be 
apprehended in their setting. 

The telephone service is, in effect, a 
nation-wide monopoly. Bell System 
telephones and the unaffiliated compa- 
nies in connection with that system 
represent an effective unit,.with only 
rare exceptions here and there. In 
many cases such exceptions are per- 
mitted to exist, either because their 
entire system is effectively duplicated 
and they are not worth the purchase, 
er because it would be uneconomical as 
yet to connect them with other sections. 

The tendency to concentration has 
not been nearly so marked in any other 
activity, whether rails, public utilities 
or industrials. The largest concentra- 
tion in the electric light and power 
field, for example, apart from mere 
loose financial affiliations, does not ex- 
ceed 7% of the industry. Railroads 
are all sectional. The largest indus- 
trial combinations are still limited by 
effective competition. Their economics 
is not comparable to that of a nation- 
wide monopoly. It is also to be noted 
that the case for such concentration 
seems to be so decisive that this ag- 
glomeration has been effected under 
the regime of several vigorously en- 
forced anti-trust laws. 

‘This concentration has been estab- 
lished by the three basic factors char- 
acteristic of the telephone industry. 
Speed of technical improvement has 
accentuated deficiency of service in the 
case of companies without a central 
research laboratory. The pooling of 
research in the telephone industry, 
originally derived from the license con- 
tract, has been not only of service to 
the interconnected system, but has 
acted as a pressure to bring the better 
independent companies within the fold. 
The fact that all services rendered to 
the licensee companies by the American 
Telephone & Telegraph Co., has been 


sold at cost, and not at a profit, has 
made it impossible for any local com- 
pany to even hope to compete with 
such multiple activities at equal or 
lesser cost. 

In addition to the granting of use of 
all improvements, and the standardiza- 
tion of equipment, other technical sery- 
ices and reserve services are pooled. 
For example, the local companies freely 
call upon the parent company for as- 
sistance in such apparently untechnical 
matters as publicity. No management 
profit is charged for this large group 
of subsidiary services. The compensa- 
tion to the American Tel. & Tel. 
emerges through its receipt of divi- 
dends from the greater prosperity of 
the companies so served. The omission 
of a dual capacity of owner of equities 
plus management corporation could not 
have been effected without the peculi- 
arities of the license contract. 

Interconnection of area served is the 
basis of all homogeneous concentration 
in utilities. Concentration in the sense 
used here does not contemplate the 
affiliation either by finance or manage- 
ment of scattered properties, but con- 
centration in ure area. Long transmis 
sion lines have given the electric light 
and power concentration a certain eco- 
nomical area of maximum unification. 
In the case of the Telephone company, 
the long-distance needs have compelled 
some form of unification to be conti- 
nent-wide, and, without appearing fan- 
tastic, so soon as radio telephony will 
present a better economic situation, 
well-nigh universal. The long distance 
revenues are a mainstay of the central 
telephone organization. By increasing 
the traffic of the local companies, they 
assist the technical improvements ef- 
fected under the license contract, in 
making their earnings and dividends 
larger than they would otherwise be. 


The saturation phase 
of the telephone in- 
dustry is indicated 
by the fact that investment per tele 
phone served is now nearly static, al- 
though earnings upon the capital in- 
vested are still advancing. It is clear 
that the day must 


Saturation? 





arrive when in- 





activity. It would 
also mean that in- 
creasing service 
might have to be 
reflected in rate 


Telephone most mature of 
public atility systems 


vestment per unit 
served will rise 
faster than op 
(Please turn to 
page 547) 
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R. W. McNeel, 120 Boylston Street, Boston 


Please send copy of ‘‘Beating the Stock Market” 
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Odd Lots 


100 Share Lots 


Send for Copy of Our 
New Interesting 
Booklet 


“Odd Lot Trading”’’ 


Please Mention M.W.-297 


Curb Securities Bought or Sold for Cash 


JohaMuir & (0, 


New York Stock Exchange 
New York Cotton Exchange 


Associate Members 
New York Curb Market 


50 Broadway New York 


Commonwealth 
Power 
Corporation 


COMMON STOCK 


Special Circular on 
Request 


GOODBODY & CO. 


Members New York and Philadelphia 
Stock Exchanges, and New York 
Curb Markey 


115 Broadway 350 Madison Ave. 
New York New York 


Branch Office 
1605 Walnut Street, Philadelphia, Pa. 


New York Stock Exchange 


RAILS 


War Post-War 
Period Period 
| a_ 
1914-1918 1919-1926 


High Low High Low 
111% 170 172 
102% 5 102 
126 19% 268 
88% 109% 
13% 
17% 
89% 
110% 


Delaware & Hudson ........,. 
Delaware, Lack. & W 


Great Northern Pfd..... ese y 
Hudson & Manhattan 

Illinois Central 

Interbor rage 


Do. 


Mo., Kansas 
Do. Pfd. 


Norfolk & Western 
Northern Pacific 
Pennsylvania 


Pere Marquette 
Pittsburgh & W. Va 
Read 


INDUSTRIALS 


Post-War 
Period 


Pre-War War 
Period Period 


my, 
1914-1918 1919-1926 
High High Low 


Adams Express 154% 42 136 22 
Ajax Rubber . zs os 89, 4% 
Allied Chem, & ae a“ = <“ 34 


Am, International 

Am, Linseed Pfd. 

Am. Locomotive 
96\, 
38% 
64 
#31, 
4% 


1927 Last Div'd 
a Sale $ Per 
High Low 7/6/27 Share 
186% 161% 180% +7 
103 99% 101 5 

1924, 


. + e- 
+ DOm-torm- - 


a 


1 
8 
5 
3 
8 
6 
4 
2 
2 
| 


1927 Last Div'd 
—A—— Bale § Per 
Low 17/6/27 Share 
163 6 
9% .. 
143% 


6% 3% 
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Do, Pid. _..---- Jeeeeeer ees 
Am. Steel Foundries...------ 


Do. PLA, vise oseoseer* 


Am, Sugar Refining.....----- 


ay Bids, senses 292°” 


Am, Tel. & Tels..-.-eeeeeee 
Am, Tobacco ...++--s++e+""" 
Ho, Com. B....0s++2-°*-° 
Am, Water Works & El*c....+ 


ig ER. sstewsc ots 
Anaconda Copper ...-+-----° 
Associated Dry Goods.....-- 
Do, Ist Pid. .--+++++*+:> 
No, 2nd PA. .--0--+--->-- 
Atl Gulf & W. Indies...'... 
Do, Pid. ..--+--see0*"" ; 
Atlantic Refining .---- ---- 
Austin Nichols ...---++++°°' 
Mp, PEG, scecserssserer'* 
Baldwin Locomotive ..- ---- 


Do, 7% Pid. -.-+--:--°°: 
Brooklyn Edison Electric. ..- 
Brooklyn Union Se 
Burns Brothers ...----+++"** ‘ 

RS a rs Sa ces 
Rutte & Suverior ...-------- 
California Packing ..+.----- 
California Petroleum ..-..--- 
Central Leather ..--- --++-°"° 

Do, Pid. ...s-ecerrere’’ : 
Cerro de Pasco Coppet..--- --- 






Cura, Cola ....seeseees: 


Colorado Fuel & Iron...-.- 
Columbia Gas & Elec...------ 
Nongoleum-Nairn ..--- Scns 
fonsolidated Cigar ..------- 
Consolidated Gas ...-------> 
Continental Can ...--------- 
Corn Preducts Refining..... 
Ma PTA. accos sewers tess 
Crucible Steel ...------ sere 
Cuba Cane Sugar ...----+-> 
Do. Pid ..ccceeseceesess 
Cuban-American Sugar ...-- . 
Cuyamel Fruit ...----+++++° 
Davison Chemical ....---+-- 
Dupont de Nemeurs ...--+-- 
Eastman Kodak ....- --+++* 
Electric Storage Batte v..-- 


Endicott -7ohnson 

Do, Pid. ...--- - 
Fisk Rubber ... 

Do. ist Pfd. .. 
Fleischmann Co. 
Foundation Co. .. 
Freeport-Texas 
General Asphalt 
General Cigar .-.- -- -- 
General Electric .. .-+- - 
General Motors ....-.- 


M6; 1% PEA, .. 2-00: aia ae 
Goodrich (B, F.) Co..--- -- 


Do 


Do, Prior Pfd. ....-- 


Granby Consolidated ....-- ‘ 
Great Northern Ore Ctfs.... 
Gulf States Steel.......---- 


Houston Oil 


Inland Steel 


Inter, Business Mach 
{nter, Combustion Eng 
Inter, Harvester 
Inter, Merctl, Marine 
Do. Pfd. 


Inter, Paper 
Relly-Springfield Tire 
Do. 8% Pfd. 
Kennecott Copper 


Lima Locomotive 


SD ee ara 


Lorillard (P.) Co. 
Mack Trucks 

Magma Copper 
Mallinson & Co 
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ae 2 sae : 
Goodyear T. & R. Pfd... .-- 


Hudson Motor Car.....+- ee 
Hupp Motor Car......-.-++-->> 
Inspiration Copper ...------ 


Kinney (G. R.) Co.......... 


. a ee ere rer 


Pre-War 
Period 
le 
1909-1913 
High Low 
105% 56% 
744% 24% 
116% 98% 
136% 99% 

133% 110 
153% 101 
#530  *200 
40% 15 
107% 74 
54% 27% 
-— os 
32 10 
60% 36% 
107% 100% 
*515% *18% 
80 47 
134 128 
164% 118 
45 41 
12% 16 
51% 16% 
111 80 


53 22% 
*165% *114% 
26% 1% 
98% 61 
19% 6% 
+58 0283 
*No Sales 


#641, *42 


42% 
188% 
*51% 

261% 
10934 

78%, 

88% 

25% 


21% 

9 
27% 
#20714 
19% 


*215% *150 239% *144% * 


(Please turn to neat page) 


15% 
129% 
*25 

15% 

13% 

2e 

25% 

8 


13% 


2% 
12% 
*135 
6% 


Price Range of Active Stocks 
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Post-War 
Period 


—A—— 
1919-1926 


Low 
29% 
18 

63% 

18 

36 

6714 

92% 

82% 

81% 

4 

19 

66 





Low 7/6/27 Share 


SM wm Oa -1s 


pe . *« 
ee re 


wip: WON 


toms 


3 
8 
5 
5 
7 
5 
5 
$2 
7 
6 















Kipper, Peapopy & Go. 


Founded 1865 


NEW YORK BOSTON 
17 Wall St. 115 Devonshire St. 
Branch Offices 
NEW YORK BOSTON 
45 E. 42nd St. 216 Berkeley St. 
NEWARK PROVIDENCE 
5 Clinton St. 10 Weybosset St. 


Conservative 
Investments 


Suggestions 
on Request 


Correspondents of 


BARING BROTHERS & CO., LTD. 


LONDON 


































COMMON {SENSE 


dictates making your in- 

Mvestments in accordance 
with a definite plan. Well 
balanced holdings, careful- 
ly checked over from time 
to time, are recommended 
by all authorities. 


We shall be glad to aid 
you in making a plan to 
fit your particular needs. 
Our Statistical Depart- 
ment is freely at your serv- 
ice for information or ad- 
vice on any matter relating 
to investment. 








Send for free booklet on 
“Buying and Selling 
Foresight” 








Ask for MG.-2 


& (HAPMAN 
Members New York Stock Exchange 


52 Broadway, New York 
Telephone Hanover 2500 


Widener Bldg., Philadelphia 


‘elephone Ritterhouse 11 57 























531 


In the 
Market Letter 
this Week 


Observations on 


American Telephone 
& Telegraph Co. 


General Baking Corp. 


SENT ON REQUEST 
ASK FOR 79-4 


LISTED BONDS AND STOCKS 
bought and sold for cash, or 
carried on conservative margin. 


McClave & Co. 


MEMBERS 
New York Stock Exchange 
New York Cotton Exchange 


67 Exchange Place 
New York 


Telephone, Hanover 3542 


BRANCHES 
Hotel Ansonia, 73rd St. & B’way, N. Y. 
1451 Broadway, Cor. 4l1st St., N. Y. 
New Brunswick, N. J. 














THE GRANGER 
FINANCIAL 
REVIEW 


In its Current Issue Reviews 


Reynolds Tobacco 


Union Carbide 


(Copy furnished on request) 


SULZBACHER, 
GRANCER & CO. 


Members N. Y. Stock Exchange 
New York Cotton Exchange 
New York Curb Market 


li Broadway New York 
Branch Offices 
2 East 57th St.,NewYork 


BERKELEY-CARTERET MOTEL ARCADE 
Asbury Park 














New York Stock Exchange 
Price Range of Active Stocks 


INDUSTRIALS—Continued 


Pre-War War Post-War 
Period Period Period 


A —— x. 1927 Last Diva 
1909-1913 1914-1918 1919-1926 ——_ Bale § Per 
High Low High Low High Low Low 17/6/27 Share 


Maracaibo Oil Explor a6 ‘ai sa is 87% 16 18 13 
Marland Oil gs a 7 638% 121% $1 331% 
May Department Stores #88 *65 *97% *35 *%174% *60 66% 69% 
Mexican Seaboard Oil aS = ‘ os 84% Vy 5 
12% 49% 16% 382% 8 138% 
oa * 82 
National Biscuit *96%4 *139 “70% *270 
National Dairy Prod - < 7“ 
National Enam. & Stamp 9 541%, 
42%, 74% 
45 136 
a 40% 8 27 
North American *60 *81 
Do. Pfd. oe si ate 
Packard Motor Car oe be a 
Pan.-Am. Pet. & Trans be? ees 10% 
Do. Class B ‘> - 
Paramount-Fam. Playere-Lasky 
Do. Pfd. sé Be — 
oe age pe Co. 48% 


or 
— ° 
ooc- wa- 


se 


S 


Phillipe Petroleum én ae ™ 
Pierce-Arrow nae eb e 65 
sot shoe s% 109 
58% 
Postum Cereal . 


Pressed Steel Car : : 56 18 88 
. <$ 109% 


> 6: pomaa® 


Pullman Company ‘. 200 49 177 
Punta Alegre Suga as os és 51 


143% 
Radio Corp. of Am is ee ha - 
Ray Consol, Copper. . -. 27% 7% 37 
Republic Iron & Steel. - 49% 15% 96 

Do. Pfd. A -. 111% 64% 112% 
Royal Dutch N, nal pes —“ 86 

119% 

134% 


-. 124% *101 *2383 *120 243 
Shell Trans. & Tradin im fees “ 7 % 9014 
Shell Union Oil .... ‘x 3 - ie ss $1 
Simmons Company . os oe “7. nes be 545% 
Simms Petroleum . os o nan = sy 28% 
Sinclair Consol, Oil.. co eran . 6 25%, 64% 
+ ais os 5 se 7%, 
Sloss-Sh. Steel & Iron.. ra 9 19% 148% 
Standard Oil of Calif... sue i - -» 185 
Standard Oil of N. J... 
Stewart-Warner Speed . 
Stromberg Carburetor .... 
— ae Company .... 
Do. 


Texas . 
Texas Gulf Sulphur 
Tex. & Pac. Coal & Oil 
Tide 
Timken Roller Bearing 
Tobacco Products 

Do. Class 
Trenscontinentel Oil 
Union O'l of Calif 


aa. . 


64 175% 
ie # 46 59 
United Fruit 105 © #294 
U. 8. Cost I. Pipe & F 3 7% 250 

Do, Pfd. 30 118 
TT. 8. Yadus. Alcohot 167 
U. 8. Realty & Imp *184% 
U. 8. Rubber 27 44 

Do. Ist Pfd. 
U. 8. Smelt., Ref, & M’n 
U. 8. Steel 

Do. Pfd. 


Sd wot wo: 
= 


wa 


Vanadium Corp. 

Western Union ° 56 
Westinghouse Air Brake 182% 143 
Westinghouse E. & M 45 24% 74% 


oe 60 
*50 48325 
ee os 100 
20 oe 84% 
*177% «*76% *151 
ee 100 
. 18% 


ql oa) mee m-t00 te M-3-30900: mene 


59% 


ft Bid price. * Old stock. §In stock. + Not including extras. 


When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 
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Securities Analyzed, Rated and 
Mentioned in This Issue 





INDUSTRIALS 


Ajax Rubber 
American Agricultural Chemical .... 
American Beet Sugar 
American Bosch Magneto 
American Brake Shoe 
American Brown Boveri 
American Hide & Leather 
American Linseed 
American Safety Razor 
American Steel Foundries 
American Woolen 
Armour & Co. “A” 
Arnold Constable 
Associated Dry Goods : 
Atlantic Gulf & West Indies 
Austin Nichols 
Belding-Heminway 
eager Steel er 
Briges Mig. ...<25. Mae CAIs wees 
“seen Shoe 511 
Brunswick-Balke 
Burns Bros. “B” 
Canada Dry Ginger Ale 
Central Leather 
Chrysler Corp. 
Commercial Credit 
Commercial Investment Trust 
Congoleum-Nairn 
Consolidated Textile 
Continental Baking “A” 
Continental Motors 
Cuba Cane Sugar 
Cuba Company 
Cuban-American Sugar 
Cudahy Packing 
Cuyamel Fruit 
Davison Chemical 
Devoe & Raynolds “A” 
Dodge Brothers 
Otto Eishenlohr 
Electric Refrigeration 
Fairbanks-Morse 
Federal Motor Truck 
First National Stores 
Fisk Rubber 
Gabriel Snubber 
General Outdoor Advertising 
Gimbel Brothers 
RUMAGEN! (Grae avis sos, ce aces soaks 513 
Goodyear Tire 
Gulf States Steel 
Hartman Corp “B” 
Hoe R, “A” 
Hupp Motor 
Inland Steel 
Inter Continental Rubber 
International Combustion 
International Mercantile Marine 
International Paper 
Intertype Corporation 
Jones Brothers Tea 
fordan Motor 
Kelly-Springfield Tire 
Kresge Dept. Stores 
Lehn & | ‘ink 
Loose-\Wiles Biscuit 
Lorrillard 
Ludlum Steel 
Manhattan Shirt 
Marlin Kockwell 
Martin-] 
aytag 
Miller R:; 
Motor \W’! 
Mullins Body 
National Cash Register 
National Department Stores 
National Distillers 
National Enameling & Stamping .... 
Y. Air Brake 
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Oil Well Supply 

Orpheum Circuit 

Otis Steel 

Packard Motor 

Paige Detroit Motor 

Park & Tilford 

Pathe Exchange 

Penick & Ford 

Py col Pigg oT RCO 2) A 515 
Phillips Jones 


’ Phoenix Hosiery 


Pierce Arrow Motor 

Pittsburgh Terminal Coal 

Punta Alegre Sugar 

Real Silk Hosiery 

Reid Ice Cream 

Sears-Roebuck 

Snider Packing 

Southern Dairies “A” 

Spiver Mfg. 

Stromberg Carburetor 

MENGEDAKEE COPD. ccctis.< caw ss wecees 515 
Submarine Boat 

The Fair 

Tung. Sol Lamp 

U. S. Distributing 

TS OU RUDHER oi, caccasece coke +s .a DLO, Ole 
Universal Pipe & Radiator 515 
WANA MOON oes. ois. 'sik was 4 o'9:0.0:0.0%0 aE 
Victor Talking Machine 515, 536 
Vivaudou, V. 51 
Vulcan Detinning 

Ward Baking “B” 

White Motor 

White Sewing Machine ........... *. 
Willys-Overland 

Worthington Pump & Machine 

Wright Aero 


RAILROADS 
Erie Railroad 


MINING 
Inspiration Copper 


COMMODITIES 


Leather 


Bond Buyers Guide 
International Mercantile Marine 
Unlisted Railroad Bonds 


PETROLEUM 
Shaffer Oil & Ref. Co. 


Sun Oil 
Transcontinental Oil 


PUBLIC UTILITIES 


American & Foreign Power 510 
American Water Works & Electric .. 535 
Bot. 503 
Electric Power & Light 

Engineer’s Public Service 

Federal Light & Traction 

General Gas & Electric “A” 

Interborough Rapid Transit .......... 503 
Louisville Gas & Electric 

Manhattan Railway 

National Power & Light 515 
INOfEn. Manetican Co.) . 2.3.06 0 515, 524 
Pacific Gas Electric 515 
Pubhe Servececot Ni: Js csc cseeccces 515 
Southern California Edison 

Third Avenue Railway 

Utilities Power & Light 


obey E Kirk 


Established 1873 


Members N. Y. Stock Exchange 





Accounts Carried 


on 


Conservative Margin 





Weekly 
Market Letter 


on request 





25 Broad St., New York 
Telephone Hanover 8030-8045. Incl. 
































A Special Letter 


NATIONAL 
CASH REGISTER 


will be forwarded 











on request 


Ask for MW-28 


BRUNING, JACKSON & CO. 


Members New York Stock Exchange 


60 Broad St. New York 


Branch Office 


475 Fifth Ave. New York 





Investment 
Suggestions 


The Preferred Stocks of 
successful Electric Power 
and Light Companies 
offer opportunity for in- 
vesting at attractive yields 
in this sound and rapidly 
growing industry. 


We have prepared a list 
of suggestions for the in- 
vestment of $10,000, con- 
taining ten Preferred 
Stocks with an average 
yield of over 6.80% per 
annum. The list will be 
sent to investors upon re- 
quest. 


PYNCHON & CO. 
Members New York Stock Exchange 
111 Broadway, New York 
Uptown Office: 43rd St. & Madison Ave. 


CHICAGO MILWAUKEE 
LONDON LIVERPOOL 








THE MAGAZINE oF WALL STREETS 


CoMMON STOCK PRICE INDEX 


(1925 Closing Prices =100) 





1927 Indexes 1926 Indexes 
Number of (264 Issues) Recent Indexes (238 Issues) 
Issues in Group | omen Tl ate ‘ A 
Group Hi Low June 25 July2 Close High 
264 COMBINED AVERAGE : 4 105.0 104.1 102.0 
38 Railroads “i 136.6 135.5 , 102.2 

















What Are Your 
Investment Needs? 


HEN buying securities, what 

factors decide your selec- 
tion? Do you seek and obtain 
reliable information? Do you look 
into the factors of safety, of yield, 
of present conditions and future 
trends in the industry in which 
you wish to invest? 
Orvis Brothers & Company ex- 
tend to you a service backed by 
55 years’ experience. From our 
Information Department you can 
obtain reliable facts and statistics 
about security and business condi- 
tions. Investment suggestions will 
be made on request. 


Investors who realize the importance 
of periodical examination of security 
holdings, will be interested in writing 
_ for our bend list ‘Safety with 54%”. 


Orvis Brothers & @ 


Established 1872 
60 Broadway New York 


BRANCH OFFICES 
44th St. and Madison Ave., New York 
Tennessee Ave. and The Boardwalk, 
Atlantic City, N. J. 


Members 
New York Stock Exchange 
New York Cotton Exchange 
Chicago Board of Trade 
WN. Y. Coffee & Sugar Exchange 
New York Produce Exchange 
New Orleans Cotton Exchange 
Rubber Exchange of N. Y., Inc. 


78.3 74.4 
123.3 125.5 
87.4 86.5 
70.6 70.1 
75.6 74.9 
152.3 152.5 
124.2 
85.1 
101.3 102.7 ik 

106.1 105.9 91.6 

63.3 63.6 .0 (Begun 19°7) 

15.7 74.7 7 101.0 67.6 

163.0 154.3 159.1 1€0.0 

94.2 97.0 105.2 86.8 

75.1 15.2 M 101.2 72.3 

101.8 104.5 . 121.0 80.7 

102.1 96.5 102.4 68.0 

89.1 101.6 75.0 

98.4 i; 110.8 73.0 

56.9 102.6 69.6 

92.8 ° 105.7 78.1 

(No record) 

187.8 75.5 

85.2 

82.4 

78.8 

84.8 

74.3 

98.6 

59.8 


Agricultural Equipment 
Alcohol 

Automobile Accessories 
Automobiles 

SD Nanesaees eke vhades seks 
Business Equipment 
Chemicals & Dyes 
Construction & Bldg. Mat’l.. 
Containers . 

Copper 

Dairy Products ...........+.-. 
Department Stores 

Drugs & Toilet A'ticles 
Electric Apparatus 

Foods & Beverages 
Furniture 

Leather 


_— 
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Marine 
Meat Packing 

etals 
Miscellaneous 
Paper & Publishing 
Petroleum 
Public Utilities 
Radio 
Railroad Equipment 
Real Estate 
Recreation 
Rubber 
Steel 
Sugar 
Sulphur 
Telephone 


SkeoSS 


i 


SHERSRSRSSSASSSSAT SS 
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3 
1 


2 
5 
7 
3 
5 
1 
1 
8 
1 
5 
6 
3 
4 
2 
2 
3 
9 
5 
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Traction 
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THE MAGAZINE oF STREET'S 


COMMON STOCK PRICE INDEX 
{ CLOSING PRICES = 100) 
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When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 


(An unweighted Index of weekly closing prices, specially designed for investors. The 
1927 Index includes 264 sssues, distributed among 36 leading industries; and covers about 
90% of the total transactions in all Common Stocks listed on the New Yor’ Stock Exchange. 
It is compensated for stock dividends, rights and assessments; and reflects all important 
price movements with a high degree of accuracy. Our method of making annual revisions 
in the list of stocks included renders it possible to keep the Index abreast with evolutionary 
changes in the market, without impairing tts continuity or introducing cumulative inaccuracies.) 
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ANSWERS TO INQUIRIES 
(Continued from page 524) 
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profit, and await a more favorable 
level for repurchasing. 


AMERICAN W. W. & ELEC. 


As a reader of your Magazine, I am asking 
vou for your opinion on American Water Works. 
7 have held 50 shares for several years. I paid 
$31 for it. I could have taken about 100 per cent 
profit recently but did not do so—did I make 
a mistake?—D. E. B., Waltham, Mass. 

American Water Works & Electric 
Company, Inc., controls the largest 
group of privately owned water works 
plants in the United States, located 
chiefly in the middle west and south. In 
September, 1925, the company organ- 
ized the West Penn Electric Company 
to take over all the company’s electric 
subsidiaries which operate in Mary- 
land, West Virginia and Western 
Pennsylvania. Gross earnings  in- 
creased from 19.8 millions in 1921 to 
45.15 millions in 1926, while net income 
in the same period rose from 1.3 mil- 
lions to 4.5 millions. Despite accom- 
panying increases in capitalization, op- 
erating results have shown increasing 
balance available for the common stock 
over a five-year period, earnings in 
1926 being equivalent to $5.47 per com- 
mon share of $20 per value outstand- 
ing, compared with $3.56 in 1925. Un- 
der date of June 16, 1927, stockholders 
were advised of a plan for reincorpora- 
tion of the company under the laws of 
Delaware. The new company planned 
the issuance of 200,000 shares of new 
6% preferred stock, first offering it to 
holders of the old 140,500 1st preferred 
stock of $100 par value on a share per 
share basis, plus $11 per share in cash. 
The 664,116 no par common shares of 
the old company are to be exchanged 
for common stock of the new company 
in the ratio of two new shares for each 
old share bringing outstanding common 
shares to 1,328,232. Funded debt of 
the company totaled approximately 
169.6 millions. Water Works operat- 
ing costs and rates are stable and the 
demand has been steadily increasing. 
Resulting from a combination of na- 
tural growth and new acquisitions net 
power output of the organization has 
shown consistent increase over a long 
period of years. Prospective natural 
growth in operations and earnings is 
likely to be productive of satisfactory 
returns to patient shareholders, but 
Present prices appear to represent 
rather a full discount of the company’s 
favorable progress a considerable dis- 
tance ahead. 





GOODYEAR TIRE & RUBBER 


I hold 40 shares of Good p : 

. ‘ year Tire for which 
| pei $30 last year. I bought it because you 
impr that the company’s earning position was 

Proving. Is there any possibility of the divi- 
= being declared om the common. Has it 
hare making money enough to warrant this? I 
to on, son profs but would much prefer 

stock if it és going t ividend: 
~.A.R, Cleveland, Ota : 


The recent settlement of litigation 
volving affairs of Goodyear Tire & 
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Due from Foreign Banks 


Public Securities 

Short Term Investments 
Other Stocks and Bonds 
Demand Loans 

Time Loans 

Bills Discounted 


Real Estate : 
Due from Foreign Offices 


Assets 


Capital 


Deposits 


Foreign Offices 


LONDON: 10 Moorgate, E. C. 2 
Bush House, Aldwych, W. C. 2 


PARIS: 23 Rue de la Paix 
MEXICO CITY: 48 Calle de Capuchinas 








THE EQUITABLE 
TRUST COMPANY 


OF NEW YORK. 
Alvin W. Krech, Chairman of the Board 
Arthur W. Loasby, President 
Condition at the Close of Business, June 30, 1927 
(including Foreign Offices) 


ASSETS 
Cash on Hand and in Banks........$ 51,086,794.84 
Exchanges for Clearing House 66,892,727.06 


Bonds and Mortgages....... 


Customers’ Liability on Acceptances 
(Less Anticipations) . . 


Accrued Interest Receivable and Other 


LIABILITIES 
Surplus and Undivided Profits....... 23,770,304.83 


Acceptances (Less in Portfolio)..... 44,501,444.50 
Notes Payable (Foreign Offices) 4,660,800.00 
Accrued Interest Payable, Reserve for 

Taxes and Other Liabilities..... 7,003,190.65 


37 Wall Street 


UPTOWN OFFICE: TWENTY-EIGHTH IMPORTERS AND 
Madison Avenue STREET OFFICE: TRADERS OFFICE: 
at 45th Street 79 Madison Avenue 247 Broadway 


16,539,469.29 
9,178,224.00 
49,757,695.78 
532,194.94 
34,516,017.21 
103,368,648.82 
83,094,666.90 
116,650,301.35 


42,128,058.79 
7,877,572.99 
1,694,488.82 
2,636,014.05 


$585,952,874.84 





$ 30,000,000.00 
wee» 476,017,134.86 





$585,952,874.84 


District Representatives 
PHILADELPHIA: Packard Building 
BALTIMORE: Calvert and Redwood Sts, 
ATLANTA: Healey Building 
CHICAGO: 105 South La Salle Street 
SAN FRANCISCO: Financial Center Bldg. 























KEEP POSTED 


A 7% YIELD FROM FIRST MORTGAGES 
on individual homes that do not exceed 50% 
of valuation is fully explained in a very at- 
tractive booklet—also how one may double 
his investment with absolute safety of prin- 
cipal in 10 years, 26 days. Sent free on 
request, (415) 


“INVESTING FOR SAFETY’’— 
The newest publication of S. W. Straus & 
Co., 565 Fifth Ave., New York City, de- 
scribes in detail the methods followed by 
this organization in underwriting first mort- 
gage real estate bond issues. Send for your 
free copy 217. 


IF YOU ARE INTERESTED 
in an 8% return on your money with abso- 
lute safety, consider the investment features 
of the B. & L. shares issued by a strong 
Florida Building & Loan Association. Send 
for pamphlet 416. 


BOND THAT PARTICIPATES IN PROFITS 


This pamphlet describes a seasoned bond, 
which for many years has regularly paid 
participation in profits in addition to regular 
bond interest, and describes the nation-wide 
business which furnished the earnings. Dis- 
tributed by one of the oldest investment 
houses. Ask for 285. 
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i Bee the tired and hungry motorist, 
the United crest is a hospitable 
symbol of comfort, good food and 
moderate rates. Plan your trip to in- 
clude stop-overs at the hotels of this 
great System. Write for road maps 
and travel information. 


Hotels in the 
United System 


NEW YORK CITY 
PHILADELPHIA 
SEATTLE, WASH. 
WORCESTER, MASS. 
NEWARK, N. J. 
PATERSON, N. J. 
TRENTON, N. J. 
HARRISBURG, PA. 
ALBANY, N. Y. 
UTICA, N. Y. 
SYRAC’JSE, N. Y. 
ROCHESTER, N. Y. 
ROCHESTER, N. Y. 
NIAGARA FALLS, N. Y. 
ERIE, PA. 
AKRON, OHIO 
FLINT, MICHIGAN 
KANSAS CITY, MO. 

In CANADA 


The Roosevelt 

The Benjamin Franklin 
The Olympic 

The Bancroft 

The Robert Treat 

The Alexander Hamilton 
The Stacy-Trent 

The Penn-Harris 

The Ten Eyck 

The Utica 

The Onondaga 

The Rochester 

The Seneca 

The Niagara 

The Lawrence 

The Portage 

The Durant 

The President 


The Mount Royal 
King Edward Hotel 
Royal Connaught 
The Clifton 

The Prince Edward 
The Admiral Beatty 


MONTREAL 
TORONTO 
HAMILTON 
NIAGARA FALLS 
WINDSOR 

SAINT JOHN, N. B, 


* 
UNIT 


HOTELS 


COMPANY 
OF AMERICA 


Executive Offices 
25 West 45th St., N. Y. 


Affiliated AMERICAN HOTELS CORP. 


cD 


Affiliated Abroad: Important Hotels of U. N. I. T. I. 

otel System and Other Select Hotels; and, in the Orient, 
with the Japan Hotel Association, Tokio, Japan. United 
Travel and Hotel Bureau: European Headquarters—Paris, 
6 Rue Caumartin; London, 7 Sc. James’s Street, S. W. 1. 











Rubber Company and capital changes 
resulting in the substitution of 60 mil- 
lions of new funded debt bearing a low 
coupon rate for approximately 36.2 
millions of old funded debt and 15 mil- 
lions of 8% cumulative prior prefer- 
ence stock and the proposed plan of 
liquidating accumulated back divi- 
dends on. the 7% preferred stock 
through the issuance of additional 
shares of the latter issue may be re- 
garded as advantageous to common 
shareholders, inasmuch as_ charges 
ahead of the junior issue will be re- 
duced to an amount equivalent to very 
nearly $2 per share of common stock. 
The company earned nothing on the 
common stock in the years 1921 and 
1922, after providing for regular divi- 
dends on senior stock issues; in subse- 
quent years earnings ranged between 
90 cents per share of common stock in 
1928; $7.71 in 1924 and $18.48 in 1925. 
Profits suffered a sharp decline in 
1926, due to crude rubber and cotton 
deflation, there being no balance avail- 
able for the common stock in that year. 
However, gratifying improvement has 
been shown in the current year to date, 
earnings applied to the new capital 
structure after providing for liquida- 
tion of accumulated back dividends on 
the 7% preferred stock being equal to 
approximately $6 per share of common 
stock in the first five months of the 
year. Production and sales have been 
maintained at a high level, and, unlike 
many of its competitors, the company 
is understood not to have suffered 
losses on crude rubber adjustments 
this year. Latest balance sheet, after 
giving effect to proposed capital 
changes, discloses a satisfactory finan- 
cial condition. Total current assets of 
102.8 millions exceeded total current 
liabilities of 9.6 millions by 92.7 mil- 
lions in net working capital. Cash and 
call loans aggregated 18.75 millions. 
There were no bank loans. The com- 
pany’s status has unquestionably un- 
dergone considerable improvement in 
the recent ps.st, and in view of i'.c very 
satisfactory showing unde: conditions 
embarrassing to many coimpetitors, we 
believe a constructive attitud: toward 
the future is warranted. While di- 
rectors are likely to defer disburse- 
ments on the common stock, awaiting 
assurance of the permanency of the 
present satisfactory earnings, pay- 
ments are clearly several stages nearer. 
We believe you would be justified in re- 
taining your present holdings with a 
view to developments. 


SEARS-ROEBUCK 


As a stockhclder in Sears, Roebuck, I would 
like to know if the merger with Montgomery 
Ward which has been discussed would help or 
hurt Sears, Roebuck stockholders and the market 
value of Sears, Roebuck stock?—H,. P. M., Dens- 
son, lowa. 

Despite the fact that rumors have 
been current regarding the possible 
merger of Sears-Roebuck & Company 
and Montgomery-Ward & Company, 
there have been no definite develop- 
ments along those lines to date. A 
careful study of the situation discloses 
many objections to a consolidation. 
Arguments in favor are based pri- 


merily on economies to be effected jn 
c talogue production and distribution 
pert of which could be passed on to 
customers and part retained for stock. 
holders in a consolidated company, 
However, it was contended that one 
mail order catalogue would not have 
nearly the aggregate purchasing power 
of the present two catalogues, each 
with radically different methods of ap. 
proach and appeal in many lines. It js 
felt that elimination of one catalogue 
would bring a reduction in sales yol- 
ume sufficient in itself to offset any 
savings obtained in cost of catalogue 
production and distribution. It is gen. 
erally felt in financial circles that there 
is no basic weakness in the position of 
either company justifying a merger, 
ana it is very likely that no consolida- 
tion will ever come to pass. In any 
event, in the light of present conditions 
we fail to perceive where stockholders 
of either Sears-Roebuck or Montgom- 
ery-Ward are likely to benefit material- 
ly in any consolidation at this time. On 
a volume of sales in 1926 of 272.7 mil- 
lions, Sears-Roebuck & Company re- 
ported earnings equivalent to $5.22 per 
share of common stock against 258.34 
million sales and $5.22 per common 
share in 1925. Failure of the balance 
available for the common stock to show 
improvement in 1926 over 1925 is ex- 
plained by higher depreciation charges 
in the later year. Sales in the first 
five months of the current year are 
running slightly over 1% in excess of 
the corresponding period of 1925. Capi- 
tal structure is simple now consisting 
solely of 4,200,000 shares of no par val- 
ue common stock. Latest balance sheet 
presents a picture of sound finances. 
‘Total current assets amounted to 95.7 
millions, against 18.2 total current lia- 
bilities, leaving 77.5 net working capi- 
tal. Cash and marketable securities 
aggregated in excess of 31 millions. In 
view of the very substantial expansion 
in sales shown following the decline 
noted in the subnormal year of 1921 
and prospects o£ future normal growth 
in operations and earnings we believe 
that where patience is employ2d and 
shares are retained for the long pull, 
the results achieved should justify 
h Iding. 


VICTOR TALKING MACHINE 


I bought 20 shares of Victor Talking Machine 
last year at 96 and since sold the 12 shares of 
prior preferred and 7 shares of convertible pre- 
ferred which I received under the reorgantzation. 
I now hold 33 shares of common, What do you 
think of the ccmpany’s business outlook? Would 
you advise increasing my holdings?—I. T. K., 
Plainfield, N. J. 

Following very highly satisfactory 
earnings over a long period of years, 
profits of Victor Talking Machine Com- 
pany underwent a precipitate decline 
in 1924, results of operations in that 
year being $1,227,226 against $6,568,- 
850 in 1923. A loss of approximately 
5.5 millions was incurred in 1925, after 
extraordinary charges and adjustments 
of 5.4 millions. That condition was 
brought about through serious inroads 
mde by the radio. In an effort to cor- 
rect the situation large outlays were 
made for improved sound recording 
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and producing devices and methods of 
combining the victrola with the radio. 
The new policy led to the introduction 
of the Orthophonic Victrola and Elec- 
trola, the Orthophonic Victor record, 
and combination of the talking machine 
with the radiola made by the Radio 
Corporation of America. The new 
products met with gratifying public re- 
sponse, resulting in substantially in- 
creased earnings for 1926. Subsequent- 
ly, control passed from the founder of 
the business to new interests followed 
by rearrangement of capital structure. 
Capitalization now consists of 69 
shares of 7% non-callable non-cumula- 
tive preferred stock of $100 par value, 
207,668 $100 par value 7% cumulative 
prior preferred stock, 121,139 no par 
shares of $6 cumulative convertible 
preferred stock and 531,086 shares of 
no par common stock. The latest bal- 
ance sheet of the company discloses a 
sound financial condition, total current 
assets on December 31, 1926, of 30.5 
millions exceeding total current liabili- 
ties of 4.5 millions by 26 millions net 
working capital, a ratio of 7 to 1. Cash 
and marketable securities were ap- 
proximately 16 millions. Earnings for 
the year 1926 applied to present capi- 
talization were equivalent to slightly 
over $10 per share of common stock 
now outstanding followed by 81 cents 
per share of common in the first quar- 
ter of 1927 against $1.08 in the corre- 
sponding period of 1926. Decline in 
net for the first quarter of the current 
year is accounted for ulmost wholly by 
income taxes for which it was unneces- 
sary to make any provision in 1926 ow- 
ing to credits accruing from deficits of 
the preceding year. Further, it is un- 
derstood that the cost of sales for the 
first quarter included liberal expendi- 
tures for advertising which is expected 
will later affect the company’s business. 
Sales of records in the second quarter 
have shown an expending tendency and 
sales of the Orthophonic talking ma- 
chine were in satisfactory volume. 
Combination Radio Talking Machine 
sales were lower due to the fact that 
for some months the volume of business 
in radio equipment generally had un- 
dergone a severe slump. However, it is 
noteworthy that by far the greater 
part of sales and earnings of the com- 
peny are mide in the final half of the 
year. Despite the fact that the com- 
pany’s corporate existence extends over 
a period of many years, due to the 
changes in activities in the late year 
and capital changes the organizations 
present status, to a considerable ex- 
tent, is that of a new enterprise. How- 
ever, while it is not likely that the 
highly satisfactory earnings in 1926 
will be duplicated for some time 
to come, management is in capable 
hands, and indicated average earnin,’ 
Power in the future is sufficient, in our 
opinion, to lend a measure of attrac- 
tion to the common shares for one ir, 
4 position to assume a business man’s 
speculative risk. In that light, we sug- 
gest retaining the shares now held and 
if such a course would not have the 
effect of increasing your holdings out 
of proportion to your ownership of 
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UPPOSE he had 
put it off- 





This is a story for married men, and for men who 
are about to be married. It is a true story. Out of 
consideration for the feelings of the widow, and 
because (like the family doctor) we consider our 
relationship with our clients confidential, we do 
not publish names. But the facts are all avail- 
able in our home office. 





E wrote us last July, from a little city 

in Venezuela. He had read one of our 
advertisements, and clipped a coupon like 
the one at the bottom of this page. 


On the Prosperity Plan which we sent him 
(the same interesting plan that we are offering 
to every reader of his story) he told us that 
he was 38 and prospering in his profession. 
He explained that he wanted to make sure his 
wife would have anincome if anything should 
happen to him. 

A few weeks later, he was back in New 
York. At his request, a Phoenix Mutual coun- 
selor called on him, The Phoenix Mutual 
man recommended a $25,000 policy to 
be paid to this man’s wife or her chil- 
dren, if he should die. And he recom- 
mended a $15,000 business policy to’ 
protect his business partner against 
loss. A doctor attested that the man 
wasin excellent health, and the papers 
were signed. 

That was early in November. On a 
December first he had a wisdom tooth "> ® 
extracted. A simple matter;he did not — 
think twice about it. An infection de- 
veloped, and a week later he was dead. 


The baby that was born just before tragedy 
fell soswiftly and unexpectedly upon this man 
will not remember him. And nothing cancom- 
pensate his wife for the loss of such a husband 
and father. But what a difference his thought- 
fulness will make! Every memory of him will be 
the fonder for respect and gratitude. 

We do not like to talk about death in our 
advertising. Usually we don’t. We know, for 
one thing, that you are interested in /ife, in 





success, in getting the most possible happiness 
with the least worry. But isn’t this one of the 
things you want in your life: the knowledge 
that no matter what happens to you, your wife 
and children will be comfortable and cared-for 
always? Wouldn’t you be freer to enjoy life, 
wouldn’t you be happier, if we took this care 
off your shoulders? 


We can—and it’s all so easily arranged. 
You deposit a few dollars a 
month with us. If you should die, 
we give your wife whatever in- 
come you have decided she will 
need. If you should be perma- 
nently disabled, we see that you 
get a regular income just the 

* same. Andif neitherof these things 
happens, when you are 65 we put 
you on our payroll, and every 
cent you deposited with us comes 
back to you, with interest, at the 

time you need it most. Youcan’t lose! 


Don’t you want to know more about it? 
The first step is to send for your copy of the 
Phoenix Mutual “Prosperity Plan,” which 
contains several questions about your plans 
and hopes. All you need to do is to answer the 
questions. Then we will tell you just what to 
do to carry out those plans. 

Read the list below. These are the things you 
want, aren’t they? Let us teil you how to get 
them. Mail the coupon now. 


@) PHOENIX MUTUAL 


LIFE INSURANCE COMPANY 


Home Office: Hartford, Conn. 


First Policy Issued"1851 





TO GET THESE 





Hereare justa few of the things 
you can do under the Phoenix 
Mutual Plan: 


{ 
I 
! 
1 Retire with an income when you | [ 
are6ocr6s. I 
2 Leave your home free of debt. 1 
3 Senp your children to college. I 
4 CREATE an estate. | 
5 Make sveE your income will go cn 
even though ycu become tovtally | 
disabled. 
6 Leaveanincomef. r your family. | 














Pxoentx Murtuat Lire Insurance Co. 
278 Elm Street, Hartford, Conn. 

Send me by mail, without obligation, my copy of the 

Phoenix Mutual Prosperity PLan.” 


Business Address .. 
Home Adcress........ 
Cty: 


Date of Eirih 


re SSE 


MAIL THIS 
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SAVE $8.20 


Get this Trading and Investing Library 
at 40 Per Cent Off the List Price 


$20.50 Worth of Books for $12.30 








Each Volume is 
—Easily Understood 
—Thoroughly Practical 
—Amazingly Simple 
—Fundamentally Sound 





Studies in Stock Speculation—Vols, I and II—These two valuable books 
cover the subject of trading from its most elemental to its most scientific 
phases. They cite instances and give examples to explain all the difficult 
angles of market operation, 


You and Your Broker.—This book explains very carefully every relation- 
ship between your broker and yourself. 


Fourteen Methods of Operating in the Stock Market—COPY, DON’T 
ENVY the big successful trader. A complete description of the methods 
used by some of the biggest operators are fully described in this book. 
YOU should know how to adapt their methods to your trades. 


Financial Independence at Fifty—At 50 will you be an object of another's 
charity? According to insurance statistics 65 le out of every 100 
are dependent upon others before they are 65. his book will show 
you the WAY out of the RUT. 1927 Revised Edition. 


A BC of Bond Buying—Whether you buy bonds for safe investment or 
for price appreciation, or both, this book gives the fundamentals necessary 
in making the right choices and watching your holdings. Invaluable for 
the conservative investor. 











The authors of these books are all EXPERIENCED TRADERS AND 
INVESTORS. They tell you in plain, straight-from-the-shoulder lan- 
guage of their experiences. They tell you how they succeeded—where 
they failed—and how they corrected their trading and investing faults. 


YOU can profit from their successes and LEARN from their mistakes. 
While we will sell single copies at the price mentioned on the coupon, 


we suggest that you take advantage of our liberal offer by ordering the 
entire set. 


Fill Out and Mail—Blaze Your Own Trail to Success -—————= 


Check Offer 
You Accept 


THE MAGAZINE OF WALL STREET, 
42 Broadway, New York City 


Gentlemen :— 


(1) Send Entire Set, 6 Volumes, C. O. D. $12.30. 

C Enclosed $12.30. Send the Entire Set, 6 Volumes. 
CO) Send C. O. D. $ the vols. checked. 

C1 Enclosed $ Send vols. checked. 


Regular Regular 
Price Price 


(0 Studies in Stock Speculation, (0 Financial Independence at 50. . . $3.25 
2 Vol $8. CO) A. B. C. of Bond Buying 

(0 You and Your Broker 25 

[] Fourteen Methods of Operating 3.25 


Name 


Address 
Dis-7-16-27 


(Please Print) 


other speculative issues, we believe , 
moderate additional commitment justj. 
fied. 


PAIGE-DETROIT MOTOR CAR 


Do you think there is amy likelihood of Paige. 
Detroit resuming its dividend on the common} 
I have a loss of $20 a share om this stock ang 
my income has been cut off. Is it going to be 
necessary jd me to take a loss like this? 
F. H. P., Philadeiphia, Pa. 


As the result of operations for the 
year ended December 31, 1926, Paige. 
Detroit Motor Car Company reported 
earnings equivalent to 49 cents per 
share of common stock against $3.04 in 
the preceding year. Operations were on 
a deficit basis in the first quarter of 
1927, against a profit equivalent to 69 
cents per share of common stock in the 
corresponding period of 1926. The re. 
cent advent of new interests in the com- 
pany’s affairs may be regarded as con- 
structive, although that involved the 
sale to new officials of 4 millions 
2nd preferred stock and an option 
to purchase additional common stock, 
in connection with the proposed man- 
agement contract. This calls for an in- 
crease in authorized common stock 
from 1 million shares to 1,500,000. 
Capitalization at present consists of 
19,480 7% cumulative preferred shares 
of $100 par value, and 676,474 no par 
common shares. Balance sheet of the 
company dated March 381, 1927, showed 
total current assets of 8.7 millions ex- 
ceeding 4.8 millions total current lia- 
bilities by 3.9 millions net working 
capital. Cash and marketable securi- 
ties aggregated 850,000 and bank loans 
stood at 1.55 millions. However, finan- 
cial condition has undoubtedly under- 
gone subsequent improvement follow- 
ing acquisition of 4 millions new funds 
through the sale of 2nd_ preferred 
stock mentioned above. We would point 
out, however, that prospects are for in- 
creasingly keen competition in _ the 
automotive industry, considerable con- 
traction in operations of many compa- 
nies with a consequent decline in earn- 
ings. Given the benefit of favorable 
conditions in the automotive industry, 
Paige is undoubtedly in position to give 
a good account of itself, but we do not 
regard the outlook favorable to an ex- 
tent to justify the belief that the shares 
are now undervalued and that out- 
standing possibility exists for material 
price improvement over the near fu- 
ture. The stock must, therefore, be 
considered in the light of a long-term 
speculation. 


SUN OIL 


My wife has received 100 shares of Sun Oil 
stock from the estate of her father. I know 
very little about the company beyond the fact 
that it pays $1.00 dividends quarterly and it also 
occasionally has paid stock dividends. Can it be 
considered a good investment?—S. E. K., Iw 
dianapolis, Indiana, 

The Sun Oil Company has a history 
dating back to 1901, the enterprise be 


ing a complete unit in the oil industry, 
producing, transporting, refining 4 
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distributing petroleum products. Sales 
increased continuously from 1914 to 
1920, suffered a considerable decline in 
1921, but have since gained to approxi- 
mately the 1920 level. Earnings have 
heen subject to considerable fluctua- 
tion, the high record of approximately 
3.4 millions in 1920 being followed by 
a deficit of 1.2 millions in 1921. While 
recovery was shown in _ subsequent 
years the highest point on the improve- 
ment of 3.6 millions in 1925 was less 
than half the profit of 1920. Earnings 
for the year 1926 were equivalent to 
$2.86 per share of common stock, 
against $3.48 in 1925. However, the 
company maintains rather a liberal 
policy regarding depreciation and de- 
pletion and its practice in keeping 
plants and processes up to a high point 
of efficiency may reasonably be ex- 
pected to be productive of increased 
earnings in the future under fairly 
favorable conditions in the petroleum 
industry as a whole. The company is 
favorably situated as to present and 
prospective productive capacity, and 
latest balance sheet discloses a sound 
financial condition. On December 31, 
1926, current assets totaled 23.3 mil- 
lions, against current liabilities of 6 
millions, leaving 17.3 millions net work- 
ing capital. ' Cash and_ inventories 
amounted to 6.5 millions and 10.3 mil- 
lions respectively, and bank loans ag- 
eregated 265,600. Directors have 
maintained a liberal attitude toward 
shareholders in the matter of dividends 
in former years when conditions war- 
ranted. While considerable uncertainty 
bas recently developed in the oil indus- 
try owing to excess production and 
price cuts of crude oil and its products, 
it is encouraging to note that consider- 
able intelligent attention is now being 
directed toward a solution of difficul- 
ties, with reasonable prospects of even- 
tual success. Following recent financ- 
ing capitalization consists of 9.8 mil- 
lions of funded debt; 50,000 shares of 
$100 par value 6% cumulative pre- 
ferred stock and 1,171,951 no par com- 
mon shares. We would accord the com- 
mon stock a fair investment rating in 
its class, and would counsel holding 
with a view to developments. 


SHAFFER OIL & REF. PFD. 


What is the outlook for Shaffer Oil & Re- 
fining?’ How much has the company been hurt 
by the depression in the industry and what effect 
will this have on the stock?—D. A. F., Chicago, 
Illinois, 

As evidenced by the fact that net in- 
come of Shaffer Oil & Refining Com- 
pany for the twelve months ended 
March 31, 1927, before depreciation, 
depletion, ete., amounted to 4.26 mil- 
lions against 4.95 in the year ended 
December 31, 1926, the company is un- 
doubtedly feeling the effects of de- 
Pressed conditions now prevailing in the 
oil industry. Profits for the year ended 
March 31, 1927, were equal to $30.44 
Per share of preferred stock against 
$35.38 for the year ending December 
31, 1926. Results from operations for 
the 12 month period ended Febru- 
ary 28, 1926, were equivalent to 
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Milestones in National Service 


An Advertisement cf 
the American Telephone and Telegraph Company 


THERE are twenty-five Bell 
companies but only one Bell 
System—and one Bell aim 
and ideal, stated by President 
Walter S. Gifford as: 

“A telephone service for this 
nation, so far as humanly possible 
free from imperfections, errors or 
delays, and enabling anyone any- 
where at any time to pick upa 
telephone and talk to anyone 
else anywhere else in this country, 
clearly, quickly and at a reason- 
able cost.” 

The year 1926 brought the 
service of the Bell Telephone 
System measurably nearer that 
goal. Seven hundred and eighty- 
one thousand telephones were 
added to the System—bringing 
the total number interconnected 
in and with the Bell to more than 
seventeen and a half million. 





The number of applica- 
tions waiting for service, 
including those in new and 
outlying sections, was reduced 
fifty per cent. 

A third transcontinental tele- 
one line was completed to the 

acific coast. 

The largest number of miles of 
toll wire for one year was added to 
the System—more than 664,000 
miles. 

The average length of time for 
completing toll calls throughout 
the System was lowered by thirty- 
five seconds, 

A seven per cent improvement 
over the previous year was made 
in the quality of voice transmis- 
sion in toll calls. An adjustment 
was made in long distance rates 
amounting to areduction of about 
$3,000,000 annuaily. 





International Securities 
Corporation of America 
Second International 
Securities Corporation 





For information, apply to 
AMERICAN FOUNDERS TRUST 
(A Massachusetts Trust) 


New York Boston 
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announces that all Chicago 
offices are now located at 


230 So. La Salle St. 

















Associated Gas and Electric 
System 


Founded in 1852 


PER CENT 
30 640 0=— 50 07080 





68.4% Shareholders Own 1-10 Shares 


27.9% Shareholders Own 11-100 Shares 











E 3.7% Shareholders Own Over 100 Shares 


| et RE a «| 
26 Shares Per Shareholder 


The ownership of Associated Gas & Electric Com- 
pany Preferred and Class A Stock is widely distrib- 
uted. The average shareholder owns 26 shares. 
68.4% of the shareholders own 1 to 10 shares each 
and 96.3% own 1 to 100 shares each. This is due 

1—To the large number of consumer shareholders— 


32,000 out of a total of 48,000 shareholders are 
consumers served by Associated properties. 


2—To the many employee shareholders—2/3 of As- 
sociated employees have invest 
The large number of consumer and employee 
shareholders is a stabilizing influence. It also indi- 
cates the degree to which the Company has been able 
to provide a means of thrift and investment to small 
investors. 


Associated Gas and Electric Company 
poo S Incorporated in 1906 
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DETROIT 


BANK oe 
Stocks 7 Chicago 


In no city of the Nation are Stop at the 
the banking institutions equal- 


iE FES Fe MORRISON 
er trust companies of H OTEL : 


Statements 


in detail showing remarkable Madison and Clark Sts 
expansion of Detroit’s Banks ; 
and Trust Companies—com- 
piled from June, 1917, to March, Closest in the city to offices, 
1927, sent on request. theatres, stores and rail- 


Ask for copy M-10 road depots 


NELSON S. GUSTIN OO. 1,944 Rooms $2.50 up 


522 FIFTH AVENUE NEW YORKCITY All outside, each with bath, 
———— TELEPHONE ‘VANDERBILT 8177 ——— running ice water and servidor 
BUHL BUILDING DETROIT. MICH. 














$23.22 per share of preferred stock 
against $7 in the year just preceding, 
As disclosed in the annual report 
covering operations for the year 1926, 
the company increased its average 
crude oil production 23% during the 
year to 7,024 barrels daily, and of 60 
wells drilled, 46 resulted in oil wells 
and six in gas wells. It was revorted 
that the company was in a posi'ion to 
store up 1 million barrels of cride oj] 
without constructing additional tank. 
age. However, based on latest balance 
sheets, financial condition could stand 
improvement. On December 31, 1926, 
total current assets of 7.8 millions ex. 
ceeded total current liabilities of 6 mil- 
lions by only 1.8 millions net working 
capital against approximately 7 mil- 
lions on February 28, 1926. Cash in. 
creased during the year about $100,000 
and bank loans expanded to the extent 
of $500,000. Loss in net working capi- 
tal is directly attributable to action of 
directors in December, 1926, in declar- 
ing a dividend of 19%% on the pre. 
ferred stock on account of accumula- 
tions. Capital is represented by 140, 
000 7% cumulative preferred stock and 
168,464 no par common shares, sub- 
stantially all of the latter being owned 
by the Standard Gas &.Electric Com- 
pany. Given the benefit of favorable 
conditions in the petroleum industry, 
the company is undoubtedly in a posi- 
tion to give a good account of itself, 
but in view of the considerable uncer- 
tain surrounding the immediate out- 
lock, and the company’s highly erratic 
earnings record over a period of years, 
the shares are suitable only for those 
in position to assume considerable 
speculative risk. 


TRANSCONTINENTAL OIL CO. 


What has caused the recent flurry in Trans- 
continental Otl? I am one of the old holders 
of this stock having paid over $40 a share for it. 

long ago marked it off as a loss. Do you 
regard this rise as a_ salvaging opportunity!— 
P. F. M., Worcester, Mass. 

Operations of Transcontinental Oil 
Company were on a deficit basis from 
1921 to 1924, inclusive, results for the 
year 1925 showing a balance of $5.03 
per share of preferred stock, followed 
by $7.68 per share of preferred in 1926 
and 3 cents per share of common stock. 
Earnings in the first quarter of 1927 
show a balance of $1.37 per share of 
preferred stock against 67 cents per 
share in the corresponding period of 
1926. The company was formed in 
1919, its properties being chiefly in the 
Mid-Continental and Southwestern 
fields. Recent developments at proper- 
ties in Pecos County, Texas have been 
of an important character. Pecos 
County property is jointly held by the 
Mid-Kansas Oil & Gas Company, a sub- 
sidiary of the Ohio Oil Company and 
Transcontinental and potential produc- 
tion of better than 20,000 barrels a day 
from seven shallow wells has been de- 
veloped. Absence of sufficient pipe line 
transportation is limiting takings to 
12,000 barrels a day. However, prepa- 
rations are being made to ship 60,000 
barrels of crude daily from the new 
field, and in addition to the six-inch 
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pipe line recently completed to the field, 
two other eight-inch lines are under 
construction and will be completed 
within thirty days. Average produc- 
tion was 4,267 barrels in 1924; 5,391 
in 1925 and 7,732 in 1926. Average 
daily gross production for the month 
of December, 1925, was 4,239 barrels 
and for December, 1926, 9,659 barrels, 
that improvement being largely due to 
the opening up of the Nigger Creek 
Pool in Limestone County, Texas, the 
discovered well in this group being 
completed in July, 1926. Capitaliza- 
tio of the company is represented by 
$1,821,000 fst mortgage and collateral 
trust 8s of December, 1931 (all owned 
by the Standard Oil Company of Cali- 
fornia), 4 millions of 7% notes of 
April 1, 1930, 757,500 of $100 par value 
1% cumulative preferred stock and 
3,472,029 no par common shares. Ac- 
cumulated back dividends on the pre- 
ferred stock amounted to 22%% on 
June 1, 1927. In view of the over-pro- 
duction now prevailing in the petro- 
leum industry, and the relatively low 
price of crude oil, it is not likely that 
drilling operations will be pressed too 
rapidly. Nevertheless, the status of 
the company has unquestionably under- 
gone considerable improvement, and 
the common shares have gained in 
speculative attraction. While we hesi- 
tate to recommend a fresh commitment, 
if you are in a position to assume a 
speculative risk, we believe you might 
be justified in holding for the time be- 
ing with a view to developments. 


INSPIRATION COPPER 


Several years ago I purchased Inspiration 
Consolidated at slight!» above $40 ter share. I 
had derived some encouragement from reports of 
reduced production costs, but mv income has been 
cut off, and the stock is now selling at very nearly 
the low for all time. Shall I accept my loss?— 
D. J. D., Boston, Mass. 

Following a deficit of over 600 thou- 
sand in 1921, before expenditures for 
improvements of 1.8 millions during 
that year, Inspiration reported earnings 
in subsequent years after Federal taxes 
but before depletion as follows: 1922, 
2 cents per share; 1928, $1.76; 1924, 
$1.44; 1925, $1.54; 1926, $1.11. Dry 
tons of ore milled in 1926 amounted to 
5,219,662, resulting in the production of 
81,696,084 pounds of copper. The cost 
of copper per pound was 12.285 cents 
in 1925 and 12.441 cents in 1926, after 
depreciation, but excluding depletion 
and Federal taxes. On December 31, 
1926, proved and developed ore re- 
Serves were estimated at 90,643,719 
tons with an average content of more 
than 1.4% copper. The installation in 
late years of the new Ferric Sulphite 
Process, consisting of a crushing plant, 
leaching plant, and electrolytic refinery 
is likely to reduce production costs in 
the future. As a result of installation 
of new equipment, cash holdings have 
declined from 1.48 millions at the end 
of 1924 to 91.5 thousand on December 
31, 1926, accompanied by the creation 
6 millions funded debt. Capital stock 
8 outstanding in the amount of 1,181,- 
967 shares of $20 par value. In view 
of the prevailing low levels of copper 
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50,000,000 Miles 
of Wire Now Ser- 
vice the Nation’s 
Telephones ~ 


NOUGH wire to encircle the 
earth more than 2,000 times 
is one of the important factors 
making possible the 73,000,000 
daily conversations over the Bell 
Telephone System. More than 
33,000,000 miles of it is under- 
ground—representing an invest- 
ment of more than half a billion 
dollars in conduits and cables. 
This nation-wide plant and the 
service given by it is the basis of 
Bell System Securities. 
The stock of A. T. & T., parent Company 
of the Bell System, can be bought in the 


open market to yield a good return. Write 
for booklet, ‘‘Some Financial Facts.” 


BELL TELEPHONE 
SECURITIES CO. ine 


D.E Houston, President 
4495 Broadway NEW YORK 


“The People’s 
Messenger’’ 























E extend the facilities of our organization to those 


desiring information or reports on companies with 


which we are identified. 








Electric Bond and Share Company 


(Incorporated in 1905) 
Paid-up Capital and Surplus, $100,000,000 
Two Rector Street, New York 
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IT’S WHAT THE YOUNGER CROWD THINKS ABOUT IT! 


ia OW the whole world 
talks the language of this 
younger generation, follows 
their fashions, plays their 
flashing games—and obviously 
takes their opinion on tobacco 
matters very seriously, for 
the younger set’s most favored 
brand is the largest selling 
quality cigarette in the world! 











You and Your Broker 
By ROBERT L. SMITLEY 


Knowledge of your broker’s standing and your rights when you are dealing with him, are 
INSURANCE AGAINST LOSSES. The bucket-shops could not exist if their clients would 
investigate before placing their funds. 

There are FOURTEEN FACTORS TO CONSIDER before selecting your broker to whom you 
will entrust your savings, and this book will instruct in those factors. It will show you the 
| proper methods to adopt in dealing with him. ‘‘Am I positively certain that I am dealing 
with a reliable and reputable broker?’’ and ‘‘Do I know my rights when dealing with him?’ 
are TWO questions you should settle in your own mind quickly, if you are to succeed in your 


investing and trading. 
THIS BOOK SHOWS YOU— 
—what to do if you lose a stock or bond; —why it is important to have securities 
—what you can expect and demand of transferred TO your name when purchasing 
brokers; and FROM your name when selling; 
—how much and when to carry margin; eae ce eee rates; 
—the correct way to give an order; ——way ots cost more; 


, r —conditions of double taxation; 
—how to check your broker's statement; —conditions of double transfer charges; 


——how to figure interest on averages; —rules and regulations of security transfers; 
—-how to use stop-orders, puts and calls; —N. Y. Stock Exchange rules for delivery, etc. 
—-how much interest you should pay; —how to insure securities against theft; 
—what action to take if you find you are the —thousands of things every trader and in- 
innocent holder of a stolen security; vestor should know to be successful. 


Price $3.25 
Published by The Magazine of Wall Street, 42 Broadway, New York City 


Please send me ‘‘You and Your Broker,’’ for which I enclose $3.25. 








Name Address YYB-7-16-27 














metal prices, management has deemed 
it advisable to curtail production jn 
order to conserve reserves, resulting in 
discontinuation of dividend payments, 
However, while the immediate future 
is somewhat clouded, any marked 
change in the situation is likely to be 
on the side of improvement, and In- 
spiration is unquestionably in a position 
to enjoy greater benefits under reason- 
ably favorable conditions than in years 
heretofore. Where patience is employed 
and the shares held over an extended 
period of time, we believe retention has 
something to recommend it. 








TRADE TENDENCIES 
(Continued from page 526) 








some success. Finished steel prices 
were advanced. The sheet market is 
stronger than it has been in several 
months; and although strip prices are 
not moving forward, they are holding 
up well. Prices for wire nails, staples 
and barbed wire were increased $1 a 
ton, which is an attempt on the part 
of makers to regain a former level 
reduced some time ago; however, in 
some localities, prices of wire products 
are weak. 


The railroads are coming into the 
market on a larger scale, locomotive 
buying improving. Inquiries have been 
numerous, and a good deal of business 
has been closed. Manufacturers of 
farming implements were more active 
in their demand for steel, with a view 
towards filling fall requirements. Au- 
tomobile companies continue to take a 
normal amount of steel; and demand 
from the automotive industry is ex- 
pected to remain about the same in 
spite of the cuts in production which 
follow the establishment of new models. 

Pig iron prices have declined, al- 
though activity has been better. De- 
mand, however, continues along at a 
slow pace. The coke market is firm- 
ing up. 





LEATHER 











For almost a year the leather indus- 
try has shown unmistakable signs of 
recovery from the depression which 
has burdened it since the war. During 
this time the major part of the indus- 
try has pursued a policy of strict con- 
trol over production with the result 
that today stocks in tanners’ and manu- 
facturers’ hands are lower than at any 
time in the past five years. Leather 
prices have been rather slow to reflect 
this situation but under the spur of 
the steady and sustained advance which 
has taken place in raw hide prices dur- 
ing the last three months, they now 
show a tendency toward appreciation 
commensurate with that of hides. Par- 
ticularly is this true of heavy leathers, 
i.e., sole, belting, etc. 
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WILL RAILROAD CONSOLIDA- 
TION EVER BE? IF SO, IN 
WHAT FORM? IF NOT 
WHAT THEN? 


(Continued from page 495) 
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acquire large blocks of Erie and Pere 
Marquette shares that had been bought 
and carried for the Van Sweringens by 
their bankers, who, all told, are said 
to have loaned them in excess of $100,- 


000,000. 

Again speaking bluntly, the opinion 
prevails in certain important circles 
that so far too much attention has been 
given by promoters of consolidation 
plans to private profits and too little 
to the forming of railroad systems that 
would strengthen the general railroad 
situation, as was intended in the Inter- 
state Commerce Act. Mr. Loree and 
his associates are understood to be 
busy in the revision of their original 
plan. The same is true to some extent 
in the case of the New York Central 
application, but, of course, official ac- 
tion will not be taken publicly until an 


| opinion is handed down by the commis- 


sion, based upon the adverse report of 
its examiner. In this case minorities 
and short lines are the principal prob- 
lems to be dealt with. 


At Critical Point 


According to the keenest observers, 
the whole question of consolidation is 
now in a critical stage. If the pro- 
moters of merger plans will give more 
attention to complying with the re- 
quirements of the I. C. C. which un- 
prejudiced students of consolidation be- 
lieve to be reasonable, it is doubted 
that radical action will be taken either 
by the commission or Congress, but if 
there is not a pronounced change of 
front in the character of the plans sub- 
mitted by railway executives and their 
tankers, grave apprehension exists in 
the minds of leading authorities as to 
what may be done in the way of com- 
pulsory consolidation. 


These same authorities are distinctly 
of the opinion that anything of this 
character would prove detrimental to 
the public, to the railroads and to their 
security holders. It may be noted at 
this point that a former member of the 
1. C. C., who was regarded as one of 
the ablest men who ever has been as- 
soclated with that body, expressed the 
opinion privately to a then prominent 
railway executive, now dead, that, in 
his judgment, there never could be 
compulsory consolidation. He added 
that he was confident the United States 
Supreme Court would hold that at- 
tempts on the part of the Government 
to acquire railroad property by con- 
demnation proceedings would be con- 


fiseatory and therefore unconstitu- 
tional, 


ane question naturally arises, also, 
at if all voluntary plans submitted to 


JULY 1#, 1997 





A hard boiled cover 


Goodyear knows where to get the right 
rubber for every purpose; knows how to 
compound it scientifically to get the best 
results. 


The new Goodyear Golf Ball is a triumph 
of this expert knowledge. It is a long ball 
and an accurate ball, of course, but its 
extra-tough cover is what appeals to most 
players. 

And because it resists cuts and scuffs, the 


new Goodyear Ball does not gather stains 
ordirt soreadily. It staysround and bright. 


Your professional will hand it to you, re- 
marking perhaps that ‘‘Seventy-five cents 
can’t buy more.’”’ 


The new Goody2ar — All-Weather or dimple 
marking —only 75c. The Goodyear Glide, 50c. 


MADE BY THE MAKERS OF GOODYEAR TIRES 


Copyright 1927, by The Goodyear Tire & Rubber Co., Inc. 





Puts - 


66 Broadway 


Calis _ =- 


May be utilized as insurance to protect margin ac- 
counts; to supplement margin; and in place of stop 
orders. 
Profit possibilities and other important features are 
described in Circular W. Sent free on request. 


Quotations furnished on all listed securities 


S. H. WILCOX & CO. 


Established 1917 Incorporated 


Telephone Hanover 8350 





Spreads 


Guaranteed by Members of the New York Stock Exchange 


New York 

















Securities Garried on Gonservative 
Margin 
Weekly Out-of-Town 
Stock Letter Accounts 


—Ppointing out economic A special department of our 
conditions that may have organization is completely 
equipped to give a prompt 
and effective service to out- 
course of security prices. of-town clients. 








a vital bearing upon the 


Sent gratis on request for M. W. 4 We invite correspondence. 


Josephthal & Co 


Members New York Stock Exchange 


120 Broadway New York 
Telephone Rector 5000 
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More Than 100 Companies 
Diversify Your Investment 
in Cities Service Securities 


WHEN you invest in Cities Service Company securities 
your dividends come from more than 100 subsidiaries 
spread over North America from lower Canada to 
Mexico. The Cities Service subsidiaries are active in 
three great industries—electric light and power, manu- 
factured and natural gas and petroleum. 

Its diversified sources of income from essential products are in 
great part responsible for the steadily growing earnings of the 
$650,000,000 Cities Service organization. 

Clip and mail the coupon for full information about Cities 
Service investment securities. 


Please send me, without obligation, full information about Cities Service 
securities. 
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Security Aspects 


There are only two ways in which 
these big holdings could be disposed of, 
very gradually through the open mar. 
ket and en bloc to one or more other 
powerful groups. It is to be doubted 
seriously that they could be sold in the 
market without causing a big break jn 
the prices for those particular securities 
and those of railroad stocks generally, 
which in turn would be reflected per. 
ceptibly in the industrial list. 

Practically, the only big private buy. 
ers would be direct competitors of 
those now holding the stocks and, of 
course, it would be altogether undesir. 
able to make such sales. 


As already indicated, apparently the 
Van Sweringens are planning to hold 
the hundreds of thousands of shares 
that they have acquired, but through 
the medium of private holding compa- 
nies, whose stock they will control, and 
through a Chesapeake & Ohio sub- 
sidiary recently formed. There is lit- 
tle danger of these enormous holdings 
or the big blocks acquired by Mr. Loree 
and his associates coming upon the 
market. 

Danger in this regard does not exist 
at all in connection with the New York 
Central application, as it has owned 
the greater part of the outstanding 
Michigan Central and Big Four stock 
and operated the properties, for years, 
and in all probability will keep on ac- 
quiring the shares of both companies, 
with the determination of getting every 
one of them if possible. 

At this writing the unification plan for 
the Northern Pacific, Great Northern, 
Spokane, Portland & Seattle has not been 
submitted to the commission. No pur 
chases of stock have been made in cot- 
nection with this undertaking. De 
posits of its shares of the two major 
companies have been asked for, more 
than 70 per cent in each instance hav- 
ing come in. If the plan is approved it 
is proposed to exchange them on 4 
parity basis for those of a new com- 
pany to be known as the Great North- 
ern Pacific Railway Co. This plan 
will involve minorities and short lines, 
the same as the others, as its pro- 
ponents have no hope of getting in all 
the stock before going before the com- 
mission, and as their plan is not under- 
stood to include any short lines. 


Minority Stockholders 


Before closing this article it should 
be pointed out, in justice to railway & 
ecutives, their bankers and attorneys 
that it will be more difficult to comply 
with the requirements of the commit 
sion with respect to minorities @ 
short lines than any other stipulations 


When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREB! 





that the 
stitutin: 
plan. 
There 
sockhol 
the sha 
a divide 
mon, fo 
way ex 
approac 


mitted 


The | 
holders 

jump in 
shares 
getting 

to the n 
dertakin 
is. Ra 
are not 
tion to | 
they ha 
up, in 1 
Dealit 
tion is 

many | 
large sj 
the sma 
is belie’ 
simplifie 
which 1 
situatior 
Only 

railway 
discussit 
althoug] 
is true 
railroad 
grant 
that are 
sult in { 
from! 
same of 
sentativ 
have su 
ence at 
legislatu 


There 
railway 
take the 
solidatio 
the larg 
of those 
Would ¢ 
ing, ope 
low bei 
connecti 
the last 
It is 
Presider 
and the 
tion gen 
consolid: 
Presider 
possible 
and tha 
taken wy 
session | 
dation j 
Republi 
Way ex 
Parker 
them to 
dations 


jected, 
f rail. 
quired 
ToUps, 
ingens 
8, be 
* man- 


rough 
ompa- 
l, and 
) sub- 
is lit. 
Idings 
Loree 
n the 


; exist 
r York 
owned 
unding 

stock 
years, 
on ace 
panies, 
every 


lan for 
thern, 
rt been 
O pur- 
n con- 
De 
major 
- more 
e hav- 
ved it 
on a 
r com- 
North- 
plan 
lines, 
3 pro- 
in all 
> com: 
under- 


should 
ay ex: 
yrneys, 
omply 
ymmis- 
s and 
lations 


REBT 


that the commission has set up as con- 
¢ituting an acceptable unification 


There are two kinds of minority 
dockholders, first, those who have held 
he shares for years, perhaps without 
, dividend, as in the case of Erie ccm- 
non, for instance. All prominent rail- 
ray executives whom the writer has 
approached on this question have ad- 
nitted freely that this class of stock- 
jolders should be dealt with on the 
sme terms as the majority. 

The other class of minority stock- 
holders is made up of individuals who 


‘jump in at the eleventh hour and buy 


shares in the hope and expectation of 
getting better terms even than granted 
to the majority, in order to rid the un- 
dertaking of this kind of obstruction- 
ist, Railway executives say that they 
are not disposed to give any considera- 
tin to this group. The troubl is that 
tey have to or have their plan held 
up, in most cases. 

Dealing with the short line proposi- 
tin is-no less difficult. One of the 
many problems involved is for the 
large system to acquire the shares of 
the small road on reasonable terms. {[t 
is believed that it would be greatly 
simplified if the revised Parker Bill, 
which makes careful provision for this 
situation, were to be passed. 


Only a few days ago a prominent 
railway executive told the writer in 
discussing the short line question ‘that, 
although it is not generally known, it 
is true that the officials of this kind of 
railroad often are able, even yet, to 
grant favors indirectly to shippers 
that are virtual rebates and which re- 
sult in the short line getti..g¢ the traffic 
fom the larger competitors. This 
same official said also that the repre- 
sentatives of many of the-short lines 
have surprisingly strong political influ- 
ence at Washington and in the State 
legislatures. 


There are not a few of the leading 
tilway executives who are willing to 
take the position that if railroad con- 
slidation were given up altogether, all 
the large roads and systems and most 
of those of medium size and strength 
would continue to make a good show- 
ig, operated as individual units, as is 
tow being done. They point in this 
connection to the excellent earnings of 
the last two or three years. 


It is well known, however, that 
President Coolidge, Secretary Hoover 
and the present Federal Administra- 
tion generally are strongly committed to 
‘onsolidation. It is expected that the 
President will push it as actively as 
possible during his summer vacation 
atd that the whole question will be 
taken up with renewed zest at the next 
aoe of Congress. Railroad consoli- 
ation Js likely to be a plank in the 
Publican platform next year. Rail- 
be executivcs would like to see the 
— Bill passed, as it would enable 
ian to form actual corporate consoli- 
tins and would do away with the 
necessity of using the lease basis, which 
Y Tegard as a makeshift and an un- 
satisfactory substitute. 
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Canada Dry Ginger Ale, Inc. 


and 


Western Union Telegraph Co. 


Analyzed in our latest WeExty Revizws 


Copies on request 


Securities carried on conservative margin 


PRINCE & WHITELY 


Cstablished 1878 
New York Stock Exchange Chicago Stock Exchange 
Cleveland Stock Exchange 
25 BROAD STREET NEW YORK 
UPTOWN OFFICE: HOTEL ST. REGIS 
Chicago Cleveland Akron 
Hartford Meriden Bridgeport 
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J. S. BACHE & CO. 


Established 1892 


MEMBERS New York Stock Exchange, Chicago Board of Trade, New York 
Cotton Exchange, and other leading exchanges 





COTTON 
RUBBER 


BONDS : GRAIN $: 
SUGAR : COCOA : 
FOREIGN EXCHANGE 


STOCKS: 
COFFEE : 





Branches: _ Albany Schenectady Troy Syracuse Rochester Watertown 
Utica Buffalo Worcester New Haven Toledo Philadelphia Erie 
Atlantic City Detroit Austin Ft. Worth Hillsboro Houston 
Paris San Antonio Taylor Temple Kansas City Tulsa 


Correspondents in other principal cities 


New York Office 
Chicago Office 


42 Broadway 
231 So. La Salle Street 





“THE BACHE REVIEW,” published weekly, sent on application. 
Reeders of the Review are invited to avail themselves of our facilities for 
information and advice on stocks and bonds, and their inquiries will receive 
our careful attention, without obligation to the correspondents. In writing, 

please mention The Bache Review 


A Weekly Commodity Review is also issued and will be sent on application 









































Strength in 
Diversification 


Bridge builders know 
that the steel cable, - 
made up of many 
strands, is stronger 
than the bar of steel. 


Stronger, too, are 
DIVERSIFIED ‘TRUSTEE 
SHARES, which repre- 
sent an investment in 
24 companies—woven, 
like the strands of the 
cable, into one whole. 


Ask for Booklet No. 5 





THROCKMORTON & CO. 
100 BROADWAY NEW YORK 
Telephone Rector 1060 


1927 Price Range 
Recent ———_—> Rees 


Name and Dividend 
Albert Pick Barth wit 


Amer. Cigar (8) 

Amer. Gas & Elec, (1)ft 
Amer. Super Power A (1.2)T. 
Celotex Co. (3) 

Centrif. Pipe 

Cities Service New (1.2)T.... 
Cities Service Pfd, 


Consol, Gas of Balt, (2%)... 
Consolidated Laundries (2)*.. 


Curtiss Aerot 

Curtiss Aero Pfd, (7)t 
Durant Motorst 

Elect, Bond & Share (1)... 
Electric Investorst 

Fajardo Sugar (10) ...... ee 
Ford Motor of Canada (15)... 
General Baking A (5)* 
General Baking B* 

Gillette Safety Razor (3)f... 
Glen Alden Coal (10)f 
Goodyear Tire & Rubbert.... 
Gulf Oil (1.5)t 

Happiness Candy Store (50).. 
Hecla Mining (2)t 
International Utilities B 


Lion Oil & Refining (2.25)*.. 
Lone Star Gas (2) 

Metro Chain Storestt 
Mountain Producers (2.60)f.. 


IMPORTANT ISSUES 


Quotations as of July 5 
1927 Price Range 


Price Name and Dividend High Low 
14 New Mex. & Arizona Landf. 16 
80 New Jersey Zinc (8) 194%, 
117 Nipissing Mining (60c)* 
88 Northern Ohio Powert 
Pacific Steel Boiler (1)*. 
Puget Sound P. & Lf... 
Reo’ Motor (80c)t 
Salt Creek Producers (2%)f. 
Servel Corporation At 
So’east Pwr, & Lt. (new 1)t 
So’east Pwr. & Lt. Pfd. (4)t 
Stutz Motors* 21 
Trans Lux* 
Tobacco Products Export} ... 
Tubize Artif. Silkt (10) 
Tung-Sol Lamp ‘‘A’’ (1.80)... 
United Electric Coal (1.10).. 33% 22% 
United Gas & Improvem’t (4) 109 89 


STANDARD OIL STOCKS 


Continental Oil (1)f 

Humble Oil (1.6)t 

International Pet, (.'75) 

Ohio Oil (2.75) 

Prairie Oil & Gast 65% 
Standard Oil of Ind, (2.6)f.. 
Vacuum Oil (5)T 134% 


* Listed in the regular way. 
fT Admitted to unlisted trading privileges, 
tt Application made for full listing. 








Stock and Bond 
Register 


A convenient personal outline of 
your securities can be quickly made 
in this complete pocket size record. 
It also contains tables for calculating 
bond interest and dividend paying 
stock yields. We shall be glad to 
send a copy to you on request. 


OTIS & CO. 


Established 1899 
CLEVELAND 


New York, Chicago, Detroit, Cin- 
cinnati, Columbus, Toledo, Akron, 
Canton, Massillon, Denver, Colorado 
Springs, Louisville, San Francisco 


Members New York and other lead- 
ing Stock Exchanges 


_ dividends haye, been covered by a com- 


_worth of notes and mortgages. ° “The 


=e 





Class A stock is entitled to preference 
in distribution of earnings up to $1.80 
a year, after which the common re- 
ceives 80 cents a share. Although both 
classes of stock share equally in ear- 
ings over these amounts, no extra par- 
ticipation is being paid currently be 
yond the dividends indicated above. In 
1926 the Class A stock earned $4.73 a 
share and the common earned $1.86 a 
share, these figures allowing for pri- 
ority and participating features of both 
classes. Preliminary statements cover- 
ing the first quarter of 1927 indicate 
an increase in earnings for the period. 
About sixty per cent of the common 
stock is owned by the officers and en- 
pleyees of the company which accounts 
for the comparative lack of market in- 
terest in this issue. The company has 
enjoyed a good business in original 
equipment during the past few years 
due to the heavy manufacturing sched- 
ules of the leading.car manufacturers 
while the replacement business in this 
line of auto accessory is very heavy. The 
field is protected from over-crowding 
by patents held by the company and its 
chief licensor. At the current prices 
of around 23 for thw Class A and 10 
for the common both issues yield an It- 
come of approximately 8 per cent om 
their respective ‘dividends. Although 
neither issue could be considered in the 
investment class, they appear attrac: 
tive primarily from the standpoint of 
current income with probable growth 
in value over a long period a secondary 
consideration. Neither issue, of course 
is suitable for funds to be used ‘for 
straight investment purposes. 


Pivse' during the past two weeks 
have been irregular, with strength 
noticeable on declines. A number 
of specialties established new highs for 
the year; the upward movement in 
these stocks occurred in the latter part 
of the fortnight, and was conspicuous 
in ‘the South American Oils. General 
Baking, Ford Motor of Canada, Curtiss 
Aero and Metro Chain Stores were out- 
standing features. 


As the opportunity to obtain a liberal 
rate of income with a fairly reasonable 
degree of security becomes scarcer and 
scarcer in an advancing market, secur- 
ity buyers turn to the more inactive 
issue. A typical example of the oppor- 
tunities that are to be found in this 
type of issue is the capital stock of the 
Tung-Sol Lamp Works, Inc., divided 
into Class A and common, both of 
which are listed on the Curb. The 
company is well known in its trade as 
a manufacturer of automobile lamp 
bulbs under the trade names Tung-Sol, 
Tulite and Bi-Focal, operating. under 
reciprocal license agreements with the 
General Electric Company. The busi- 
ness was founded in 1917, and has 
shown. unusual stability in. edrning 
power especially within the past five 
years, during which period the present 


fortable margin. 

The company has a simple capital 
structure with 150,000 shares ‘of the 
Class°A stock and an equal amount of 
common stock outstanding in addition 
to the nominal amount of $150,000 


When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREB! 
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TELEPHONE SYSTEM PER- 
FECTLY COORDINATED 
UTILITY 


(Continued from page 528) - 








EEE 


erating economies can be effected. 
There is every reason for believing 
this contingency remote. It disre- 
gards wholly, of course, the profits to 
be derived from radio telephony, and 
from other ancillary activities, likely 
tc be much more important in the 
{future than the present. Wired radio, 
at present rather costly, may be cheap- 
ened and may delimit the scope of 
broadcasting as at present practiced. 
Such revenues might add notably to 
the profit possibilities of a telephone 
system at a time when speech communi- 
cations appear to have reached their 
stabilization point, in terms. of earn- 
ings. 

Certainly the intense statistical or- 
ganization of the central company, 
which has carried the arts of forecast- 
ing economic developments to the high- 
est point known, would permit the tele- 
phone companies to shape their finan- 
cial policy years in advance so as to 
anticipate such changes in both the 
volume and direction of service de- 
mands. With declining money rates 
and commodity prices to offset any 
stabilization features, it would not at 
all be surprising if some day the classic 
method of financing of the American 
Telephone & Telegraph would be modi- 
fied to permit of a greater proportion 
of funded debt. But it would take this 
new economic setting to effect the pres- 
ent financing policy, which otherwise 
has remained the most effective tech- 
nique for raising the continuous re- 
quirements of capital expansion that 
any public utility system has known. 





“Ask Me Another! i 


The answers to these ques- 
tions have been culled from the 
Investors’ Dictionary, published 
by us. They will be found on 
page 549. 


|. What is meant by a “fiduciary”? 
2. What is a “fixed charge’’? 


3. What is meant by the term “‘flat’’? 


4. What is meant by “funding”? 

5. What are “futures”? 

6. What is meant by “‘gilt-edged’’? 
7, What is a “good delivery"’? 

8. What does the abbreviation “'G.T.C.” 


mean? 
9 What is a “hedge”? 
10. What is meant by “hypothecate™? 








Rate Regulation. 


Launderers 


341 MADISON AVE. 


FEDERATED LAUNDRIES, Inc. 
341 MADISON AVENUE, NEW YORK 





Men in Business—want to 
_ know about this Industry 


and so will every one who invests 
for Profit or satisfactory Income— 


An Industry that is approaching sales of a Billion 
Dollars yearly—that has been doubling about every 
five years—supplying a service for Cash, essential 
to Every One 24 hours of every day. 


Showing every indication of repeating the financial 
history of the Motion Picture—Chain Store— 
Motor Car and the Public Utilities, but Without 


FED 
U 


Is a part of this great industry—operating in Met- 
ropolitan territory a Chain of Power Laundries of 
many years’ standing and proved earning power. 
Now expanding, adding worthwhile plants, Dyeing 
and Cleaning. Working with technical and prac- 
ticalexperts. Centralized control and Standardization. 


Learn more about this important Industry and about 
us—by sending for the booklet on Laundry Profits. 


RE-NEWS, a monthly publication 
of news on our plants and business 


FEDERATED LAUNDRIES 


INCORPORATED 
Dyers 


le 


ERA 


TED 
way 











H. A. BROWN | 
President 


Dry Cleaners 
NEW YORK,N.Y. 





Send me a copy of your booklet 
LAUNDRY PROFITS (H.T.9 7-8). 
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SCOPE AND SERVICE 
This new booklet gives a descriptive and 
historical sketch of one of the largest pub- 
lic utility companies in the country now 
responsible for public service in more than 
1,000 communities. Ask for 362. 


6% AND SAFETY LIST 
For over fifty years we have been assisting 
investors in the selection of sound securities 
and our information department has recently 
niled ths et which we will send you 
free. Ask for 313. 


AN INVESTOR CATECHISM 


An interesting booklet which describes with- 
out bias the weak and strong points of 
various types. of investment, including 
stocks and bonds. All investors should have 
this booklet; it is given away free by one 
of the oldest and most conservative bond 
nenese in the country. Send for your copy. 
(384) 


LET YOUR MONEY EARN 6% 
If you are a small investor, you cannot 
afford to risk your money in speculation. 
Place it in shares of one of the safest 
building and loan associations. Send for 
their booklet No. 293. 


ILLUSTRATED YEAR BOOK 
Interesting facts about the development of 
one of the largest public utility systems in 
the United States will be found in this in- 
teresting free booklet. Ask for 880. 

LEADING NEW YORK BANK STOCKS 
Due to excellent records over a long period 
of years, the stocks of New York City banks 
are rated among the best in the investment 
field. Send for your free copy of this in- 
teresting folder 412. 

FOR INCOME AND FOR PROFIT 


A booklet that should interest you. Ask 
for 864. ; 
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FRENCH PLAN 
offers you 


A conservative real estate invest- 
ment in an individual income-pro- 
ducing building — safeguarded by 
the entire net income of the prop- 
erty 


6% 


The repayment of your original 
investment 


O% 


of all net profits distributed 
thereafter 


The coupon below will bring 
you a 62-page book, “The Real 


Estate Investment of the 


Future.” 


It should prove to be the 
most interesting and the most 
profitable half hour’s reading 
you have done in months. 


Mail it—TO-DAY 


FRED. F. FRENCH 
INVESTING CO., INC. 


350 Madison Avenue 
New York, N. Y. 


SEND THE FACTS! 


Fred F. French Investing Co., Inc. 

350 Madison Avenue, New York, 

(0 Send the 62-page book “The Real Es- 
tate Investment of the Future.” 

(C0 Show me how the FRENCH PLAN 
is being used to build Tudor City—3 
blocks east of the Grand Central Sta- 
tion. 


5 


Asked 
485 
444 
940 
555 

(18) 480 

First (N. Y.) 3225 

Hanover (30) 1300 

Park (24) 550 

Public (16) 593 

Seaboard (16) 


Chase (18A) 
Chatham — (16) 


Amer, Ex-Irving Tr. 

Bankers (20) 

Bank of N. ¥. & Trust Co. (24). 
Brooklyn (30) 1000 
Central Union (32) 

Empire (16) 

Equitable (12) 

Farmers’ L. & T. (16) 
Guaranty. (16) 

Manufacturers (20) 

New York (20) 

United States (60) 


STATE BANKS (NEW YORK) 


America (12) (V. T. C.)........ 
Corn Exchange (20) 

Manhattan Co. (8C) 

State ( 

United 


Aetna Life (12) 
{ *Fidelity-Phenix (4) 117% 
| *Continental (6) 175 


— 


Glens Falls (1.60) 
Globe & Rutgers (40) 
Great American (16) 
Hanover (5) 

Hartford Fire (20). 
§*Home (20) 

1 *Carolina (1.40) 
Milwaukee Mech. (1.80) 
National Fire (25) 
Niagara (10 

§*North River (5) 

1 *United States Fire (6.40).... 


200 
1210 
58 


SURETY AND MORTGAGE COMPANIES 
American Security (8) 
National Surety (10) 
Lawyers Mortgage (14) 
Mortgage Bond (8) 


JOINT STOCK LAND BANKS 


Bankers of Milwaukee 
Chicago 
Dallas (10) 
Denver (8) 
Des Moines 
First Carolina (8) 
Kansas City 
Lincoln (8) 
St. Louis (9) 
Southern Minnesota 
Virginia 

(A) Includes dividends from Securities Company. 


(B) Par $5. (C) Par $50. (E) ex-Rights, 
* Members same group. ED—ex-Dividend. 





\\ 71TH only occasional reactions, 
bank and insurance company 
stocks have continued their ad- 

vance during the past two months. 

Special interest has been noted among 

the stocks of the fire insurance compa- 

nies and the rising price tendency while 
not spectacular as a group has been 
orderly and indicative of accumulation 
of these shares by buyers familiar with 
the individual status of the respective 
companies. A number of these compa- 
nies including Globe & Rutgers, United 

States Fire, National Liberty and The 

Travelers have increased dividends, 

stimulating further buying interest and 

the activity in this group promises to 
hold for some time. 

The fire underwriters have been com- 
pelled to write off losses from under- 
writing operations during the past five 
years due to the intensive competition 
in this field—these losses, being more 
than offset, of course, through skillful 
management of investment accounts. 
During the first six months of the cur- 
rent year, however, many of these same 
companies report profits from under- 
writing, a development that reflects a 
broad change in fundamentals. In addi- 
tion to a marked endeavor to reduce the 
expense ratio, more orderly competition 
for business has been noted as well as 
better fire prevention methods, each 
factor contributing to the ability of the 
companies to make money in the insur- 
ance end of the business for the first 
time in five years. Home, selling cur- 
rently on a 4.75 yield basis, appears to 
be a likely issue to participate further 


ae 


in the rising market. Globe & Rutgers 
at 1500 bid with their offerings is also 
in a strong position and seems likely to 
sell nearer to 2000 over a reasonable 
period of time. 

The June 30 bank statements dis- 
closed a most impressive condition for 
Chase National and National .City 
Bank, the only two financial institu- 
tions in the country with resources over 
the billion dollars mark. The Chase 
statement was particularly interesting 
in the comparison with the June 30, 
1926, statement issued shortly after the 
merger with the Mechanics and Metals 
indicating a gain in deposits during 
this period from 779 million dollars to 
919 million. Whereas a year ago It 
was necessary to dip into the undivided 
profits accounts to maintain the 18% 
annual dividend—a factor that has held 
the shares back in the market—the un- 
divided profits figure is now at its high- 
est point since the merger. The market 
does not appear to have fully reflected 
this improvement and, in comparison 
with other local bank stocks, Chase 
looks cheap. 

With the passing of the July Ist 
dividend by three Joint Stock Land 
Banks, among which was the Chicag? 
Joint Stock Land Bank, the largest i 
stitution in the system, further reaction 
set in on the market for these issues. In 
the liquidation of these securities, how- 
ever, there seems to be an unfortunate 
lack of discrimination. In the entire 
system of 55 institutions, only five are 
conceded by bank stock trades to be im 
unsound condition, to wit.: Chicag? 


When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 
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Des Moines, Southern Minnesota, Bank- 
ers of Milwaukee and Kansas City, the 
latter two being in receivership. Mis- 
management has been a prominent fac- 
tor in the difficulties of these banks as 
well as land depreciation and at least 
in one case wholesale failure by com- 
mercial banks in the district. The re- 
cent appointment of Eugene Meyer as 
head of the Federal Farm Loan system 
is hailed in many quarters as marking 
a turning point for these institutions, 
but in the meantime, the strong are be- 
ing carried down with the weak as far 
as the market for the shares is con- 


cerned. 


Answers to Questions 
on page 547 


A person or corporation acting in a trust 
capacity. 
2. 


A charge falling due at periodic intervals, 
unvarying in amount. 


3. 


Bonds sold without interest accrued. Also 
the loan of stocks with premium payment 
thereon. 


4. 


Conversion of temporary loans into fixed 
loans. When this funding is again con- 
templated with respect to the fixed loan, the 
operation is termed refunding. 


J 


The purchase or sale of a commodity on 
terms not requiring actual delivery until 
some future date. A form of contract quite 
generally used in wheat, oats, cotton and 
other commodity markets, where so many 
bushels (or bales) are bought and sold for 
delivery in December, January, February, etc. 
The month named, in a futures contract, is 
the month in which the contract matures: 
thus, the buyer of January wheat who does 
not liquidate his commitment before the 
month is run out will have to accept actual 
delivery of his purchase, whereas the seller 
will have to make actual delivery. 


6 


Figuratively, “rimmed with gold; liter- 
ally, securities of such substantial merit as 
to preclude any doubts as to their invest- 
ment qualifications. 


7. 


A security which has been properly en- 
dorsed and is in good physical condition 
which the buyer is compelled to accept as a 
delivery from the seller. 


Abbreviation for the term “good till can- 
celled.” A type of order entered with one’s 
brokers when one wishes to buy a certain 
stock and is willing to pay a certain price 
for same and authorizes his broker to con- 
tinue to endeavor to purchase said stock for 
him, at the named price, at least until in- 
structions are given to the contrary. Differs 
from a “day order” in that the latter is 
good” only for the day, and must be re- 
newed on the following day if it is not to be 
automatically cancelled. 


9. 


The purchase of one stock to offset pos- 
sibilities ,of a loss in some other stock. 
Hedging can be one of the most skilful 
operations involved in spec-investing. Prop- 
Fd applied, it presupposes going long of 
uying) one stock likely to rise in value 
red going short of (selling) another equally 
‘ tly to decline. The presumption is that, 
.s declining stock market, the stock sold 
Short will decline more quickly than the one 
purchased, and vice versa. The art requires 
tead’?, keen sense of values; but when prac- 
2 wisely, it is probably one of the nearest 
eproaches to certainty which the speculative 
eld offers. 


10. 
To deposit 2s security for a loan. 
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Guaranty Trust Company 
of New York 


140 Broadway 


LONDON PARIS BRUSSELS 


LIVERPOOL 


HAVRE ANTWERP 





Condensed Statement, June 30, 1927 





RESOURCES 


Cash on Hand, in Federal Reserve Bank 
and Due from Banks and Bankers... 
U. S. Government Bonds and Certificates 


Public Securities 
Other Securities .. 
Loans and Bills Purchased 


Real Estate Bonds and Mortgages 
Items in Transit with Foreign Branches. . 
Credits Granted on Acceptances 


Real Estate ... 


Accrued Interest and Accounts Receivable 


LIABILITIES 


Surplus Fund 
Undivided Profits 


Accrued Interest, Reserve for Taxes, etc. 


Acceptances 
Outstanding Treasurer’s 
Deposits ....... 


.$185,281,239.82 
26,677,069.78 
23,929,540.36 
26,535,851.80 

423,476,303.25 

2,477,913.33 
4,688,994.11 
47,888,799.12 
7,472,502.75 
6,285,140.98 


$754,713,355.30 











- $30,000,000.00 
30,000,000.00 
2,839,229.54 


$62,839,229.54 





7,931,010.78 
47,888,799.12 
33,571,670.32 
602,482,645.54 


$754,713,355.30 
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THE BACHE REVIEW 
By reading this timely booklet but ten 
minutes a week you will be able to judge 
the market more accurately. Sent for three 
months without charge. (290) 


MANUAL OF CHAIN STORE SECURITIES 
This manual gives data on many such com- 
panies as well as the familiar Woolworth, 
Kresge and United Cigar Store chains. To 
many investors, this information will be a 
real revelation, for comparatively few realize 
the remarkable strides that have been made 
of recent years in this field of merchandis- 
ing. Copies of the manual may be had on 
request. Ask for 398. 


PROFIT SHARING PLAN UNDER THE 
MAHLSTEDT-STEEN METHOD OF FINANC- 
ING 


A plan of interest for investors combining 
safety of principal, assured regular income, 
return of principal, a continuing share in 
the profits. Ask for circular 361. 


PUBLIC UTILITY SEC 
MENTS URITIES AS INVEST- 


Send for your free copy of this boo 

klet ex- 
plaining the increasing popularity of this 
type of investment. Ask for 321. 


MAKING PROFITS IN SECURITIES 
A valuable 40-page booklet, pointing out 
sound methods to use, also pitfalls to ri 
_ in buying and selling stocks for profit. Ask 
for your free copy, No. 377. 


WHY WE CHOSE ATLANTA 


See what Atlanta can mean t 
© your busi- 
scowl cg a this free booklet giving the 
ence of more than 600 
in Atisnta. (863) ea aia 


PORT NEWARK 


This booklet gives a most com 

description, not only of the Port = poner 
but also of the trading territory imme- 
diately adjacent to it, It is well worth 
reading for the information it contains 
Ask for your free copy 410. . 
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Secured by 

LOS ANGELES 
FIRST 
MORTGAGES 


San Francisco Stock and 
Bond Exchange 


HIS table is published regularly for the convenience of 
those of our subscribers and readers who are, or may be, 
interested in leading Pacific Coast securities. 


Bank and Public Utility Stocks 


-———1927—__, 

Div. —" igh Low 
Anglo & London Paris Nat. Bank.......... sees $10.00 23: 195 

Bancitaly Corporation 89% 
Bank of Italy, new 171 
East Bay Water A Pfd 96 

Federal Brandes 8% 
Great Western Power Pfd..............sseeee> 101 
Key System Prior Pfd 25 

Los Angeles Gas Pfd 98% 
Pacific Telephone & Tel. Pfd... oash 3 102 

Pacific Gas & Eleo.........cseeeeesececcvcepes 31% 


Last Sale 


DW HOW3! Dawe 


sesee: Sees 


SIX per cent building 
and loan coupon cer- 
tificates — payable in 
New York, San Fran- 
cisco, Los Angeles. 

State supervision ; non-fluctuat- 


ing; convertible; legal for trust 
funds. Write for full details. 


GUARANTY Building & 


Loan ASSOCIATION 


6335 Hollywood Boulevard 
Los Angeles 


Industrials and Miscellaneous 


Alaska Packers’ Assn 

California Packing 

California Petroleum .............. Sway asstdes 
Caterpillar Tractor, new 

Foster & Kleister (cm)............++ NY 
Hale Brothers 

Hawaiian Coml, 

Hawaiian Pineapple 

Home Fire & Marine.......... eo ae 
Honolulu Cons, Oi 

Hunt Brothers Packing ‘‘A’’............++- bias 
Illinois Pacific Glass ‘‘A’’ 

North American Oil 

Paraffine Commont .. 

Richfield Cons. Oil . 

Schlesinger A Common . 

Shell Union Oil 

Southern Pacific ..... ee ere ret on 
Sperry Flour Common 

Spring Valley Water 

Standard Oil of Calif........... PE ay Pees 
Union Oil Associates ...........cceeeeeeee phen 
Unien Oil of California .......... saahele inom — 
Union Sugar Common ........ peKascieenetee eis 
Yellow & Checker Cab ‘‘A’’...... take saben > ae 
Zellerbach Corporation ...........+++eeeeee bites 


+ Split 2 for 1. * Old stock. 


—) 
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62 20 mt 20 ho 
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HDHD A? Beer Dow w doe 


S3833se: 


Our main offering list 
containing securities 
yielding from 











Important Corporation Meetings Date of 

Date of —— 

Meeting 
7-18 
7-18 
7-18 
7-18 
7-18 
7-18 
7-18 
7-18 
7-18 
7-18 
7-18 
7-19 
7-19 
7-19 
7-19 
7-19 
7-19 


Company Specification 
Weston Electrical Instrument. . Directors 
Wilson & Co, Directors 
Corn Products Refining Directors 
Coca-Cola Directors 
Pierce Arrow Motor Directors 
Stewart-Warner Speed, Directors 
Union Oil Co. of Cal..... ....-Directors 
American Ice .., Directors 
Anaconda Copper Directors 
Brooklyn Edison Dividend 
Cole. Fuel & Iron.. ‘Pfa. & Com. Divs. 
Comm’! Credit Corp. 
Congoleum-Nairn 
Federal Motor Truck 
Gabriel Snubber Mfg..... 
Gould Coupler 
Illinois Central R. R 
Inland Steel 


Company Specification 
. Directors 
Directors 
Directors 
Directors 
Directors 
- Directors 
.B8pecial 


Atlantic Refining ...... sesee 
Brooklyn-Manhattan Transit... 
Burroughs Adding Machine.... 
Canada Dry Ginger Ale........ 
Crucible Steel 

du Pont (E. I.) de Nemours.. 
Liggett & Myers Tobacco...... . 
Loew's, Inc, : 
Missouri-Kansas-Texas R. R... 
United Cigar Stores 

Burns Bros. . 

Chesapeake & Ohio _ 
Douglas-Pectin ..... fad 
Fox Film Corp.... 
General Asphalt 
Howe Sound ...... 
Mackay Oos, ... 
Texas Co. 


. Directors 
. .Directors 


...Directors 
.. Directors 
.. Directors 

«eee. -Directors 

American Tel. & Tel..........Directors 

Austin, Nichols ...............Directors 

Barnsdall Corp. ..... phbcnesteny Special 

Commercial Solvents .........- Directors 

Dodge Bros. ..........seeeeees Directors 

National Cloak & Suit........ - Directors 

Republic Iron & Steel........ Com. Div. 

Adams Express ...... Dihibiessis ... Directors 

All America Cables.. 
Atlantic Coast Line... 

Central Alloy Steel... 

Cudahy Packing ..........-- 

Glidden Co, Sr cee eens ease Directors 


Directors 

Directors 
ee Se eer ee Directors 
United Drug Exec. Oomm. 
Worthington Pump & Mach... .Directors 
Abitibi Power & Paper Directors 
Air Reduction 


MCDONNELL & (CO. 


120 BROADWAY 
NEW YORK 


Members New York Stock Exchange 





Divs. 

Directors 

. Dividend 

. Directors 

Directors 

.Pfd, & Com. Divs. 
-Com. Div. 


Goodrich, 
International Silver 
Martin-Parry Corp. 


Montana Power 

Pressed Steel Car... 
U. 8. Hoffman Machinery... 
- Directors 


International Cement ....... 
Louisville & Nashville......... 
Magma Copper ecccccccc ccc DTOCtOrs 
Texas Gulf "ousher Lawes sin eea 

United Gas Improv = 





Vulcan Detinning 
Advance-Rumely 
American Safety Razor Directors 
Baldwin Locomotive Works....Directors 
Bethlehem Steel Pfd. Div. 











el 


Keep Posted 
mE REAL ESTATE INVESTMENT OF L O G AN & BRY AN 


foremost real estate authorities, has ex- 
fe mince mentioned sles. Seal tc’ peur BROKERS 
free copy . 

STOCKS, BONDS, COTTON, GRAIN, COFFEE, SUGAR, 
a emer ne ee eee RUBBER, COTTON SEED OIL & PROVISIONS 


PLA 
An interesting booklet describing how guar- MEMBERS: 


nteed first mortgage Prudence Bonds may 
= purchased in small installments. Special New York Stock Exchange Boston Stock Exchange 
features of the booklet are the chart which New York Cotton Exchange Minneapolis Chamber of Commerce 
shows how money grows and the fact that New York Produce Exchange Winnipeg Grain Exchange 
the partial payments draw 5%4% interest. New York Coffee & Sugar Exchange Salt Lake City Stock Exchange 
(316) New York Rubber Exchange Los Angeles Stock Exchange 
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which are explained in this booklet. Ask James T, Bryan B. L, Taylor, Jr. R. ©. Jenkins 
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Unlisted Railroad Bond 


Index 


ks We call the attention of readers to the compilation of unlisted railroad bonds 
To Buy Stoc given below. Among them may be found the most representative of unlisted 
a Vesseitta rail bonds. Many of these are underlying, branch line and divisional issues, 


Common Stock and also terminal bonds. The scope of the investor is much widened by the 


consideration of these bonds. By far the greater part are of good quality, and 


Trust Shares as a rule, offer yields above that for similar grade listed bonds. 


Chatham Phenix Natl. Bank & in mie wal 


Trust Co., New York, Trustee Price Price % 
If you buy one common stock you Akron, Canton & Youngstown Ist 6s, 1930 101% 102% 5.09 
place all your eggs in one basket, with Alabama & Vicksburg Ist ‘‘A’’ 5s, 1974 104% 105% 
the risks —_ go a > Ann Arbor, Sec, 6s, 1980 100 101 
Shares (an investment trust) spread Atlantic Coast Line, Debenture 4s, 1939 92 98 
your risk over 100 of the highest Augusta Terminal Ry. Ist 6s, 1947 1138 115 

102 104 


a — cone page ye gee Austin & Northwestern R. R,. Ist 5s, 1941 


Moody’s Investors Service. Bangor & Aroostook R. R. Ist 5s, 1943 
Price at the Market About $13 Bangor & Aroostook R. R. Cons. Ref, 4s, 1951 
Estimated Average Yield Birmingham Terminal 1st 4s, 1957 
About 74% % ; Buffalo Creek 1st Ref. 5s, 1961 
Estimated Average Annual Buffalo & Susquehanna Ist 4s, 1963 
Appreciation About 8% Central Arkansas & Eastern Ist Gtd. 5s, 1940 
Send ‘Ceupon for Details Central Vermont Ry. Ref. 5s, 1930 
-—— ee ee SS eee Charleston & West Carolina Ist 5s, 1946 
Send me circular without ob'igstion. Chattanooga Station Ist 4s, 1957 
Chesapeake & Ohio, Northern Ry. Ist 5s, 1945 
Chicago, Ind. & St. Louis Short Line Ist 4s, 1953 
Address Chicago Junction R. R. Ist 4s, 1945 


M Chicago, Memphis & Gulf Ist 5s, 1949 
United States Shares cam pore come Ist 5s, pen 


Corporation Cleveland, Lorain & Wheeling, Gen. 5s, 1936 
I Fifty Broadway Tel. Bowling Green 4361 Columbus, Delaware & Maryland Ist & Ref. 6s, 1937 











Florida Southern Ist 4s, 1945 
Florida West Shore Ist 5s, 1934 





Georgia & Alabama Terminal Ist 5s, 1948 
Georgia R. R. & Banking Ref. Deb. 4s, 1947 
Grand Rapids & Ind. Ry. 2nd 4s, 1936 
Grand Trunk Western Ist 4s, 1950 


Jacksonville Terminal Ref. Ext. ‘‘A’’ 5s, 1967 
Joplin Union Depot Ist 44s, 1940 


Kanawha & West Va. R. R. Ist 5s, 1955 

Kansas City, Memphis & Birmingham Gen. 4s, 1934 94% 
103% 

- 102% 


102 
98% 


88% 
96 
101 
99 
98 


89 
98 


‘Lehigh & New England Gen. ‘‘A’’ 5s, 1954 
Louisville, Henderson & St. Louis Ist 5s, 1946 


Macon Terminal Ist 5s, 1965 
Midland Valley R. R. Ist 5s, 1943 


- ; New Orleans, Great Northern, Ist 5s, 1955 
How Corporation Bonds Norfolk & Southern Ist Gen. 5s, 1954 


are issued and how every Norfolk Terminal and Trans. Ist 5s, 1948 
Northern Maine Seaport R. R. Term. Ist 5s, 1935 


possible safeguard is Northern Ohio Ry. Ist 5s, 1945 
thrown around them for 
the protection of the in- 

° ; 4 . Port Reading R. R. Ist 5s, 1941 
vesting public is interest- Portland (Maine) Terminal Co. Ist 4s, 1961 
ingly told in our booklet, Raleigh & 8, W. Ry. Ist 4s, 1936 


ee . 
Bonds of American South Bend R. R. Ist 5s, 1941 
° ” Southern Indiana Ry. Ist 4s, 1951 ‘ 
Industries. Stephenville, Nor. & So. Texas Ry. Ist 5s. 1940 
Ww ld ki Suffolk & Carolina Ist Con. 5s, 1952 
¢ would like to send everyinvestor Tampa & Gulf Coast Ist 5s, 1953 
4 copy, free. Tampa Northern ist 5s, 1936 
Texas & New Orleans Cons. 5s, 1943 
Ask for AT-2454 Toledo Terminal R. R. Ist 4%s, 1957 


Vicksburg, Shreveport & Pacific Ref. Imp. ‘‘A’’ 6s, 1973... 
AC.ALLYN*°COMPANY 
INS inoCO Western Pacific, Sec. 4% Notes, 1930 
Wisconsin Central Ist Ref. 4s, 1959 
Yield computed at the asked price. Average yield 5.04%. 
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390 Points Profit—Only 23 Points Loss 
On 63 Securities Closed Out This Year 


HE first half of this year has conclusively demonstrated the value and necessity of 

the personal investment guidance which The Magazine of Wall Street, with its vast 

statistical and technical records as well as its facilities for expert analysis, is in position 
to provide subscribers to The Investment and Business Forecast. 


Each week subscribers are advised what new market commitments to make, what 
holdings to close out. The continuing tables in which each stock is carried week after week 
from the first to the final recommendation are a complete and satisfying guide—you know 
whether to hold your securities, whether an advance has carried a stock or bond out of the 
buying zone, or whether to put in an order to sell and at what price. 


That is why subscribers carry the service year after year, realizing it is an essential 
part of their business equipment—for investment is a business in itself and provides you with 
an avenue for profitable employment of your surplus funds. The Forecast enables you to 
devote your entire time to your major business activity, for you have the assurance that 
your holdings are under the daily scrutiny of investment experts. 


Here is a complete transcript of every transaction closed out in the first half of the year, showing 350 points profit 
and only 23 points loss, a record which we believe no other security advisory service has ever approached. 


Recommend- Sold Recommend- Sold 
ed at at Gain Loss ed at at Gain Loss 
Allied Chemical (short sale, Midvale Steel & Ord. 6s 98 
half unit) 7. 2 *142 . 2% Mo. Pacific Gen’l 
Allis Chalmers Montana Power 
105, half 103) 8 104 New England Tel. & Tel. 
American Steel Foundries.... 4 44 N. Y. Air Brake 
American Sugar (half unit) . 88 N. Y., i‘ 
Amer. Type Founders, pf. .. 112 Norfolk & Western (half sold 
Amer. W. Wks. & El. pf..... 171%, half 170) 1 170% av. 
Atchison, Top. & Sante Fe T 180% North American T 50% 
Balt. & Ohio Ref. & Gen. 10 110 Peoples Gas Light & Coke .. 128 
Baltimore & Ohio x 108% Remington Typewriter 2d pf. . 119 
Barnhart & Spindler, 2d pf. 108 Republic —_ & Steel, pf. ... 
Barnsdall, A 7... 32% Phila. Co. Deb. 
Bethlehem Steel T 53 Pitts. Coal, pf. (half sold).. 
Ches. & Ohio (half sold 169, Safety Cable 
half 166) T 1 167% av. Seaboard Airline a & b 4s ... 
Chicago, Eastern Illinois, 5s.. . 82 Schulte Retail Stores, pf. 
Colorado ag 5 og? 5s Sinclair Oil Col. 
Colombia G. & E., Sinclair Oil 8% p 
Commercial . Credit ‘ist A ‘ Skelly Oil alt 
Consolidation Coal, First, Ss. half 26) 
Deere & Co., pf. 107 116 St. Louis S’western 
Dodge Bros., A Studebaker Corp. 
Endicott Johnson T St. Louis & San Fran., ak Bs 
Firestone Tire & Rub. 7% pf. 5 Texas Corp. (half sold 47, 
wae Am. Tank Car (half half 45) 
T 54% av. U.S. — (half sold 66, 
Generel Motors (short sale, half 65) T 62 65% 
half -unit) T 188 *193 av. United States Steel 155% S.O. 
Goodrich (B. F.) Co. 99 103 U. S. Steel (short sale, 
Gulf Mobile & Nor. half unit) 
Hudson & Manhattan 36 Walworth Co. 
Hudson & Manhattan pf. 11 Wabash Railway ‘“‘A’”’ pf. 
Internt’l Gt. Northern Adj... Westinghouse E-M (half) 
Kennecott Copper 52. - 62 10 White Sewing Machine deb. 6’s 
Loew’s Inc. Deb. 6s 5% Youngstown S. & T. 
Loew’s Inc. 49 - -58- 9 sold 94, half 879 90% av. 


* Covered at. * Allowing for 10% stock dividend. 
(Trading Advices Indicated by T) 
-(“half” indicates "that only half of commitment ins been sold) 
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We are helping others to make money and the present is a particularly advantageous time for you to join 
us. Mail your remittance today for $75 for a special six months’ test subscription and we will: 


(a) send you The Investment and Business Forecast regular and special issues for six months: 
(b) analyze your aicigage! investment or trading position and tell you what to do with each 
security you .own:... 
(c) telegraph you at once (if, you wish to take a trading position immediately) what stocks 
are in the best position to buy or sell at the time the wire is dispatched to you: 
) compile for you a-special individual recommendation covering six stocks and advise you 
by personal letter when to close them out. ’ 


[POTATO OOo SPECIAL SIX MONTHS’ TRIAL COUPON ---~—-——=~ 


INVESTMENT AND BUSINESS FORECAST 


The Investment and of The Magazine of Wall St., 42 Broadway, New York City. 


| 
| 
¥ | 
Business Forecast is the | 
° ‘ | 
only service conducted j Wire vestment and Business Forecast for the next six months. 
by or affiliated in any Service 
| 
| 
| 
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way with The Maga- sine 
zine of Wall Street. 
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July 16th CJWire me collect upon receipt of this coupon, 
is Ad what trading position to take,. 
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Weekly I enclose check for $75 to cover by test subscription to The In- 





ANKS, Insurance Companies, 

Estates, Trust Funds, Benefit 
Funds and other cautious, re- 
sponsible investors buy NTBLA 
First Mortgage Investment Cer- 
tificates. 


compounded semi-annually, when 
7% invested in NTBLA Prepaid 
. Certiticates, doubles an original 
investment of from $250 up in 10 years and 
26 days. 

7% NTBLA Full Paid Certificates are 
purchasable outright in units of $500 and 
multiples thereof. 

° : » 
Security fit, Moupes, Nae 
at approximately twice the loans. 


Monthly amortization of all loans made by the 
Association. Stringent State supervision, rigid 
insurance requirements. 


Investors’ funds withdrawable on short notice. 
Write for Bcoklet M-3 


NORTH TEXAS 
BUILDING & LOAN 
ASSOCIATION 


Wichita Falls, Texas 





Have Your Investments 
These Unusual Safequants? 


HANNON & LUCHS notes are secured 
by specific, high-class, improved proper- 
ties in Washington, D. C., which is the 
most stable real estate market in*the country. 
Added protection is given by the conserva- 
tive valuation by expert appraisers. The loans 
made are about 60% of the appraised value. 
Shannon & Luchs notes may be pur- 
chased outright in denominations of $100 
to $1000, or you may use ’a convenient 
partial payment plan. 


Interesting Book —'Free 


Write for our new FREE booklet “Safety 
. Supreme”, which 
contains complete 
information andex- 
plains our plan in 
detail. 


SHANNON 8 
LUCHS, Inc. 


Dept. 207 
McPherson Square North 
Washington, D. C. 





Stock MARKET AVERAGES 
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N.Y. Times Dow, Jones Avgs, 
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CAN WE MAKE PROSPERITY 
PERPETUAL? 


(Continued. from page 497) 
EE TT SST 


ments of the situation into the active 
round of production and consumption. 
It may be that in this era of hand-to- 
mouth procedure business is unequal 
to the forward thrust of production 
and distribution; unable to foresee im- 
pending conflicts and inadequacies, and 
to effect the modifications which might 
avoid idleness and confusion. 

Whatever may be the specific rea- 
sons, however, for sales resistance, 
for misdistribution of incomes, for 
industrial unbalance, for investments 
that do not pay; for dividends that 
are not, or are too little; for idle- 
ness of capital and labor the remedy 
must lie largely in the direction of 
large-scaled forward-planning and 
mass selling. Machined production can 
not. flourish when chained to hand- 
selling, to individual persuasion to buy. 

The practical beginning of mass 
selling in its- larger aspects is not to 
multiply chain stores, which are popu- 
larly conceived as mass-selling but are 
already selling too little per unit. We 
need more spacious brains in selling, 
not more of the contracted brains of 
a condition that is as dead as the dodo. 
Manufacturers and sales departments 
must collectively create buying intelli- 
gence and buying intent on the part 
of the public, rather than create a 
cloud of vague distrust, fear and hesi- 
tation. 

At this point we naturally turn 
hopefully to advertising, but, we find 
that its tremendous power is not now 
used collectively and effectively; but, 
on the contrary, is largely dissipated in 
internal combat. We spend much of 
our advertising appropriation, inferen- 
tially, if not directly, in scaring the 
public out of buying something elae in 
order to get it to buy our particular 
product, instead of stimulating it to 
buy more in toto. Advertising, as too 
often planned today, as viewed in the 
mass, fails to create all-round buying 
intelligence and the will to buy; and 
builds up its own resistance by build- 
ing up distrust against every com- 
modity but its own. 

The boomerang faculty of the ex-- 
treme form of this sort of advertising, 
referred to by advertising men as 
“fear-copy” is now recognized by. the 
more intelligent advertisers. The auto- 
mobile people are beginning to “cut 
cut” copy that fills the reader with 
fear of the deadliness of competing 
machines, because they are finding 
that the inspired trepidation pulls 
them down with the other fellows. 

Scaring a man out of other cars 
Scares him into the development of a 
tremendous sales resistance against 
buying any car. The same principle is 
ivolved in all that advertising which 
tends to create skepticism in the mind 
of the buyer with respect to competi- 
tive products. . There is, however, 
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much hope in the rapidly growing 
group, or co-operative, advertising 
which seeks to tell the world that a 
commodity made by many is a desir- 
able commodity, no matter what the 
brand on the goods. But it, too, still 
belittles competing commodities in the 
mass, and seeks merely to create a 
larger ring in which its own members 
can pummel each other to a knockout 
by mutually subversive advertisements. 

Negative selling practices, like the 
struggles of a poor swimmer, create 
most of the resistance to their own 
progress. The combined negative 
effects of all the opposing advertise- 
ments in any particular field eventual- 
ly build up consumer resistance as a 
whole. A flock of “knocking” sales- 
men quickly smothers the incipient de- 
sire to buy, yet we mobilize a sales 
army to drive in by personal contact 
the doubt inspired by conflicting ad- 
vertising. A tremendous waste of 
selling capital and energy results. The 
cylinders of the distribution motor 
kick against each other. 

It is the business of advertising and 
selling to teach “buymanship,” to teach 
the consumer to choose in his purchas- 
ing the sort of goods which, in their 
utilization, will further increase pur- 
chasing power. It is the business of 
advertising and selling to create a 
“buying atmosphere,” and to see to it 
that the purchasing power of the con- 
sumer is duly expended. It is even 
the duty of the sales department of in- 
dustry to teach the public that “wise 
spending is the best possible saving.” 
But of what avail can it be to urge 
the consumer to spend more than he 
receives? If the greater part of the 
public is already contracting to spend 
all or more than it is scheduled to re- 
ceive, and if this volume of purchasing 
power is not sufficient to draw out the 
productive capacities of American in- 
dustry, it seems just possible that the 
first impediment to be overcome in the 
development of adequate purchasing 
power must lie in the field of income 
apportionment, in that zone of selling 
which controls the major arrange- 
ments of national income distribution. 

I take it that it is unanimously 
agreed that without aggressive adver- 
tising and selling—despite their loss of 
power in useless competition — the 
world during the past few decades 
could not possibly have made half the 
progress that actually has been real- 
ized in changing and raising standards 
of living, and in the progressive de- 
velopment of improved powers of pro- 
duction. But when advertising shall 
be concentrated to “sell” the buying 
urge to the. whole nation, in studied 
proportion to the country’s production 
capacities, then it will be like the 
drum-fire of the 5,000 great guns that 
smashed the way to victory in the 
Argonne. It will be irresistible. 

Besides misdirected advertising and 
selling that tend to destroy themselves, 
we have a vicious misdirected economic 
conception advanced by mass propa- 
ganda, recently become quite prevalent, 
that America can not possibly absorb 
her ever increasing potential .produc- 
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Funds of North American Invest- 
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tion, that industry can not keep going 
at these “abnormal post-war rates,” 
that agriculture cannot hope to re- 
ceive much manufactured stuff in re- 
turn for its products unless it curtails 
crops, that labor cannot hope for a 
continuation of high wages, that some 
vague necessity of all-around indus- 
trial curtailment and penitential hard 
times lies not far in the future, and 
that we are in some manner fatalisti- 
cally subject to a cycle of depression. 
Assisted by a host of medicine men of 
the bourse on the “signs” of this hocus- 
pocus forecast medicine, we all get 
ready to take it and presently may 
give ourselves the dose we dread. 

And yet we have it in our power to 
make times good all the time. Ameri- 
can industrial organization does not 
need to guess and consult the modern 
wizards of the magic “cycles” regard- 
ing what the fates have in store. 

In making its own program it de- 
termines what is going to be done. 

Viewed as a whole, production power 
authorizes consumption, for we all can 
afford to consume in accordance with 
our power to produce. If we don’t 
produce we can’t consume. Everybody 
grasps that idea for the individual, but 
we don’t “get” it for the whole eco- 
nomic body. We preach it to the 
tramp and vagrant, but we don’t 
preach it to the nation; on the con- 
trary, we keep warning the community 
that it may overdo production when- 
ever we fear under-consumption. Yet, 
we wouldn’t urge a starving man to 
throw away a chance to earn a hand- 
out by tackling the woodpile. 

The basis of mass selling is to bal- 
ance our whole industrial program so 
that all may be assured of a continu- 
ous opportunity to produce and sell, 
and, therefore, to consume and buy. 
This means the development of a ra- 
tional distribution of income, as well 
as balanced production programs. 
Then we will have the foundation of 
confident buying, of a readiness on the 
part of the great body of consumers to 
receive eagerly the entire flow of 
goods. 

We are already doing many things 
that show how easy it is for produc- 
tion programs to shape consumption. 
The color conferences in certain 
branches of the apparel industries 
choose what colors the public will wear 
next season. Having determined the 
range of colors they proceed to “sell” 
the color program to the public by a 
-concert of advertising and display. By 
a similar, though less conscious pro- 
cess, Paris annually determines in ad- 
vance the world’s styles for women’s 
gowns by making the people of fashion 
like what it is prepared to provide. Of 
course, it has meantime prepared to 
provide what the people are going to 
want. 

Somewhat similarly the railroads of 
America are continentally producing 
more transportation simply by wisely 
providing the facilities to meet require- 
ments which have been measured in ad- 
vance. Knowing that transportation 
will be provided as needed, the ship- 
pers’ programs are expanding to uti- 


lize the facilities that are going to by 
available. Through the Shippers’ 
Regional Advisory Boards the raj). 
roads are budgeting transporiation for 
the nation. They have actually 
achieved mass selling of transports. 
tion. Freight cars no longer ‘rust jp 
Maine because the potato crop fails 
and collect at shops in Kanszs because 
the rush of the wheat crop has wom 
them out. The railroad budgeters t¢jj 
us that 2% more car loadings will he 
required in the next quarter than ip 
the last, and all shippers tend to buck 
up 2%. Industrial forecasts and 
prophecies tend automatically to be. 
come programs. 

The mass selling of transportation 
has had a marvelous effect on the rail. 
ways, perhaps rescued them from the 
breakdown which in 1923 seemed to be 
impending. It is significant that the 
railway industry has for years been 
subject to restriction of capital—that 
is of expansion of its plant. It has 
climbed out of incompetence by con- 
centrating on mass selling. It may be 
that the railways have <tarted mass 
selling at the heart of our industrial 
system and that from t!.em it will 
spread to every extremity. 

I haven’t the least doubt that if in- 
dustrial America in all its business 
co1.ferences, in its advertising and its 
forward planning, can agree upon a 
balanced program for 1928 involving 
even a 25% increase of the total of 
production, it thereby can make for it- 
self a market adequate to “absorb” 
that increased output. 

But operating against the new faith 
that production and a proper program 
of distribution will make a market is 
a great body of organized unfaith, 
which tends to disrupt progress by 
predicting bad times and by sanction- 
ing curtailment in the program of dis- 
tribution. Fear is as contagious as 
confidence. We make our own cycle 
of good and bad times by confidence 
or despair and by bad and unbalanced 
programs of production and Cistribu- 
tion. If we can but get into the habit 
of believing that we ought to grow 
steadily and continuously in the vol- 
ume of consumption, that is, in buying. 
we shall be able to grow; not miracu- 
lously, but because we shall learn com- 
munity and nationwide planning and 
lay out programs not of balanced pro- 
duction only, but programs of income 
distribution calculatedly maintained in 
balance with the prospective output. 
Our economists have been prone to 
overlook the fact that our national in- 
come distribution is predetermined by 
exactly the same fabric of business 
contracts which prearranges the na- 
tional production program. 

We already have sales “quotas” 
galore, but they run into each other 
head on and reduce their own poten- 
tialities. We need an accepted sum 
total of complementary quotas. We 
must extend the idea of quota-making 
beyond the realm of single-track “go- 
getter,” high-pressure sales managers, 
and invite the consumers into consul- 
tation on community quotas, just as the 
railways have done in seeking the ad- 
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viee and guidance of their “consumers” 
—the Shippers’ Regional Advisory 
Boards. 

We must apprise the public of the 
capacity of industry to meet its pros- 
pective wants—and income must be 
distributed so that buying power may 
keep abreast of the quotas. 

We must learn to put the emphasis 
on wise spending, instead of on cur- 
tailment of output. 

We must look upon generous pay- 
rolls, profits and dividends as_ the 
source of buying, we must understand 
that the diffusion of wealth is the 
breeder of wealth. If we are to in- 
crease next year’s production by. 25% 
and “get away with it,” then we must 
at the same time increase incomes to 
the same extent. 

It would be only tiresome, even if 
space permitted, to dwell on the mani- 
fold phases of the difficulties of put- 
ting over a general budget of balanced 
production and consumption, always 
pointed toward larger and freer buy- 
ing, but we are moving in that direc- 
tion. There is nowhere else to go unless 
we choose the alternative of peri- 
odieal industrial collapse, chronic in- 
dustrial under-production and_ineffi- 
ciency; or, perhaps, recession to a 
Peasant economy where there is 
neither mass production nor mass sell- 
Ing, and always chronic misery. I find 
myself believing that having conquered 
mass production, we are on the road to 
master mass selling, and that the time 
may not be far off when the two will 
be consciously knit inte an informal, 
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ELCO CRUISETTE 34 FT. 


This is an unusual opportunity to secure a brand new Elco Cruisette, 
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and boat itself is in. perfect. condition and boat is in use at the 
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but very real, national industrial pro- 
gram. I see industries of: all sorts 
every day now consciously undertaking 
te blend their various forward pro- 
grams into the general program. 

I doubt. that there is a more impor- 
tant economic function now going by 
default than that of continuously as- 
sembling and-interpreting, and making 
visible in. its full length and breadth, 
this informal. national industrial pro- 
gram which I sometimes think of as, 
in essence, the consolidated national 
industrial budget. 

I do not believe our captains of in- 
dustry, with their creative economic 
imaginations, have exhausted their 
powers in contriving the’ industrial 
fabrics of mass production. I believe 
that, without neglecting the further- 
ance of industrial efficiency (for we 
still are in the midst of a veritable 
revolution in mechanical co-ordina- 
tions) American industrial -adminis- 
tration is going to go on to the solution 
of the counterpart problem of mass 
production—the problem of mass sell- 
ing and mass distribution. 

Perpetual prosperity is possible— 
even probable! 


“Good First Mortgage Bonds” 
Send fo 


BOND 
143 Montague St., Brooklyn, N. Y. 














“INVESTIGATE YOUR BROKER” 
(Continued from page 519) 











principles, if for no other reason. 

Here’s another “tip” for the small 
investor. The standard investment se- 
curities, originating from’ our large 
industrial, railroad or public utility 
companies are underwritten by syndi- 
cates of large bond firms with national 
reputations and distributed through the 
better class of small local firms. When 
a small investment firm has its “own 
origination” for sale it’s a safe bet that 
the issue is not a so-called “standard 
investment.” If your desire to confine 
your purchases to standard issues con- 
flicts with the “policies” of the broker, 
give up the broker and stick to your 
intentions—not to imply that such a 
broker is unreliable but certainly he is 
not the most suitable for the small in- 
vestor to do business with. 

This brings us. to our final point. 
Investment firms are in business to 
supply you with securities for the ac- 
commodation of your surplus funds. If 
you need advice in selecting suitable in- 
vestments, you are entitled to some 
counsel from_the firm. Should the 
firm attempt to jam unsolicited advice 
down your throat, however, you know 
that what you need most is not good 
advice but a good broker. That much 
is self-evident. 
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Automobile Hardware 


Probably few motorists 
know that 98% of all the 
country’s automobiles, ex- 
cluding Fords, are equipped 
with some hardware made 
by Stewart-Warner’s sub- 
sidiary, the Bassick Com- 
pany. 

These Stewart-Warner 
products include hood 
catches, brackets, hood 
handles, door locks and 
handles, shade rollers, dome 
lights, robe rail fixtures, 
foot rests, window regula- 
tors, handles, etc. 


Every Stewart-W arner Prod- 
uct is of uniform high 
quality. 


SPEEDOMETER 
Corporation 
Leading Factor in 
Six Important Branches of Industry 
World Leader in Four Lines 
EXECUTIVE OFFICES 
CHICAGO 


Dangerous 


Checks! 


New Speed Model B 


Do you send them out? 

If your checks are not safe- 
guarded, they are a constant 
danger to the safety of your 
funds. 


The Safe-Guard Check 
Writer protects both payee 
name and amount line of your 
checks in one operation. The 
only safe check is a Safe- 
guarded check. 


Descriptive literature upon request. 


SAFE-GUARD CHECK 
WRITER COMPANY 
New York 


The Strongest Link in 
Motor Prosperity 


By C. C. HANCH, General Manager, 
National Association of Finance Companies. 


In the interests of fair play we are 
publishing Mr. Hazch’s rejoinder to 
Mr. Dearborn’s recent article on auto- 
mobile finance companies. It should 
not be inferred that THE MAGAZINE OF 
WALL STREET’S views on the subject 
concur with the. following statements 
which are printed in .order, as stated, 
to give opportunity for fair play.— 
Editor. 


N the March 26 issue of THE MaGa- 
ZINE OF WALL STREET appeared an 
article entitled, “The Weak Link in 

Motor Prosperity.” It included a dis- 
cussion of the relations between banks 
and automobile finance companies and 
hinted at an impending general with- 
drawal of bank credit from the finance 
companies, which might result in a 
drastic curtailment in installment sell- 
ing of automobiles and a consequent 
reduction in automobile output. 

Among other things, it said, “It must 
be emphasized that the figures available 
are not as complete as might be de- 
sired, even in the case of the older and 
more conservative finance companies.” 
Granted, but equally true even in the 
case of every other business there is. 
Again, “All concerned in the financing 
of purchase contracts are a good deal 
more interested in collecting the money 
due than they are in obtaining posses- 
sion of a motor car.” As that is worded 
it sounds sinister, but it represents the 
only healthy condition. The opposite 
situation, when a mortgage would 
rather foreclose than be paid is always 
an evil situation. 

The article says that, “Even now the 
finance company that fails to eliminate 
the irresponsible buyer loses favor 
when it comes to discounting its paper 
at the bank,” and “The day of padding 
sales lists with any kind of buyer who 
can be induced to part with a down 
payment is rapidly coming to a close.” 
Intrinsically, these are reassuring 
statements. It is the insertion of such 
phrases as “even now” that makes 
them alarming. The fact is that both 
the finance companies and their banks 
have been taking steps to eliminate, so 
far as possible the irresponsible buyer, 
not “even now,” but for years past. In 
1924 there was a conference at Chicago 
of banks and finance companies, at 
which resolutions were adopted directed 
to that purpose. These resolutions were 
signed by more than 300 banks and an 
even greater number of finance compa- 
nies. The National Association of 
Finance Companies was then created 
as an agency for putting these resolu- 
tions into effect, and it has been doing 
80. 
During the past year competition 


among finance companies and pressure 
from certain manufacturers to increase 
sales brought about some unwise sel]. 
ing and a corresponding increase in de. 
faults and repossessions. For instance 
in 1926 “almost” two and one-tenth per 
cent of new cars sold on standard 
terms had to be repossessed, against 
“only” one and three-quarters per cent 
in 1925. There is ample evidence that 
for 1927 the ratio will be lower, al. 
though the ratio for 1926 was anything 
but high. Banks have been exercising 
the sort of supervision which was 
recognized and provided for in those 
1924 resolutions and of course have 
found some cases where finance compa- 
nies had to be admonished and some- 
where it seemed best to restrict credit 
lines. This is normal routine proced- 
ure and foretells continued prosperous 
operation for the financing business, 
not a forthcoming breakdown. 

The article lays much stress on the 
case of Hare and Chase, Inc., of Phila- 
delphia, which has been in difficulties 
and which it states had “some four mil- 
lion dollars of frozen assets, repre- 
sented largely by ‘automobile paper,” 
This is another truth that did not com- 
pletely represent the facts in my opin- 
ion. That “automobile paper” was not 
retail installment paper at all. It was 
taxicab paper created through the 
efforts of promoters who were en- 
deavoring to rehabilitate a failed auto- 
mobile manufacturing plant. Its 
makers were taxicab companies, vir- 
tually without assets, created by these 
promoters, and its endorsers were a 
sales company which was in effect an 
agent of the same promoters, and a 
small finance company. Hare and 
Chase were the victims of a promotion 
scheme, and their trouble has no rela- 
tion to the financing of retail sales of 
automobiles on installments, or to 
either of the two principal methods of 
financing such sales. 

The article does say: “Actual losses 
to date have been negligible with re- 
spect to the investment of the banks in 
installment paper,” and, “even in re- 
gard to the finance companies, losses of 
any major importance appear to be iso- 
lated to notably poorly managed con- 
cerns which suffered from peculiar— 
not general —circumstances.” There 
you have the nub of the situation. Is 
it credible that the banks are about to 
cut themselves off from a_ profitable 
line of business which has the best 
record, as regards failure and loss, of 
all of the lines which they handle? 

We are in touch with many finance 
companies throughout the United 
States and we are advised that banks, 
with few exceptions, are continuing the 
established: lines of credit to their 
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finance compary customers who are 
conducting their business efficiently and 
who are buying installment paper 
based upon sound terms such as the 
standard terms sponsored by the 
National Association of Finance Com- 
panies, National Automobile Dealers’ 
Association and recommended by many 
representative banks and other auto- 
motive associations. 

Of all the real and imaginary dan- 
gers faced by the automotive business 
today, the prospect of a drying up of 
the sources of retail credit is the most 
remote. The supplying of such credit 
is the most stabilized and the least 
hazardous phase of the entire indus- 
try and hence it constitutes not a weak 
link, but the strongest link in motor 


prosperity. 





Another interesting contribution on 
the same subject will be found on 
page 564. 
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ERIE UNDERGOES A REAL 
METAMORPHOSIS 


(Continued from page 509) 
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the principal adjuncts of which are its 
lines to Scranton and Wilkes-Barre, 
the heart of the Wyoming anthracite 
field and a valuable cut-off south of 
Buffalo. Over subsidiary mileage, 
leased lines and trackage the system 
reaches such centers as Indianapolis, 
Cincinnati, Cleveland, New Castle and 
Rochester. Although the main line is 
located chiefly to the north in New 
York State, several spurs penetrate 
south into Pennsylvania. The sub- 
sidiary N. Y., Susquehanna & Western 
provides a supplementary route from 
Wilkes-Barre and Scranton to tide- 
water. In northwestern New Jersey 
the company has a considerable con- 
centration of mileage; owned, con- 
trolled and leased lines providing five 
distinct approaches to New York Har- 
bor. Into Jersey City, the terminus, 
Erie has six tracks. 

Erie’s perennial poverty has meant 
the reinvestment of virtually all sur- 
plus earnings in the property, al- 
though between 1901 and 1907 irregu- 
lar dividends aggregating some $11,- 
000,000 were paid on the two preferred 
Issues, none since 1907 and nothing 
has ever been declared on the common. 
Earnings, whatever the source—trans- 
portation profits or coal dividends— 
have aggregated a surprisingly large 
sum in the last quarter century. From 
1901 to 1906 net income totaled 132 
millions and surplus after dividends 
about 121 millions. Altogether, if de- 
Preciation reserves, sinking funds, etc., 
are taken into consideration, the prop- 
erty has benefited as much from ap- 
Plication of current receipts as from 
new capital realized through sale of 
Securities. In the ten years ended 
Dec. 31, 1926, an easier period: to 
visualize, property investment  in- 
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SEABOARD 
AIRLINE 
RAILWAY 
SYSTEM 


Traversing Seven Southern States from Richmond 
to Gulf of Mexico—Washington to Richmond over 
the RF&P Railroad in which the Seaboard owns 
substantial interest—Seaboard offers exceptional fa- 
cilities to Southern Points—Of the 862 hotels in 
Florida, the Seaboard reaches 612, or 71%—Seaboard 


present seasonal trains. 


“THE SOUTHERNER” 
and “THE 

NEW YORK-FLORIDA 
LIMITED” 


to and from Eastern and Western 
to Southern and Florida 
facilities 


points 
points, give exceptional 


with dining car service unequalled. 





Also 


“SEABOARD FAST MAIL” 


“CAROLINA-FLORIDA 
SPECIAL” 


“ATLANTA-BIRMINGHAM 
SPECIAL” 


The Seaboard famous _ train, 
“ORANGE BLOSSOM SPECIAL” 
has ‘unsurpassed equipment, dining 
car service and appointments. Be- 
gins operation for the season of 
1927-28 December next. 


We solicit your patronage 
Time Tables and Information at 


SEABOARD 


AIRLINE RAILWAY CO. 


142 West Forty-Second Street 


Phone: WIS. 5413-4 
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PUBLIC UTILITY INVESTMENT TRUST 
You should look: carefully into the possibili- 
ties of this type of investment trust called 
the United States Electric Light and Power 
Shares, Inc., composed of the securities of 
over seventy of the most prominent public 
utility companies in the United States. If 
interested, send for 421. 

STANDARD OIL BOOKLET 
The new twenty-fifth edition of this booklet 
containing description of properties, annual 
report of 1926, dividend rates, price ranges 
and other important information relative to 
this group of companies. Ask for 423. 


UTILITIES POWER AND LIGHT 
CORPORATION 
5%% ‘Twenty-Year Gold Debentures yield- 
ing the investor about 6 per cent and is- 
sued by one of the largest holding corpora- 
tions in the United States. Complete 
information of this investment is contained 





in an attractive folder 362. 


REPUBLIC OF COLOMBIA 

Nowhere have the benefits accruing from 
the widely extended post-war economic re- 
adjustment been more impressively indicated 
than in the improved position of the South 
American republics. And none have fared 
better than Colombia. If interested in the 
investment possibilities of this country, 
write for this interesting folder 422. 


SCHUTTER-JOHNSON CANDY COMPANY 
You can secure complete information on the 
Class ‘‘A’’ Convertible Preference Stock and 
Class ‘‘B’’ Common Stock by writing to 424 
without obligation on your part. 


SAFETY SUPREME 
Believing that safety is the supreme factor 
behind first mortgage real estate’ bonds, an 
old established Washington house has is- 
sued this interesting booklet which explains 
their plan in detail. Ask for 428. 











creased over 78 millions“and~ funded 


debt only 10 millions, the balance” be- 
ing provided out of net income and de- 
preciation. With virtually no increase 
in main line mileage all of Erie’s de- 
velopment work has been intensively 
applied in double tracking, in reducing 
grades, increasing bridge capacity 
and in purchasing heavier motive 
power and rolling stock. Thus, of 
owned main track over 98% has 80 lb. 
rail or better, over 93% has 90 lb. 
rail or better, and 68% has 100 Ib. rail. 

Equipment, as far as the number of 
units goes, has decreased in the last 
ten years. Thus, locomotives delivered 
from 1,461 at the end of 1916 to 1,392 
at the end of 1926, or 4.7%. But 
average tractive power increased from 
37,285 lb. to 45,343 lb. or 21.6% and 
aggregate tractive power by 15.9%. 
The same transition to more effective 
rolling stock resulted in a reduction of 
freight train cars from 52.247 to 
51.223 or by 2%. Average capacity, 
however, increased from 40.9 to 43.1 
tons, or 5.4% and aggregate capacity 
increased 3.3%. 

Although freight tonnage has only 
increased about 5% over the last de- 
cade, these improvements have per- 
mitted Erie to increase its train load 
by about one-quarter and to reduce its 
train mileage and full consumption by 
about one-eighth each. Rates over the 
last ten years have increased by about 
66% as measured in revenues per ton 
mile, but revenues per train mile have 
increased 107%. 

Nothwithstanding, the road’s operat- 
ing income is less than it was in 1915 
end not much greater than in 1916. 
The expense ratio is relatively high, in 
which, however, more generous main- 
tenance is playing a part as may be 
seen from the following comparison: 


Year 1915 1916 1926 


Maintenance of Way 8.47 8.56 11.32 
Maintenance of Equipment.... 17.29 20.20 24.08 


Total Maintenance 25.76 28.76 35.40 


Transportation Expense 34.50 38.51 38.45 


Total Expense é 71,93 ‘79.04 


The transportation ratio is too high. 
Nevertheless, Erie appears capable of 
handling a greater volume of traffic 


with economy. More than anything 
else a larger proportion of through 
business would aid Erie. This is a not 
improbable expectation because of its 
recent affiliations and it is to be re- 
membered that 1926 business was ad- 
versely affected by continuation of the 
anthracite strike in January and 
February. Earnings to date in 1927 
show a marked improvement over the 
same period of 1926. 

With the recent sale of $50,000,000 
refunding and improvement 5s of 1967 
the company definitely got away from 
the short term financing to which it 
has been of more or less necessity re- 
stricted in recent years. With the 
proceeds $32,000,000 notes are being 
redeemed, leavine no important maturi- 
ties prior to 1953 other than the $15,- 
566,000 consolidated 7s of 1930, which 


are sure to be refunded at’ a substan- 
tial saving of interest. ‘The balance of 
the proceeds of the $50,000,000 issue 
will be available for additions and bet- 
terments and with current 1927 re- 
ceipts will provide for a $22,000,000 
improvement program, incidentally 
Erie’s first budget. 

With its financial difficulties a thing 
of the past, credit re-established and 
money in pocket, Erie is ready to go 
ahead and develop additional earning 
power. The property is in improving 
physical condition, capable of support- 
ing a much larger volume of traffic; is 
promised several years of uninterrupted 
production of anthracite, has gained 
strong affiliations and strong backing. 
A pretty rapid increment to earning 
power may occur. The operating ratio 
should permit of substantial reduction 
and each 1% saving creates nearly $1 
of additional earnings on the common 
stock. 


Outlook 


Against this is an exceedingly large 
capitalization. Following exchange of 
the Convertible D’s, there will be ap- 
proximately $213,000,000 of long term 
debt outstanding and $215,000,000 of 
preferred and common stock, in all out- 
standing at about $185,000 per mile; 
or, deducting the appraised value of 
the coal properties, at about $145,000 
per mile, still high, but not excessively 
so in relation to traffic density, still 
less from the standpoint of selling 
value of the securities. 


While dividends are not a prospect 
of the current year, the two preferred 
issues appear fairly attractive, as Erie 
has already established a high earning 
power therefor. Of the two the second 
preferred seems cheaper as it will prob- 
ably receive dividends as soon as the 
senior issue. Nevertheless, there would 
appear more incentive to play the com- 
mon stock, as both the 4% preferreds 
are limited in their possibilities. This 
of course involves pure speculation at 
a time when non-dividend rails in gen- 
eral have been very fully “bulled.” It 
is fairly intelligent speculation, never- 
theless. 

At the moment Erie common would 
seem to derive most of its value from 
the company’s coal equities and to be 
priced about right relative thereto. The 
size of the coal dividends which will be 
drawn down in any year injects a con- 
siderable element of uncertainty into 
the situation. Additional railroad earn- 
ings, however, might accrue pretty rap- 
idly, especially for the common stock. 
That the market in the junior shares 
would prove responsive thereto is indi- 
cated by the limited floating supply. 
The various Van Sweringen companies 
hold over 700,000 shares and interests 
friendly thereto, perhaps half as much 
again. From a long term standpoint 
this ownership is indicative of ulti- 
mately higher values. In the very near 
future, Erie common is perhaps more 
likely to follow the course of the mar- 
ket than to display any degree of in- 
dependent strength. 
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AMAZING SHIFT IN RUBBER’S 
POSITION 


(Continued from page 517) 
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50% which occurred in crude rubber 
prices during the year. Accurate ip. 
formation on this point would be of 
real interest and value to holders of 
United States Rubber Company’s ge. 
curities. 


An Important Issue 


Was then the entire disbursement on 
the preferred stock made out of sur- 
plus? And if so, may not a sharp is- 
sue yet be drawn between bondholders 
and preferred stockholders on the ques- 
tion of depletion of assets now furnish- 
ing so ample a cushion for the protec- 
tion of the former? 

Fortunately, late indications improve 
the prospects that this issue will be 
averted. The probability is that the 
rubber companies, all of which have 
been adversely affected at various 
times by violent fluctuations in the 


price of the raw product, will not soon ° 


be called upon to face a repetition of 
the conditions which created the rela- 
tively unfavorable showing made by 
the United States Rubber Company in 
1926. 

At current quotations around 35c 
per pound, raw rubber is only 9c per 
pound above the lowest price recorded 
in the past fifteen years and consider- 
ably below the average level for this 
period. While the statistical position 
of the commodity is apparently weak, 
it is hardly likely that further reces- 
sions of any consequence will take 
place in the near future. During the 
initial five months 6f 1927, prices were 
firm and remarkably stable. A sharp 
decline in the early part of June 
brought prices down to 34c per pound, 
an abrupt drop of 5c from the level 
from which rubber was pegged earlier 
in the year. 

The relative stability in crude rub- 
ber to date this year contrasts sharply 
with the violent changes which occurred 
in 1926 when prices dropped from 
about $1.09 just before the beginning 
of that year to around 38c in August. 
The extent to which improvement in 
the situation may be credited to the 
employment of the $40,000,000 credit 


established in December, 1926, by a. 


number of the larger rubber and motor 
companies including United States 
Rubber for the purpose of stabilizing 
prices, however, is questionable in view 
of the approximately parallel costs of 
British prices. The fund was to have 
been employed to purchase the com- 
modity which would then be available 
to members of the group in the event 
of excessive market advances, or would 
be held over the market to guard 
against any violent advance. 

By far the greater losses suffered by 
the United States Rubber Company in 
the last decade have been due to its 
having been subject to the speculative 
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uncertainties of the rubber market. 
=R’S What wonder, then, that officials are 

bending every effort toward further 
rapid development of the company’s 
plantations in Sumatra and Malaya 
which are expected eventually to ren- 

















— der it independent of these uncertain- 
ies? 
bber : Last year’s production by the plan- 
> in- tation subsidiary, the United States 
e of Rubber Plantations, Inc., was about 
S of 93,000,000 pounds. By 1931, it is 
| $e hoped to increase production to 35,000,- 
000 pounds and five years later to 50,- 
000,000 pounds or more. Although 
even the latter amount would still fall 
short of supplying United States Rub- 
t on ber Company’s raw products require- 
sur- ments, the beneficial results anticipated 
) is- is indicated by the effect of its 1926 
ders production on consolidated earnings. | 
ues- Rubber was taken over by the manu- is 
\ish- facturing company at current market i=| 
\tec- prices but at the close of the year it >| 
was found that whereas the parent = 
rove company was faced with serious losses | 
be resulting from price recessions in the i=] 
the commodity, the plantations had rolled [ns 
lave up profits of $6,000,000, which were - =| 
ious promptly turned over to the United as 
the States Rubber Company. = 
oon ” With a long and well diversified line =| Y k C 
| of of products, the United States Rubber New or ity 
ela- Company has clearly demonstrated by 
by its record its ability consistently to : 
in show satisfactory manufacturing prof- {=| Apartments of 
its. Only when its earnings have been =| 
35¢ depleted by particularly sharp declines {=| 6 and Ff rooms 
per in rubber prices have these profits | 
ded failed to show a large margin over the =| : 
ler- _ interest requirements of its funded 6 In this new fire- 
his debt. Only once in the past decade has |=} 
ion a deficit been shown before these fixed proof elevator de- 
charges—in 1921, a year of widespread | tached apartment 2 
me Sci 1s. clue aemine enriets building from, : 
the has the company failed to earn these se ctiet. ye roy =| 
ere interest requirements on its funded || IE 
ar'p debt at least two and a half times. i= $225.00 per month nal = —_ iS 
ine Last year, on the most adverse in- || al 7-Room Plan i= 
“1 terpretation of results, these require- - ypical 7-Room Plan : 
ve , - \=| : = 
ier ied one oy ge va gee va >| Restrictions which protect you as well as your invest- S| 
nual average of earnings after depreci- ment, outdoor sports, such as tennis and golf, public I: 
1b- ation and inventory adjustments was and private schools and supervised playgrounds are I= 
oly 3.17 times bond interest. ‘|=! all available at Jackson Heights. ie 
red gamer d there appears no reason | Iz 
om or doubting the soundness and stabil- - Iz 
ng iy of the earning power of this Ameri = Other Garden Apartments of 3, 4,5, § 
. its . Comparative {=| ° = 
= unsatisfactory results dasa a sinale =| 6 and 7 rooms, are available at rentals I: 
he year would furnish inadequate justifi- : . = 
dit cation for relegating an industrial ranging from $90 to $225 a month. i= 
a. company of the character, and with the I: 
‘or record, of the United States Rubber =| New Exhibition Room for exhibit = 
res Company to the ranks of failures. d , : 
ng Since issuance, in 1917, the company’s | of Garden Apartments and Homes in I= 
<4 “8 and oe 5s have consistent- | Jackson Heights at14E. 41st Street = 
een recognized as a safe investment ; 5 
ve 0 and no plausible evidence has yet 7 Sone Seen ae aanaihaath = 
m- en offered to change its status. [| 
le ile, of tame Macnee te | THE QUEENSBORO CORPORATION 
nt have a sound investment, which at the | Take Sth Avenue Bus to JACKSON HEIGHTS OFFICE 
. — market around 89% yields fe 25th Street and Polk Avenue Havemeyer 2360 
fem more than 5.90%, a most attrac-. ee BROADWAY B. M. T. or INFERBORO SUBWAY 
tive return, considering the security \- Office open daily until 8:30 P.M. 
by and long range earning power behind 
in the issue. 
“ The 8% mnon-cumulative preferred 
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A QUARTERLY DIVIDEND 


at the rate of 4% per annum 
has been declared payable on 
or after July 15, 1927 


SEAMEN'S BANK 
for SAVINGS 














Special 
Vacation Offer 


To News Stand Readers 


Have The Magazine of Wall Street 
follow you on your summer vacation 


To keep you in close contact with the situation, we are mak- 
ing a special vacation offer of 4 issues of THE MAGAZINE 
OF WALL STREET for $1.00 to include the numbers of 
July 30, August 13, August 27, and September 10. Use the 
coupon. , 
You cannot afford to lose touch with 
the world of investment and business. 


= may be changed to your regular home address by sending three weeks’ 
notice. 


THE MAGAZINE OF WALL STREET, 
42 BROADWAY, NEW YORK CITY. 


I enclose $1.00. Send me the four issues beginning with July 30, mentioned in your 
special vacation offer. My address for the summer will be _ 


Address 


(0 If you would like to have your summer subscription cover eight issues instead 
of four, running through to include the issue af November 5, check here and en- 
close $2.00. ‘ 5 


July 16-A. 











pares with a year’s high of 111% ang 
low of 85% may be subjected to fur. 
ther violent fluctuations during the bal. 
ance of 1927 particularly in view of the 
conflicting rumors regarding results of 
operation to be announced for the first 
half year. Dividends will probably be 
continued at the full 8% rate at least 
until the Fall and more likely through. 
out the year. However, any encourag- 
ing development might effectively re. 
move present doubts regarding the 
permanency of the preferred dividend 
and result in the recovery in the senior 
equity issue to levels more closely in 
line with the average for industrial 
preferred stocks in good standing. 

The common stock’s position at this 
juncture, of course, is entirely specula- 
tive and its future price is at present 
at least unpredictable. 








Important Dividend Announcements 


Note—To obtain a dividend directly 
from the company the stockholder must 
have his stock transferred to his name 
before the date of the closing of the 
company’s books. 


Ann’l Amount Stock Pay. 
Rate Declared Record able 


$6 Allis-Chalmers cm...$1.50 7-23 
$2 Amerada Corp. ..... $9.50 7-15 
$2 Amer. Can. cm 7-29 
$2.40 Amer, Home Prods. .$0.20 7-14 
$3 Anaconda Copper ...$0.75 
$3 Archer-Den.-M. cm. .$0.75 
7% Archer-Dan.-M, pf...1%4%% 
$7 Atch., T. & 8. F. cm.$1.75 
.. Atch., T. & 8. F. cm.$0.75 
$7 Atlant. Refining pf, .$1.'75 
6% Atlas Powder pf....14%% 
$6 B. & O. R, R. cm...$1.50 
$4 B. & O. R. R. pf...$1.00 
$4 Bon Ami A 
7% Brown Shoe pf. 
$6 Chic. Preu, Tool... .$1.50 
$4 Chic. Yell. Cab...$0.331%4 
$1.20 Christie Brown cm...$9.30 
$7 Christie Brown pf...$1.75 
$4 Columbian Carhon...$1.90 
$5 Columb. G. & E. om.$1.95 
$6 Columb. G. & E. pf.$1.50 
$5 Cluett. Peabody cm..$1.95 
$0.80 Continents! Motors. .$9.90 
$6 Crucible Steel 
$2 Eaton Axle & Spr... 
$4 Eureka Vacuum 


$10 Fajardo Sugar 

$4 Freeport Texas 

.. Freeport Texas 

$4 General Cigar 

$6 Homestake Mining... 

$1 Indep. Oi] & Gas... 

$1 Kress, §8.-H., cm.... 

$4 Kayser, J.. 

OO MENOy. TM. Ths cscccen 

$6 M.-K.-Tex. Ry. pf... 
$2.40 Packard Motor 

.. Para. Fam. Play. 
$3% Penns. R. R 

$5 Postum Co. ......... $1.25 

$8 Pullman Co. ....... $2.00 
$3.60 Thompson, J. BR . 

$7 Tobacco Prod. ‘‘A’’..$1.75 

$3 Wrigley, Wm. ..... $0.25 
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"7% and 8% Earnings | 


Ask for Booklet, “Where Dollars 
Grow” 
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Resources $3,600,000.00 


San Antonio Bldg. & Loan Assn. | 
| San Antonio, Texas 
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Building & Loan Associations 
We will be glad to answer questions regarding the protection afforded to jaivestoth in Building = 


& Loan Associations by the laws and regulations of the states in which they are located, 
Address Building & Loan Ass’n Dept., c/o The Magazine of Wall Street, 42 Broadway, 


New York City 














New Jersey 





This Company has the proud 
record of not having lost a 
dollar, not having foreclosed 
a mortgage, has always met 
withdrawals on demand and 
has always paid 8 per cent. 
jividends, payable 2 per cent. quarterly. 
We do not employ solicitors nor charge a 
membership fee on investments with us. 
All stock is non-assessable and is sold at 
par and redeemed at par plus earned 
dividends. 
Meuber “League of Florida Building and Loan Associations”’ 
Member ‘“U. S. League of Lecal Building and Loan 
Associations’’ 
Menber “American Savings, Building and Loan Institute’’ 
APRIL 5, 1921, $0.00 ; 
MCH, 31, 1922, $147,608.20 
MCH. 31, 1923, $272,463.58 
MARCH 31, 1924, $500,130.44 
MARCH 31, 1925, $750,097.74 


March 31, 1926, $1,208,168.28 
March 31, 1927, $1,557,991.60 


Authorized capital $5,000,000.00 


Applications for loans far exceed our available 
funds, We respectfully solicit your investments, 


HOME BUILDING & LOAN 
COMPANY 


Under State Supervision 


16 and 18 Laura Street, Jacksonville, Fla. 
Phone 5-6025 


Oklahoma 


TWO HUNDRED THOUSAND 
DOLLARS IN DIVIDENDS 


were paid to our investors July 1, 1927. 
At that time, our Seventeenth Semi-annual 
Report was published and distributed to 
all investors, borrowers and friends. 

If interested in a safe, sure, conserva- 
tive investment, send us your name and 
address, 

ree 

| 








Ponea City Building & Loan Co. | 
Masonic Bldg., Ponca City, Oklahoma. 
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Invest Your Earnings At 
First Real Estate Loans % 
State Supervision Oo 

% Tax Exempt 


Details Free 


Industrial Bldg. & Loan Assn. 
26 W. Sth Street Tulsa, Okla. 














The Magazine of Wall Street has compiled 
a list of books on speculation, Economics 
ad Business subjects published by other 
companies. All of these books have been 
read by our Staff of experts and we heart- 
ily Tecommend them to our readers. We 
mite further correspondence about this 
lis. Address your inquiries care of Book 

















$29,492.63 
98,259.16 
198.994.92 


42 Profits 


—with the protection of 
your principal by the laws 
of the State of New Jersey 











In building your estate you are not motivated by the get-rich-quick 
impulse, nor by visions of a tr dous value-rise of a long term invest- 
ment. You seek a safe, sound, progressively growing estate-building 
investment. An investment that nets you better than a meager 4 or 414%, 
yet safer than a hazardous 10% hope. 


West End Building and Loan offers just that. With your principal 
amply protected by New Jersey State Laws; with profits of 7% a 
matter of record, and with an organization that has shown healthy 
progress since 1889 your estate-building operations should patently be 
centered in West End investments. 





Write or call for booklet 


THE WEST END 


BUILDING & LOAN ASSOCIATION 
OF NEWARK.N.d 
866-868 BROAD ST. NEWARK. Nd. 


Assets over $34,000,000. Under the supervision of the Depart- 
ment of Banking and Insurance of the State of New Jersey. 
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Florida’s Safest 
Investment 
Lakeland Building and Loan Association 


Authorised 
Capital $2,000,000.00 


RETURNS 8% WITH 
100% SECURITY 


Shares for sale at par, $100.00 share, 
without bonus or commission of oe kind, 
Pays 8 per cent per annum, in quarterly 
installments of 2 per cent. Janua 
April first, July first, and October kret 
each year. Owners of these shares have 
no taxes to pay, no insurance to | after 
and no titles to bother with. perates 
— a x. - sae. One’s 
nvestment wi ividen t to accu- 
1648 Welton St., Deaver, Colo. mulate will double in eight years and 
5 Building and Léan Associa: nine months. 
Maguire of Wall Streets use] Let. Us::Send You. -Decbied 
BUILDING AND 
LOAN ASSOCIATION 
Box 35MW Lakeland, Florida 




















CANADA 
DRY 


Circular M-18 on Request 


T. Hall Keyes & Co. 


Members New York Stuck Exchange 
111 Broadway New York 








Savings Shares earn 5% and allow 
payments and withdrawals at any 
time. Money doubles in 14 years. 


Regular Shares earn 6% and provide 
a systematic savings plan.—Supervised 
by State Banking Department. 


Write for booklet “M” 


RAILROAD BUILDING 
& LOAN ASSOCIATION 


41t Leriagton Ave., New York, N. Y 





Texas 





7 CERTIFICATES 
FULL PAID 


Dividends Payable July 1st and 
January Ist 
Instalment and Prepaid Certificates 
one participating and are earning 





Under State Supervision, and re- 

quired by law to invest all funds 

in First Mortgage Notes on im- 

proved real estate. 

Located at El Paso, Texas, where 

real estate values are not inflated | 


People’s Building & Loan Association 
Authorized Capital $15,000,000 
205 No. Oregon El] Paso, Texas 


Who Is At Fault—the 
Banker or the Automobile 
~ Manufacturer? 


How a Poor Investment Was Promoted 


By R. A. PICARD 


are commenting gravely of late 

on the curtailment of money 
lending for instalment buying and its 
possible effect on our industry. They 
cite that something better than seventy- 
five per cent of passenger car sales last 
year, were time sales, and that figure 
was even greater in trucks, buses and 
taxicabs. 

Car owner, dealer, financing com- 
pany and bank gave opportunity to 
lend money on two, three or even four 
name paper with always the car as 
security. Consequently the banks were 
inclined to be extremely liberal. This 
led to abuse of the privilege and soon 
many found themselves in the used car 
business. They owned a number of 
cars which represented far greater 
value than they had loaned—after they 
were sold. 


| A Seg STREET and the bankers 


The Cycle 


Add to this several failures by auto 
financing companies and you naturally 
find banks assuming the attitude of 
tightening up. Ever on the alert for 
indications which might change the 
value of their holdings, Wall Street 
observes that since most sales were on 
the instalment plan, if we are to cur- 
tail time sales it must necessarily fol- 
low that the industry will slump. Con- 
tinuing with this line of reasoning, if 
sales fall off, so will production. And 
if production decreases, retail prices 
must go up. There is the situation 
briefly summed up from the angle of 
the financier. 

With all deference to their analyses, 
it must be remembered that they can 
only superficially diagnose all indus- 
tries from the brief facts and figures 
that are presented to them. Therefore, 
it would seem in order for someone 
within this business to offer additional 
facts which banks could not know from 
their regular sources, yet which, if 
properly presented, might change the 
complexion of this disturbing condi- 
ticn. 

To begin with, it was not merely the 
multiplicity of endorsements and ap- 
parently good collateral that tempted 
many banks into lenity beyond ex- 
pediency. Rather it was the abnormal- 
ly high yield which these loans re- 
turned and the desire to make an ex- 
celient showing therefrom. If anyone 
in the world should and does know that 
loans hazard a risk in direct propor- 


tion to their yield, it is the banker. 
Consequently, if they permitted judg. 
ment to default to greed, they pro. 
moted a poor investment, with the ip. 
evitable result. 

In so doing they helped neither 
themselves nor the automobile business, 
Sales from these loans were made to 
people who shouldn’t have been per. 
mitted to own cars. No doubt repairs, 
maintenance, storage and accessory 
sales resulting from these car gales 
pursued their course to the same un- 
happy ending. And the losses result- 
ing therefrom were charged to re 
turned goods, bad debts, free service or 
another of the components of over- 
head. 

Consequently, while elimination of 
these orders would lower our sales 
curve, it would also wipe out some of 
the most costly constituents of over- 
head. It merely remains to decide 
what percentage of time sales fell in 
that class. That, every merchant will 
have to decide for himself, but those 
who reason from other than superficial 
facts must agree the figure is not large 
enough to cause any flurry. 

Auto financing is a business. As such 
it is subject to the usual hazards of 
business — market, competition, and 
business management. Each year there 
are failures in every line of business, 
usually due to lack of capital, inefi- 
cient management and the like. It is 
a mistake to think that tightening up 
on their loans would prevent financing 
companies or any class of merchants 
from failure. If competition is going 
te cause them to make offers which 
prove to be poor business judgment, 
they are doomed to bankruptcy <egard- 
less of whether bank loans are easy oF 
hard. 

Lastly, in prescribing certain courses 
for definite results, bankers must not 
overlook the most vital factor of all— 
the consumer. He has a way of get- 
ting what he wants and he definitely 
wants an automobile. He has tasted of 
the luxurv and transportation utility of 
a car and he is not going to do with- 
out them. True, he often pays dearly 
for his wants but he usually gets them 
just the same. 

Time payments buyers are not neces 
sarily undesirable buyers. Unusual 
offers on the part of automobile brok- 
ers have attracted all classes alike and 
it will be found that many are buying 
cars on most generous terms who wel 
could afford to make much more stb- 
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stantial payments and in many cases 
even buy for cash. 

There are numbers of others who, 
not being able to afford more strict 
terms, simply would purchase a car in 
the next lower price class. Those 
ho now are buying the cheaper 

de of cars would doubtless find 
many ways to save money in other 
directions. These facts are mentioned 
in passing, merely to substantiate the 
theory that the consumer usually gets 
what he wants. 


The Inevitable Reaction 


The foregoing are facts that the 
bankers should keep in mind before 
laying out a course of action. It is 
feared that, as is sometimes the case, a 
program of extreme lenity often suf- 
fers the reaction of unnecessary 


tightening. 

Banks would do well to study the 
progress of time selling to consumers 
in the furniture, real estate, musical 
instrument and other fields that have 
steadily prospered under this plan. If 
then, they will make loans in accord- 
ance with good business judgment and 
without prejudice it will benefit their 
business—and the automobile industry 
generally. 
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Seis Avinnad Report of 
| AWYERS MORTGAGE (0. 


Capital & Surplus $17,000,000 
RICHARD M. HURD, President 
July 1, 1927 


The past six months have been ‘the most successful in the history of 
the Company, the Sales of Guaranteed Mortgages, including Extensions, 
being $52,239,203, and the net gain in Outstanding Guaranteed Mort- 
gages being $17,241,916. 

Since the Lawyers Mortgage Company was organized, it has guaran- 
teed $987,977,250 of Mortgages, of which $678,734,997 have been paid 
in full, leaving now outstanding $309,242,253. 

The Gross Earnings and Net Profits of the Company for the first half 
of the past three years are as follows: 


1927 1926 1925 
Gross Earnings.... $2,053,467 $1,844,175 $1,549,220 


Net Profits $1,264,562 $1,118,885 $ 948,836 


oe ASSETS LIABILITIES 
ew or ° 
Mortgages... .$13,302,653.15 $10,000,000.00 
Accrued Interest 7,000,000.00 
c rao age™ oa 696,008.89 Undivided Profits. 75,335.52 
ompany s ce 
Buildings, Etc. . 1,827,910.59 Mortgages Sold— 
U. S. Liberty Bonds Not Delivered... 2,265,575.67 
and Treasury 
Notes ........ 1,732,912.52 Reserve for 
2,434,166.63 Taxes, etc. .... 652,740.59 


$19,993,651.78 $19,993,651.78 


The Guaranteed Mortgages of the Company—legal for Savings Banks, 
Trustees, etc.—are divided among its customers as follows: 

55 Savings Banks $ 47,292,159 

32 Insurance Companies 31,207,815 

52 Trust Companies 21,543,328 

530 Charitable Institutions 32,216,491 

3,421 Trustees 50,348,187 
13,022 Individuals 126,634,273 


























































17,112 $309,242,253 
The Company’s accounts have been certified by The Audit Company 


of New York. 
BOARD OF DIRECTORS 


John W. Ahern Frederic J. Fuller Robert L. Pierrepont 
Howard S. Borden Robert Walton Goelet Thomas N. Rhinelander 
Guy Cary Charles P. Howland Samuel Riker, Jr. 
Frederic R. Coudert George A. Hurd Park A. Rowley 
Edward De Witt Richard M. Hurd Henry L. Stimson 
Cecil C. Evers A. Henry Mosle William I. Walter 
Julian P. Fairchild Bronson Winthrop 


Detailed report in pamphlet form mailed on request 


56 Nassau Street, New York 184 Montague Street, Brooklyn 
161-01 Jamaica Avenue, Jamaica 17 Prospect Avenue, Mt. Vernon 
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BONDS OF AMERICAN INDUSTRIES PHOENIX MUTUAL PROSPERITY PLAN 
How Corporation Bonds are issued and how If you aré aiming at retiring with an in- 
every possible safeguard is thrown around ' come when you are 60 to 65; leaving your 
them for the protection of the investing home free of debt; sending your children to 
public is interestingly told in this booklet college; creating an estate; making sure 
which you can obtain without obligation by your income will go on even though you be- 
asking for 321. 7 Lea disabled; leaving an income 

ILLUSTRATED YEAR BOOK or your family—you should send for a com- 
Interesting -facts about the development of plimentary copy of this plan. Ask for 426. 
one of the Irrgest public utility > MAKING MONEY IN STOOKS, 
the United States will be found in this in- This interesting booklet “issned by one of 
teresting free booklet. Ask for 380. the foremost investment services explains 

AN INVESTMENT IN WORLD their plan in detail and is yours without 

ENTERPRISE obligation. Ask for 425. 

Describes the advantage of placing your 

funds in the Investment Trust of the North 4 SUGGESTION TO INVESTORS 

American Investment Corporation, a Pacific This booklet explains in detail the features 
Coast Company, whose funds are invested of Odd-lot investing. If interested, the 
in more than 125 carefully. chosen securities prominent N, Y. Stock Exchange firm issuing 
of outstanding industries. Send for your this booklet will be pleased to send you a 
free copy 427, -- complimentary copy. Ask for 278. 
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NATIONAL SURETY CO. 
New York 


Send today for our descriptive booklet, 
“Why a National Union for Safety” 


5-10 and 20 year maturities 
NATIONAL UNION MORTGAGE CO. 
Baltimore, Maryland 


MACKUBIN, GOODRICH & CO. 
Fiscal Agents 
Established 1899 
111 E. Redwood Street Baltimore, Md. 
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The West Penn 
Electric Company 


July 6, 1927. 

The Board of Directors of The West 
Penn Electric Company has declared the 
quarteriy dividend of one and _ three- 
quarters per cent. (134%) on the 10° 
Cumulative Preferred Stock and the 
quarterly dividend of one and one-half 
per cent. (149%) on the 6% Cumula- 
tive Preferred Stock for the quarter end- 
ing August 15, 1927, both payable 
August 15, 1927, to stockholders of rec- 
ord at the close of business on August 
1, 1927. 





G. E. Murrir, Secretary. 




















Continental Motors Corporation 
Detroit, Michigan 


The board of directors has declared the 
regular quarterly dividend of eighty cents 
(80c) per share per annum on the com- 
mon stock (without nominal or par value), 
payable July 30, 1927, to stockholders of 
record on the books of the Corporation at 
the close of business July 15, 1927. The 
stock transfer books will not be closed. 

With this dividend the company will 
have paid the stockholders in 1927 the sum 
of 1,056,507 dollars. 

W. R. ANGELL, 
Vice-President. 


June 28, 1927. 


Independent Oil and Gas 


Company 
Tulsa, Okla., 
June 25, 1927. 
Dividend No. 19 
Notice is hereby given that the Directors of 
this Company, at a meeting held June 25th, 
1927, declared a cash dividend of 25 cents 
per share, payable August Ist, 1927, to 
stockholders ‘of record at the close of busi- 
ness, July 18th, 1927. Books will not be 
closed, but record 2 will be taken. 
~M. RIGGINS, . 
pierdaay and Treasurer. 








MIAMI 
61 Broadway 


COPPER COMPANY 

New York 

July 1, 1927 

DIVIDEND NO. 60 
enne Board of Directors of Miami Copper 
or aoe have this day declared a divi- 
~1 of thirty-seven and one-half cents 
{ 4c) per share for the quarter year end- 
ne June 30, 1927, on the capital stock of 
me company, payable August 15, 1927, to 
stockholders of record at the close of busi- 
-_ on August 1, 1927. The transfer books 
the company will not close, 
SAM A, LEWISOHN, Treasurer. 


Se ee 
ALLIED CHEMICAL & DYE 
CORPORATION 
61 Broadway, New York 
June 28, 1927. 
gation Chemical & Dye Corporation has 
: Ted quarterly dividend: No. 26 of One 
* = and Fifty Cents ($1.50) ‘per share 
to Common Stock of the Company, 
boa e€ August 1, 1927, to common stock- 
aed iy! on at the close of business, 


V. D. CRISP, 
Secretary. 





JULY 16, 1997 
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West Penn 
Railways Company 


NOTICE OF DIVIDEND 


The Board of Directors of West Penn 
Railways Company has declared quar- 
terly dividend No. 41 of one and one- 

half (134%) per cent. upon the 6% 
Cumulative Preferred Stock, for the 
pcg od ending September 15, 1927, pay- 

le September 15, 1927, to stockholders 
of record at the close of business on 
August 25, 1927. 


G. E. Morrie, Secretary. 
































The Baltimore & Ohio Railroad Co. 


OFFICE OF THE SECRETARY 
Baltimore, Md., June 29, 1927. 


The Board of Directors this day declared, 
for the three months ending June 30, 1927, 
from the net profits of the Company, a 
dividend of one (1) per cent on the Pre- 
ferred Stock of the Company. 

The Board also declared from the surplus 
profits of the Company, a dividend of one 
and one-half (14%) per cent on the Common 
Stock of the Company. 

Both dividends are payable September 1, 
1927, to me me mo a of record at the close 
of business July 1 927. 

The transfer BA will not close. 

C. W. WOOLFORD, Secretary. 





JULIUS KAYSER & CO. 


A dividend of One Dollar per share upon 
the shares of the eee Value Common 
Stock of JULIUS KAYSER & CoO., issued 
and outstanding, has been Dick ‘payable 
August 2nd, 1927, to the holders of record 
7 such stock at the close of business July 
Dividend checks will be forwarded by 
Blair & Co., Inc., Agent for the Voting 
Trustees, with respect to shares held under 
the Voting Trust, and by Guaranty Trust 
Company of New York with respect to 
shares not so held 


: CHARLES J. HARDY, Secretary. 





HUPP 
MOTOR CAR CORPORATION 


Detroit, Mich., June 28, 1927. 
The Directors have declared a dividend of 
thirty-five cents (35c) per share (being at 
the rate of $1.40 = year), on the Com- 
mon Stock A the rporation, payable Au- 
ne 1, 1927, to stockholders of record July 
15, 1927. Checks will be ma iled. 


A. VON SCHLEGELL, Treasurer. 





WESTINGHOUSE ELECTRIC 
& MANUFACTURING COMPANY 

A Dividend “" E+ aed per share) on 

the COMMON OCK of this Company, 

for the quarter gots ae June 30, 1927, will 


.be paid July 30, 1927, ~ Stockholders of 


record as of June - 
H. AETZ, Treasurer. 
New York, June 90; 1927. 


THE BORDEN COMPANY 


COMMON STOCK DIVIDEND NO. 70 
rterly dividend of $1.25 share 
jared on the outstanding com- 
mon stock of this Company, payable Sep- 
tember ist, 1927, to stockholders of record 
at’ the close of business» August 15, 1927. 
Books do not close. . Checks will be mailed. 

WILLIAM P;} MARSH, 

7 Treasurer 











LITHO GRAPHED! 
LETTERHEADS 


$1.25 per 1000 


IN LOTS OF 50,000 
25,000 at $1. 50—12,500 at mens + or 
6,250 our Minimum at $2.25 per 1000 
Cemplete—Delivered in New Yo 


ON OUR 20 LB. WHITE 
PARAMOUNT BOND 


A Beautiful, Strong, Snappy Sheet 
HIGHEST GRADE 4:kT WORK AND ENGRAVINGS 
GEO. MORRISON COMPANY 
552 West 22nd St. New York City 
SEND FOR BOOKLET OF PAPER AND ENGRAVINGS 





























Business Opportunities 








Edward Bradford Eppes 
Attorney at Law 
Tallahassee, Florida 


Does a general statewide practice in all 
courts, ‘state and Federal. Office at the seat of 
Government. Representing non-resident in- 
vestors in Florida property and securities a 
specialty, prompt service rendered all clients. 














Help Wanted, Male 





Opening for Security Salesman. Write 
giving age, experience, to Associated 
Gas and Electric Company, Ithaca, 
New York. 
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INTERNATIONAL PAPER COMPANY 

New York, June 29, 1927. 
e Board of Directors have deelared a 
quarterly dividend of Sixty Cents (60c) a 
are on the Common Stock of this Com- 
pany, payable August 15, 1927, to Common 
Stockholders of record at the close of busi- 

ness August 1, 1927, 

Checks will be mailed. Transfer books 


will not close. 
OWEN SHEPHERD, 
Vice-President & Treasurer. 





ANACONDA COPPER MINING CO. 
25 Broadway 
New. York, June 28th, 1927. 
DIVIDEND NUMBER 96 
The Board of Directors of the Anaconda 
Copper Mining Company has declared a 
dividend of Seventy-five Cents (75c) per 
share upon its Capital Stock of the par 
value of $50 per share, payable August 
22nd, 1927, to holders of such shares of 
record at the ok “. seneese at 12 o’clock 


Noon, on July _ 927. 
ue MELIN, Secretary. 





CLUETT, PEABODY & CO., Inc. 
COMMON STOCK DIVIDEND NO, 48 
The Board of Directors has declared a 

quarterly dividend of One Dollar and 

Twenty-five Cents per share on the Com- 

mon Stock of the Company, payable August 

1, 1927, to Stockholders of record at the 

close of business July 21, 1927; Checks will 

be mailed by the American Exchange Irving 


Trust veges 
A. GILLESPIE, Treasurer, 
Troy, N. Y., July 6, 1927. 
66T 











This stock has 


7 5,000 Shares been oversubscribed. 
The Club Aluminum Utensil Company 


(An Illinois Corporation) 
Common Stock 


Exempt from Personal Property Taxes in the State of Illinois in Opinion of Counsel 


Transfer Agents: GUARANTY Trust CompANy oF New YorK AND Harris Trust AND Savincs Bank, Chicago. 
Registrars: Tue Coase NaTIoNAL BANK oF THE City oF NEw York and ForeMAN Trust 
AND Savincs BANK, Chicago. 








Capitalization 
(Upon Completion of Present Financing) 





To be presently 
Authorized ssued 


Common Stock of No Par Value 000 shares 265,000 shares 


Salient features, as summarized by Mr. William A. Burnette, President of the Company, from his letter: 


History and Business: The Club Aluminum Utensil Company was organized this year under the 
laws of Illinois to take over the assets and business of The Club Aluminum Development Company. 
The business was started in April, 1923, with an original capital of $10,000, which was later increased 
to $25,000. With this capital, a net worth of over $1,000,000 has been buiit up from earnings within 
four years and a cash dividend of $100,000 has been paid. 

The Company is engaged in the manufacture and sale of heavy moulded aluminum cooking utensils. 
It has two modern factories, one located in Chicago to serve the Middle West, and one in Baltimore to 
serve the East and the Pacific Coast. 

The inherent strength and soundness of the Company’s unique merchandising methods have made pos- 
sible its phenomenal growth. The ideas of health, tastiness and economy in food preparation are im- 
pressed on the consumer. By means of demonstration luncheons in private homes, the Company’s prod- 
ucts have been introduced by its representatives to over 250,000 homes in this country. 


Sales and Earnings: The volume of business has shown rapid growth. The following statement 
shows the Gross Sales as they appear on the records of the Company and Earnings as audited by Certi- 
fied Public Accountants: 





Earnings per 
Net Profits Share on 
Gross Sales After Taxes 265,000 Shares 
Year ending June 30, 1925 $1,133,177.29 $128,648.09 
Year ending June 30, 1926 2,893,280.96 393,443.21 
Year ending June 30, 1927 5,512,720.46 800,357.99 
(with June, 1927, estimated by the management ofthe Company) 
Earnings for the last four months have been at an annual rate of approximately $4.00 a share on this 
Common Stock. 
Balance Sheet: The audited balance sheet as of May 31, 1927, giving effect to this financing, shows 
an excellent financial condition with total Current Assets of $1,726,058.18 as against total Current 
Liabilities of $218,503.99. This is a ratio of over 7.8 to 1 and leaves a net working capital of $1,507,- 
554.19. This compares with a net working capital of $495,330.20 as of June 30, 1926. 
ividends: ‘The management has announced its intention of declaring a quarterly cash dividend on 
this Common Stock of 50 cents per share payable October 1, 1927. 
Management: The men who have been responsible for its profitable development and expansion will 
continue to manage this enterprise. All of the important executives in both the production and sales 
divisions of this business have a substantial financial interest in it. 


Listing: This Common Stock is listed on the Chicago Stock Exchange. The Company will make ap- 
plication in due course to the New York Stock Exchange for listing these shares there. 


All legal details in connection with this issue are subject to the approval of Messrs. Cadwalader, Wickersham & Taft 
for the Bankers and Messrs. Cassels, Potter & Bentley for the Company. We offer this Common Stock if, as and 
when authorized, issued and received by us, subject to approval of our counsel of all legal proceedings in connection 


therewith. 





Price $33 per Share 


George H. Burr & Co. 


The above statements are not guaranteed, but are obtained from sources we believe to be reliable and upon which we have acted in the 
purchase of this stock. 
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A NAME THAT EXPLAINS 


ITSELF 


“Diversified Interests, Unified Control 


Cities Service is an organization whose name 
suggests its original function. It serves entire 
cities with electricity and gas for illumination, 
cooking and industrial uses. It distributes 
Cities Service petroleum products in 2600 
communities. Millions of dollars’ worth of 
electric and gas appliances are supplied each 
year through the merchandising departments 
of Cities Service companies. 


TheCitiesService symbol is known everywhere 
as a mark of high quality and dependability. 


In brief, Cities Service serves not merely cities, 
large and small, but spreads to little 

towns and country-sides. At every 

filling station carrying the trade-mark 

of the Cities Service Oil Marketing 
Division, you will find oil and gasolene 

of tested quality. You will meet with 

the sort of courtesy made possible by 
intimate and friendly contact. 


Back of Cities Service products stands 


~ 


appears on all its service 
stations and equipment. 


saving Time) and 6 p.m. Central Standard Time (7 p.m. Central Daylight Saving Time) through the following stations: WEAF, 
WLIT, WEEI, WGR, WGY, WRC, WCAE, WTAM, WWJ, WSAI, WLIB, WOC, WCCO, WDAF, KVOO, WFAA, KSD, WTIC. 


| Concerts by the Cities Service Concert Orchestra are broadcast Fridaysat 7 p.m. Eastern Standard Time (8 p.m. Eastern Daylight 


-a $650,000,000 organization which includes 


more than 100 public utility and petroleum 
subsidiaries operating in 32 states and many 
foreign countries. It produces over 12,000,000 
barrels of oil yearly, has its own pipe-lines, 
tank cars and fleet of tank ships to transport 
it, its own refineries to refine it, and its own 
distributing stations to market the finished 
product. In its public utility division it sells 
yearly over 73,000,000,000 cubic feet of 
natural and manufactured gas, 1,300,000,000 
kilowatts of electricity and more than 
$10,000,000 worth of utility 
appliances. ° 


— 4 
~~ 





> 


Send for a copy of “Serving a Nation,” an 
illustrated booklet describing the growth 
and activities of the Cities Service organiza- 
tion and its fiscal agents, Henry L. Doherty 
& Company. It will be sent free upon request 
addressed to Cities Service Company, 60 
Wall Street, New York City, 


Je 


CITIES SERVICE COMPANY 








‘Diversified Interests fan Unified Control 
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IRST impressions are all important, in busi- 

ness as well as out of it, these days. For 
it is a first impression often that decides your 
prospect’s or your customer’s permanent im- 
pression of your business. 

Library Bureau Counter-height Filing Units 
bespeak efficient service — invite to friendly 
business relationship the prospect who stands 
at your door. Linoleum topped, forty-two 
inches high, twenty-seven and 3 inches deep— 
they provide maximum filing capacity and 


Library Bureau 


oo ee ee ee ee 


O F 

















serve a double purpose — as counters and as 


files. 
Built to meet Library Bureau standards of 


quality — a business lifetime of service is their 
established quota. 

The L. B. man is prepared to advise you 
intelligently in the selection of filing equipment 
to best meet your needs. 


*Phone him or write to Department W2 


Ranp Karpex Service, Tonawanpa, N. Y. 
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